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Farmers ARE 
Spending to 
Better Equip 

Their Buildings 








ARMERS of America are unquestionably 

spending more money on their places today 
to equip them with efficient buildings than they 
ever have before. One sees these farms any- 
where he may travel—sturdy barns with good 
foundations, tight walls, solid roofs, and fitted 
with ventilators; cattle sheds complete with 
stanchions, water cups, litter carriers and 
tracks, and ventilating systems which make the 
stables more sanitary for the animals and more 
pleasant for workers; hog houses that admit a 
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maximum of sunlight and clean air and thereby 
help to raise healthier pigs to the profit of the 
owner; poultry coops with numerous windows 
and ventilators, and fitted inside with a variety 
of feeders. The spending of this money by 
land owners is placing agriculture in this coun- 
try on a higher and more (Turn to page 33) 


TOP—tThe barn on the William Krieter farm is to be 
remodeled inside this fall to make room for thirty 
cows instead of twenty 

CENTER—Ventilators are spaced every few feet 
along the ridges of the barns on the Caithian 
Farms and benefit the stock 

BOTTOM—One of the rows of stanchions in the 
barn on the main Caithian Farm. At the end of 
summer steers are brought in here for fattening 
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Fe many years critical buyers have been putting their softwood 

lumber requirements up to the Winton organization. They con- 
tinue doing so because they have found we can be depended on to 
give real values and good service. An unvarying high level of quality 
is expected in Winton Lumber. This quality always is maintained. 
It starts with the choice timber and continues through the careful 
seasoning, the accurate manufacturing, through all processes of pro- 
duction. And it is supplemented by Winton’s complete and compre- 
hensive service to lumber dealers, millwork plants and industrial 
users. Let us have your orders. Let us prove that you can Win with 


Winton. 


GOOD LUMBER FOR OVER 52 YEARS 
WINTON LUMBER SALES CO. 


(ARREST a eS 
FOSHAY TOWER MINNEAPOLIS 


daho. 
SPRUC 


ber Co. 


WHITE PINE MILLS: Winton Lumber Co., Gibbs, 
I 
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E MILLS: The Pas Lamber Co., Ltd., The 


Pas, Manitoba. 

PONDEROSA PINE MILLS: Somers Lumber Co., 
Somers, Montana.—Crater Lake Box & Lumber Co., 
Klamath District, Oregon.—Craig Mountain Lum- 


, Winchester, Idaho. 








**Rot-and-Termite-Prooted 


with PAR-TOX” 


5 po is a specification that smoothes out the path of sales 
resistance all the way down the line. 


From Mill to Dealer 


From Dealer to Contractor 
From Contractor to Home Owner 











Each step of the way, PAR-TOX insurance against decay and 
termite damage is a telling factor in making sales. PAR-TOX is 
the scientific toxic treatment tested and approved by the highest 


authorities on wood preservation. 


WRITE US! 


Mill men are invited to 














write for free test sam- 
ple and full data on 
methods of application. 
Dealers are invited to 
write for list of mills 


using PAR-TOX. 
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‘A New Operation 


for manufacturing 
lumber products in 
the modern way... 
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Amemeanfiimberman 


International Management Congress 


Will Consider Housing 


E ARE OFFICIALLY informed 
that the Seventh International 
Management Congress, a trien- 

nial meeting, is expected to attract 2,500 
world leaders and experts in the field of 
administration, production, distribution, 
personnel, agriculture, and the home. 
This gathering, the first International 
Management Congress to be held in the 
United States, will convene in Washing- 
ton, D. C., September 19 to 23. 

There will be six simultaneous techni- 
cal sessions for the discussion of recent 
developments in management techniques. 
At the general sessions, addresses will be 
given in pairs to introduce the American 
and the foreign points of view upon eco- 
nomic and social forces affecting busi- 
tess enterprise in present-day society. 

A subject of particular interest to 
manufacturers and distributors of lumber 
and building materials, slated for discus- 
sion at the Congress, is that of “Urban 
Housing in the United States.” This of 
course is of present timeliness because 
of the tremendous efforts now being put 
forth by governmental agencies to stim- 
ulate individual home building, as well 
as the Federal promotion of community 
housing and slum clearance. 

Therefore, scanning the agenda, or ad- 
vance information, issued from headquar- 
ters, outlining the program of discussions 
and addresses, the editor was interested 
to note that frame, or wood, home con- 
struction is to come up for special con- 
sideration; which is gratifying, provided 
its merits are properly recognized; or 
perhaps we should say, properly pre- 
sented, along with the good points of 
other materials, each for its purpose. 

There happily is no note of bias or 
prejudice against any accepted building 
material in the following approach to the 
subject, which while not actually’ a part 
of any address or discussion at the com- 
ing meeting, is included in the material 
to be used as a basis for some of the dis- 
cussions.. We quote: 


“One of the factors increasing the 
extent of our housing problem has 
been the large preponderance of 
wooden construction, which 
amounted to 83.52 percent in the 64 
cities of the Real Property Inventory 
conducted by the U. S. Department 
of Commerce in 1934. These cities, 
one or more in each of the 48 States, 
selected with care to include exam- 
ples of varied age, occupation and 
racial composition, are generally ac- 
cepted as showing a fair cross-sec- 
tion of our urban housing, excluding 
only that of the largest and smallest 
towns (over 1,000,000 inhabitants 
and under 10,000). 

“It is true that frame construction 


as practised in Sweden, for instance, 
may be very substantial. And there 
are examples in the United States of 
sturdy wooden houses, built by the 
Pilgrim Fathers in the 1600’s, which 
are still in good condition. But for 
the most part, and especially since 
the Civil War, our houses have been 
built in a somewhat ephemeral spirit 
and with little intention of handing 
down to posterity. 

“In the more prosperous sections 
of the city, where growth has been 
most rapid, change of function has 
taken place with similar speed, and 
the average life of frame houses was 
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likely to be only 25 to 30 years. On 
the other hand, in districts which 
were being passed by, or where 
blight had already set in, the replace- 
ment rate became very slow indeed. 
Neglected frame houses, especially if 
shoddily built in the first place, can 
attain a degree of eye-sore dilapida- 
tion visible to the passer-by almost 
unknown in cities of brick and stone. 
The latter may have houses which 
are just as dark, damp, insanitary or 
over-crowded inside, —- indeed, they 
may be more so,—but they do not 
cry out so conspicuously to high 
heaven.” 

Registration for the Congress is open 
to anyone interested in the field of man- 
agement. Information and registration 
forms may be obtained from Nathaniel 
W. Barnes, Executive Secretary, Room 
1201, 347 Madison Avenue, New York. 
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WHAT DO YOU « -« 











WueEn LUMBER PRODUCED in a tree-growing State is shipped into a 
prairie State bare of trees, there fabricated and as a finished product shipped back 
into the State from which it originated and put into use, there would appear to 
be something radically wrong in our scheme of merchandising and distribution. 
Yet this is happening right along. For example, a Nebraska newspaper recounts 
with justifiable pride the fact that millwork plants in its community are busy 
receiving shipments of lumber from California, fabricating it into paneling, trim, 
finish etc., and shipping it back to California for use in the construction of public 
buildings, while other lumber, produced in Oregon is being shipped back into 
that: State from the same Nebraska community in the shape of millwork. The 
millwork manufacturer in a treeless State is to be commended for his enterprise 
in securing business of this kind, and the mills in California and Oregon are to 
be congratulated upon finding a market of this kind for their lumber, but to “a 
man up a tree” the question naturally arises, “Why can’t the product be fabri- 
cated nearer to the source of supply?’ Suppose you, dear reader, supply the 


answer. 
x* * * * 


THE HOMEOWNER, ON HIS VACATION, was occupied with painting 
his back porch steps. A stranger walked up and, without introducing himself, 
naming his company or product, said: “I heard you were going to insulate your 
attic.” “Yes,” replied the owner, “The attic isn’t floored and I plan to buy the 
insulation material from (naming his neighborhood lumber dealer) and 
do the job myself.” The salesman, still a stranger and going further into the 
realm of how not to sell a prospect, fairly beamed as he went into a song and dance 
about how “home-made” jobs of insulating, no matter how simple, were never 
satisfactory and how many he had taken out so far this year. The owner, giving 
this exponent of reverse salesmanship one more chance, inquired the approximate 
cost of having the work done. The salesman squinted at the house and guessed 
a total figure, instead of taking a trip to the attic and then presenting his figures 
at so much per month. The reputation of an established firm, the sales promo- 
tion of the product and the time of the owner and salesman were wasted. Hav- 
ing something and knowing what to do with it are two different things. Is there 
someone in your organization who has something—but as yet hasn’t been shown 
what to do with it to increase your volume at a profit? 


* * & * 


THE CONSTANTLY INCREASING use of treated lumber for termite pre- 
vention and approved materials for termite extermination evidently has these little 
pests on the run and is making it necessary for them to seek other sources from 
which to gain their sustenance. The Bureatt of Entomology and Plant Quaran- 
tine reports from Washington that termites are attacking and injuring green corn, 
the first outbreak of this kind having been discovered in Ohio. Investigations 
have shown that the termites attack the corn stalks at the bottom and work up 
—just as they have been accustomed to doing in wood until they are checkmated 
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Curtailment of Pass Privileges Would 
Improve Railroads’ Position 


EW INDUSTRIAL or business 
F problems are attracting more gen- 
eral attention than those of the rail- 

road systems of the country. Every 
business man, every industrial enterprise, 
every farmer and practically every citi- 
zen has a very vital interest in seeing 
the railroads recover from the unfortu- 
nate situation in which they find them- 
selves. True, many feel that the railroad 
managements themselves largely are to 
blame for having failed to recognize the 
necessity of changes in policy and in op- 
erating methods, and continuing to follow 
policies and programs that worked pretty 
well in the pioneer days, but which long 


since have become outmoded through the 
march of progress and the changing 
times. 

While the average business man will 
agree that the railroads desperately need 
a greater revenue with which to meet in- 
creasing costs, few can be found who be- 
lieve that the situation can be materially 
improved by constantly increasing freight 
rates. Rather, most of them believe that 
a reduction in rates, and consequent in- 
crease in volume of tonnage, would more 
quickly solve the problem. 

From many sources, too, railroad man- 
agements are being criticized for their 
failure to effect economies that are pos- 
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¢ THINK ABOUT IT@ 


and routed, by Wolmanized, or creosoted, or zinc-treated or other properly treated 
lumber or by the efforts of exterminators using terminix, antimite or other ap- 
proved chemicals. Or, could it be possible that the powers that be have enlisted 
the aid of termites to help in the campaign to reduce the available supply of food 
and feedstuffs? What do you think? 














x» *&« & * 


Srrictr ENFORCEMENT OF FHA regulations governing lumber placed 
in FHA insured houses has raised the quality of lumber shipped to the retail 
lumber dealers of that city, according to a report that comes from Dallas, Tex. 
Commenting upon the situation after a visit to a number of mills, a representative 
of the Southern Pine Association said: “The mills have learned that defective, 
low-grade lumber will be turned down by most Dallas dealers and by the FHA.” 
The FHA insists that lumber used in FHA-insured houses in Dallas meet the 
grading requirements of the Southern Pine Association, that it is dry and well 
seasoned and that no lumber graded lower than No. 2 be used in the framework. 
There is a place for low grade lumber, in construction work and for other uses, 
but unfortunately it has been used too many times in the past in places for which 
it is entirely unsuited, and as a result lumber generally too often has come into 
disfavor. The FHA and associations such as Southern Pine, West Coast, West- 
ern Pine and others are doing a fine job in seeing that the public’s investments 
in homes and other buildings of wood are properly protected. 


x* *x* * * 


lr IS HARD TO BELIEVE, but a “diathermy” stove has been invented which 
wil bake a potato in sixty seconds and roast a steak in half a minute. Every day 
we hear about new and speedier ways of doing things that are as old as time 
itself. One can look ahead and build impregnable air castles as to what life will 
be like in coming generations without having anyone seriously dispute his logic, 
for nothing seems impossible. 

Frequently a lumber dealer gets some publicity as a result of concocting a pre- 
fabricated house which can be erected on a site in a couple of days. People watch 
the builders as they assemble the units, and freely prophesy that it won’t be lon 
before they will be able to buy a home at a lumber yard early in the morning al 
80 to bed in it that night. No one wishes to be called an old fogey and ridicule 
such a prediction, for he still remembers folks who loudly declared that the auto- 
mobile business was just an upstart industry that would not live. 

No one knows, of course, what the building situation will be ten, twenty, or 
thirty years from now. One prediction which can be safely made, however, is 
that, regardless of the possible drastic changes which may occur in the house con- 
struction field, the alert lumber dealer will be in the center of the picture. He 


always has been, and needs only to keep abreast of the continuous changes to 
temain so. 





25 


sible without serious derangement of cur- 
rent methods and policies. Readers of 
the AMERICAN LUMBERMAN will recall 
that in a recent issue mention was made 
of suggestions along this line offered to 
the railroads by a well known Philadel- 
phia lumberman, which included the de- 
sirability of reducing the heavy drain on 
railroad revenues by the issuance of so 
many unnecessary passes. Persons who 
travel by rail not frequently find that on 
some trains the majority of the passen- 
gers are riding on passes. That may be 
perfectly legitimate, and apparently the 
railroads feel they are getting value re- 
ceived, but the fact remains that the aver- 
age citizen believes that here is one way, 
at least, in which the railroads could 
increase their revenue. 

In Mr. Kay’s letter, referred to above, 
he mentioned the burden placed on the 
railroads through employee passes only. 
However, the Dallas (Tex.) News, calls 
attention to the startling fact that mileage 
on passes issued by the railroads to per- 
sons other than their employees amounts 
to more than 5 percent of the total pas- 
senger revenue. Discussing this ques- 
tion, the News says: 


“American railroads have been is- 
suing free passes and tickets to per- 
sons other than employees at the rate 
of 6,000,000 a year. Mileage on 
these passes amounts to more than 5 
per cent of the total passenger reve- 
nue. It would be a much larger per- 
centage if it included the free pleas- 
ure rides of the well-paid employees 
of the railroads. 

“Dummy directors—business men 
placed on directorates for the sake of 
wooing freight patronage—are the 
worst pests of railroad officials in this 
respect. These dummy directors are 
given annual passes on the roads 
with which they are connected, but 
many of them insist on first-class an- 
nual passes for their families on all 
lines, sometimes with private cars for 
wedding trips. 

“Legislation long ago ended the 
wholesale issuing of railroad passes 
to legislators and newspaper men. 
With the railroads now in bad finan- 
cial straits, much might be gained by 
a more stringent policy that would 
end the issuing of passes to em- 
ployees, except when traveling on 
railroad business, and the dubious 
practice of naming lawyer legislators 
as railway attorneys and giving them 
passes. The passenger business of 
many rail lines would be out of the 
red if full fare were collected for 
every passenger carried.” 


Reforms along this and some other 
lines probably would make it possible for 
the railroads to get on their feet again 
and stay there without putting a burden 
of freight rates on lumber and other com- 
modities so great as to force the use of 
other means of transportation. 
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LUMBER AND BUILDING MATERIAL 
companies offering complete home build- 
ing service—including construction plans, 
financing, selection of contractor and su- 
pervision of his activities on the job, or 
package selling of the home—are prob- 
ably more the rule than the excep- 
tion today, but there are very few 
concerns that supplement that service by 
offering complete furnishing and land- 
scaping along with building the home. 
One of these few is the Sawyer Lumber 
Co., of Worcester, Mass., in whose offices 
we were greeted by L. P. Smith, vice 
president. 


Has Immense Display of 
Building Materials 


Our first quick appraisal of the com- 
pany on approaching and entering the 
office revealed an untsually large yard 
heavily stocked with numerous lumber 
items for industrial and residential use, 
a large office staff, and a peculiarly inade- 
quate display of materials in the office. 
We expected imposing displays in such 





Large three-level building material and 
equipment store of Sawyer Lumber Co., 
Worcester, Mass. at left. House on right 
is home furnishings department and dem- 
onstration home. Note battery of well- 
dressed display windows in store. Main 
office and yard of company is in next block 





a big organization, and it wasn’t until 
near the end of our conversation with 
Vice President Smith that we understood 
their absence. Displays and _ retail 
sales rooms and forces require separate 
buildings occupying about half the adja- 
cent city block. We were in the business 
office only. Before we left, we saw the 
greatest display of building materials, 
equipment and furnishings we have ever 
seen any place, and that includes the nu- 
merous building shows we have attended. 

“Mr. Sawyer was a white pine opera- 
tor before he started this business 64 
years ago,” said Mr. Smith. “Normally, 
more than half of our business is in in- 
dustrial and wholesale lumber. About 
seven years ago we began to acquire new 
lines, and in the past several years we 
have added a good many. Our three- 


ro 
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REALM 
of the 


RETAILER 


story retail store in the next block stocks 
every kind of equipment and material that 
can be placed in a house, and our furnish- 
ing department in the house next to the 
store carries complete lines of furniture, 
draperies and rugs, together with lamps 
and other furnishing accessories. 


We 





have about 125 employees in the various 
departments.” 


Specialized Departments for 
Selling, Servicing Varied Lines 


The store is divided into departments, 
with a manager at the head of each one. 
The departments include electrical appli- 
ances, with stoves, refrigerators and 
washing machines, air conditioning and 
heating, paint, hardware, insulation, 
kitchen remodeling, lighting, flooring, 
and roofing. A large force is maintained 
to install and service electrical equipment, 
and another force is kept busy applying 
roofing. One man is employed for the 
sole purpose of designing and erecting 
window displays, which are changed 
every week. The operation policy of the 





store is about half way between that for 
a department store and that for a lumber 
company. In many respects the organi- 
zation is similar to that used by an appli- 
ance distributor. Outside salesmen solicit 
industrial, retail, contractor and con- 
sumer trade. The store is headquarters 





for the Worcester Housing Guild. New 
homes and general remodeling are han- 
dled by a special staff of salesmen. A 
small department handles all advertising, 
preparing display ads for the newspapers, 
and checking results and follow-ups on 
these and direct mail campaigns. 


Remodeled Residence Serves 
As Demonstration Home 


Next to the retail store is ani old resi- 
dence which has been remodeled to 
serve as a perpetual demonstration home 
and a household furnishing department. 
Beams in the old house are hand-hewn 
oak, and have been bared to view on the 
staircase leading to the second floor. All 
of the first floor is used for selling and 
displaying merchandise. The second floor 
contains model bedrooms and bathroom 
for the demonstration of both materials 
and furnishings. Every building material 
that can be artistically worked in, is used 
in the walls, ceilings and floors on this 
level. The basement contains a demor- 
stration rumpus room, and a studio for 
the display and sale of carpets, rugs, 
drapes, wallpaper and curtains and 
blinds. Heating and air conditioning 
equipment for the house are located i 
one corner of the basement, and are als0 
used as demonstrations of their applice 
tion. The building is a complete home 
completely furnished, and with extra 
Main office, yard and mill of Sawyer Lum- 
ber Co., Worcester, Mass. 
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Old New England Company 
Departmentizes Its Service 
Adds Lines and Merchandises Them With Aid of 


Demonstration Home, Extensive Displays--Offer- 
ing Jobs Complete Even to Furnishings 


rooms used as sales and display space. 

An experienced interior decorator is a 
part of the staff. In addition to keeping 
the house up to date in every respect, her 
services as a consultant are available to 
home furnishing customers. Every year, 
at least three of the rooms in the house 
are overhauled, remodeled and re-fur- 
nished. Furnishings are being changed 
constantly to attract prospects, and to 
keep the rooms fresh. 


Thinks Building Activity Must 
Follow Industrial Recovery 


On the subject of business conditions, 
and the immediate outlook for improve- 
ment, Mr. Smith said, “The general 
sentiment in New England is that there 
will be no great housing activity until in- 
dustrial recovery begins. In Worcester, 
when the white-collar man is not work- 
ing, the mechanic is out too. While we 
are pretty well diversified in our indus- 
tries, and are in better condition perhaps 
than most cities in New England, we do 
have considerable unemployment. Even 
where employment is up to normal, em- 
ployees generally are scared of what 
might happen to them, and they are hang- 
ing on to their money. Until these people 
feel secure in their jobs, we are not go- 
ing to have the building boom that could 
easily come if fear were dispelled. 

“New building this year is somewhat 
off, and the houses that are going ahead 
are in the $4,500 to $5,500 bracket. Most 
of this business comes from city, State 





Kitchen equipment and design department 
of Sawyer Lumber Co. 


and Federal employees, public utility peo- 
ple and retired merchants who are look- 
ing for smaller quarters than they can 
rent. Then, there are a few newlywed 
couples, both of whom are working. For 
the $25 or $35 rent they are paying, they 
can buy a small cottage. 


Owners Should Have Good 
Equity for Own Safety 


‘Recovery in building in this section 
can not start simply as a result of the Na- 
tional Housing Act. Industry will have 





L. P. SMITH, vice president, Sawyer Lum- 


ber Co. 





to get on its feet first. When that hap- 
pens, the Housing Act will be a fine thing 
for us. The idea of the new Government 
financing plan is good. If our banks in 
New England had had a definite amorti- 
zation plan for mortgages years ago, 
there wouldn’t have been nearly as many 
foreclosures as there have been. The 
banks were very lenient. Few owners of 
mortgaged properties were ever pressed 
to pay on the principal. That worked 
against both the home owner and the 
bank when things went to pieces in 1929. 
People generally didn’t have enough cash 
equity in their homes to make it worth 
while to fight to keep them. 

“Bankers in Worcester have done a 
good job of liquidating distressed prop- 
erties. Today, distressed properties are 
not a factor in deterring the beginning of 
building activity. The banks have dis- 
posed of this situation in such a way that 
we are in excellent condition to do a lot 





of building when industry gets on its feet. 

“There are no big finance or mortgage 
investment companies in Worcester, and 
we never have had heavy premium 
charges to get a construction loan. If I 
were going to build today, I would buy a 
lot, go to a local bank, and get a loan 
direct. It is just as inexpensive as any 
other method available in Worcester, it is 
quicker than others, and the terms are 
just as convenient.” 

With the banks having operated con- 
structively and intelligently in liquidating 
distressed properties, and with normal 
additions and replacements in housing far 
behind, Worcester is in position to go 
ahead. In so far as the Sawyer Lumber 
Co. is concerned, it has met the recession 
by broadening its activities and increas- 
ing its efforts. 





Part of Sawyer builders’ hardware 
department 
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A Collection System Costing Only $5 to Install 


[By Fred Merish] 

Collection experts contend that few 
business men fail through loss of ac- 
counts never paid, byt because, lacking 
an efficient collection system, they can 
not collect the money due them when 
they need it most. In periods when busi- 
ness dips, dealers burdened with inade- 
quate collection systems find the going 
much rougher than those who use effi- 
cient methods. 

Dealers report excellent results and 
low cost of operation with this collection 
system, which may be installed for less 
than $5, the supplies being bought in any 
stationery store. If necessary, the dealer 
can operate this system himself; other- 
wise, an Office clerk. Here is an outline 
of the main points: 

1. Ledger sheet, preferably with lines 
for ‘“Terms—Rating—Credit Limit.” 

2. Filing tray, preferably 5 by 8 
inches, for active Past Due cards at front 
end—(Live File). Rear end for inac- 
tive Past Due cards—(Dead File). 

3. Past Due cards. 


4. Numerical index tabs from 1 to 
31, tab for each day of month, to operate 
Tickler System in Live File, 

5. Alphabetical tabs for alphabetical 
filing in Dead File. 

6. Folder for credit reports and finan- 
cial statements. 


7. Binder for collection analysis chart. 


8. Folder for collection forms, or 
master make-up of collection letters in- 
dividually typed. 


The routine for operating this system 
follows: 

Go through accounts receivable daily. 
Prepare Past Due cards for. delinquent 
accounts. Make notation on ledger sheet 
to show that card was made out, elimi- 
nating duplicates and permitting use of 
the same cards on subsequent past due 
sales. 

Write collection letters to accounts on 
cards. Signify with form number or 
symbol the kind of letter written, and 
mark on card the date it is to come up 
again for follow-up. That date is at the 
dealer’s discretion. In general, a 10-day 
spacing is effective. If a letter is spe- 
cially written, not a form or form para- 
graphs, clip the carbon to card or file in 
folder. Mark “Special” in column desig- 
nated on Past Due card. Forms or in- 
dividually typed letters belonging to a 
series may be numbered, the number 
placed on Past Due card for quick refer- 
ence. A form folder should hold all cur- 
rent forms with their reference numbers 
to avoid confusion. 

Check Past Due gards in Active and 
Tickler File daily against the ledger. 
These cards are behind the tab card for 
the day. If an account has been paid 





Sidewalk displays are not the 
easiest things to wyke attractive, 
so when we see gne as neatly 
done as that showg in the photo- 
graph, we like to pass it on as a 
possible suggestion to other deal- 
ers. This display consisting of sev- 
eral screen doors mounted on a 
portable A-frame, was observed 
in front of the yard of S. Pollock 
& Son, lumber and building mate- 
rial dealers at Coldwater, Mich. 
Of equal importance to the farm 
trade at this seagon is the Star- 
line hay grappler displayed in 
front of the doors. 














since the last collection letter, mark card 
accordingly and file it alphabetically in 
Dead File. If part payment has been 
made, or other changes in the delin- 
quency, note on card. 

Each transfer from ledger page to Past 
Due card is initialed on ledger page for 
reference. Being a transcript of the 
ledger page, the Past Due card should 
agree with its figures. 

The Tickler File provides means to 
assure prompt follow-up. The dealer or 
a clerk dates the card ahead to the date 
he intends writing again, then places the 
card behind the numerical tab for that 
day. If he writes a letter on Sept. 10 
and intends following up on Sept. 20, he 
places the card behind the tab 20 in the 
Tickler File. If the customer pays 
meanwhile, the card is “killed” in the 
daily check-up, and is filed in the Dead 
File, thus preventing another follow-up. 
Dunning a customer who has already 
paid all or part of a bill creates unpleas- 
antness, and it is likely to happen where 
inefficient collection systems are used. 

The dealer can not get a good per- 
spective of collection efficiency unless he 
compiles a monthly analysis chart show- 
ing accounts past due according to age, 
bad debts written off etc. It gives a 
bird’s-eye view of collection progress, 
and total past-due outstandings. 

Many dealers lose money, even’ though 
they write collection letters promptly, be- 
cause they can not get a clear perspective 
of past-dues. Assets are inflated because 
many old accounts are really bad debts 
though still considered active. Monthly 
scrutiny, by means of a collection analy- 
sis chart, provides opportunity for quick 
visualization of all past-due accounts, 
hence prevents undue delay in taking ac- 
tion on delinquents. 


Phone with a Smile 


“Think Before You Answer It,” is the 
sign on a card directly behind the tele- 
phone in a large Southern lumber yard 
office. Maybe that’s a customer on the 
line. Depend upon it, whoever he is, he’s 
not calling for fun. Don’t snatch up the 
receiver and yell “Hello!” Lift it off, 
and identify yourself; find out whom you 
are talking to, listen to what he has to 
say and answer clearly, completely and 
promptly. 

This lumberman points out that 
neither he nor his employees can afford 
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to make an enemy or lose a friend for the 
firm simply because the telephone rang at 
an inconvenient time, or because some- 
one failed to “smile” over the telephone 
when a customer called up. 





Dealer's ''Ad" Stresses Grade 


and Trade Marked Lumber 


The H. H. Shoup Lumber Company, 
Phoenix, Ariz., is doing some good 
newspaper advertising at this time call- 
ing attention to the quality of its build- 
ing materials. A recent ad had this to 
say of the lumber sold by the company: 


“When you buy lumber, regardless of its use, 
look for the grade and trade mark. It costs 


imore Lumber Co 


HIGHLARDTOWN BRANCH 


Amemcanfiumberman 


By Day or Night, Yard Is a 
Pleasing Sight 

BALTIMorE, Mp., Aug. 22.—The ac- 
companying photographs not only give a 
good idea of the facilities for service pro- 
vided by the Baltimore Lumber Co.’s re- 
tail yard at Eastern Avenue and Haven 
Street, recently opened, but they also 
show the artistic effects obtained by suit- 
able landscaping and, at night, by modern 
illumination. As a matter of fact, the at- 
tractiveness of the place already has 
caused a great deal of attention. It was 
the purpose of the owners not only to 
create facilities for efficiently carrying on 
a retail lumber and building material 
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ciation, which says: 


“Good will jgeprobably the best asset 
of the local 7th yard. ything 
therefore, which builds goodwill, build 
good business. Many dealétqiiiawe fomnd 
that ‘open house’ or ‘appriectarromlcays 
at the lumber yard have proven 
builders of good will. meat 

“Under this plan the dgaieme: 
that on a certain day 
hours the public is invite 
lumber yard, where modern @spr 
all types of building materig 
shown. The demonstration 
clude the showing of motion pictures re- 
garding the manufacture, application and 
use of lumber and other building mate- 














By day the new yard of the Baltimore Lumber Co. is admired for its attractive buildings and landscaping 


no more and is your guarantee of quality. Ques- 
tionable grades and qualities have no marks of 
identification and are the most expensive in the 
long run. 

“For twenty-five years we have served the 
public in the Valley of the Sun with a class 
of merchandise on which quality and price are 
excelled by no one, 

“We have tried no tricks—no loss leaders— 


business, but give the office and yard an 
artistic touch that would set it apart from 
the general run of such establishments. 
The broad effect is modernistic empha- 
sized by the light columns on either side 
of the ornamental fence, and on one side 
of the elaborate gate. There are drive- 


rials, and usually winds up with a light 
lunch or refreshments of some sort and 
the awarding of several prizes. 

“Your Association highly recommends 
this practice. It focuses the attention of 
your customers and prospective customers 
upon the goods and services you have to 





At night the modern illumination brings out artistic effects that impress the beholder 


to pull you in and trim you before going out. 
We have always based our pricing on fairness 
fo you, our employees and ourselves. We 
teognize that our employees must have a fair 
share of the returns of our business, for they 
+ part of our organization and have a right 
0 live, 

“We have no off-grade, cheap, unmarked 
Rods with which to fool our friends or the 
public. We have long since learned that your 
ome is too permanent and important to you 
ad your family to permit the use of half-cured, 
at-grade, unlabeled material, regardless of 

ice. 

“So when you build, or whenever you re- 
quire lumber or building material, come or call 
ls. Let us show you conclusive proof of our 
tims. We have been here too long to begin 


mee! to deceive or fool our friends and the 
ig 


ways on either side of the yard, with 
modern sloping roadways leading into the 
yard. All in all, one would travel quite 
a distance without coming across a more 
attractive lumber yard layout than this. 





"Open House Days" Useful for 
Creating Good-Will 


A practical method of building com- 
munity good-will, which has been the 
theme of many news stories in the 
AMERICAN LUMBERMAN relating to deal- 
ers who from time to time have made use 
of it, is commended—and procedure is 
outlined—in the current News Bulletin 
of the Northwestern Lumbermen’s Asso- 


sell. The effect is to bring the customer 
to your yard when he needs anything in 
the building line, instead of going to the 
out-of-town merchant, applicator, or 
high-pressure salesman. 

“During this summer such demonstra- 
tions have been successfully staged by the 
J. F. Anderson Lumber Co. at St, Cloud, 
where more than 7,000 people visited the 
yard. The Lampert Lumber Co. has 
done the same thing at Wadena and Vir- 
ginia, Minn. The King Lumber Co., 
with headquarters at Grand Rapids, 
Minn., held similar demonstrations at 
several of its yards, closing with a cele- 
bration at Grand Rapids in celebration 
of its 35th anniversary. The Lakefield 
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Farmers Lumber Co. of Lakefield, Minn., 
staged a similar celebration of its 25th 
anniversary. Numerous other instances 
could be cited. 

“Dealers who feel that too much busi- 
ness is going to the out-of-town operator 
will do well to consider a good-will cele- 
bration at the local lumber yard.” 





Novel Ramp Simplifies Unload- 


ing to Second Floor 


A half-ramp arrangement which great- 
ly simplifies the distribution of stock to 
the second floor is an unique feature of 
the new warehouse of the H. Lincoln & 
Sons Lumber Co., 1296 San Pablo 
Street, Berkeley, Calif. The new ware- 
house has been a factor in more than 
doubling the firm’s business in less than 
a year. So effective has been the present 
merchandising program on new lumber, 
launched with the opening of the new 
warehouse, that the company is closing 
out all second-hand materials and going 
into a 100 per cent new lumber and 
building supply operation. 

The ramp feature of the new building 
eliminates the need for a freight elevator 
to make use of second-floor space. The 
first floor ceiling is about 12 feet above 
the floor level. Near the truck entrance 
to the main floor warehouse a suspended 
floor section about 20 by 20 feet was 
built. This hangs about six feet above 
the main floor level, giving necessary 
clearance. From this platform, a ramp 
runs up to the second floor level. 

A truck backs up to the hanging plat- 
form and unloads second floor stock di- 
rectly onto it. From there it is trucked 
up the ramp by hand. The platform ar- 
rangement eliminates loss of space for a 
ramp entrance on the main floor and also 
does away with the need for an extra 
handling of stock. 

The new warehouse is 40 by 110 feet. 
The striking white front of the new struc- 
ture, with the firm name in huge black 
letters, is one of the most conspicuous 
sights along San Pablo between Rich- 
mond and Oakland. Cost of the new 
structure was about $10,000. 

A complete model kitchen in one of 
the entrance windows also serves as a 
showroom, prospects being taken into it. ; 





Sliding Door Is Convenient 


The driveway door of the Trufant 
Lumber Co., Trufant, Mich., a story con- 
cerning which appeared on page 31 of 
the Aug. 13 issue, is equipped with a 
novel sliding door, as here shown. The 





Picture shows Jens 

Nielsen, owner of the 

company, standing in 

the doorway, with the 

sliding door half 
closed 





door slides back and along the side of 
the alley, being hung with hardware fit- 
tings made by the National Hardware 
Co., Sterling, Ill. 





Half-Century Plus Three Years 
Is Firm's Record 


Expora, Iowa, Aug. 22.—No service 
to a community is of more importance 
than that given by the lumber dealer. 
Fifty-three years spent in furnishing 
building material to three generations of 
Hardin County residents is the honorable 
and enviable record marked up by the 
Moser Lumber Co., of Eldora. 

On May 28, 1885, Charles Moser and 
B. S. Davis established the firm that has 
had such a great part in the building up 
of Eldora and vicinity. The firm was 
continued as a partnership until the death 
of Mr. Moser and the retirement of Mr. 
Davis. This was followed by reorgani- 
zation and incorporation, and entrance of 
Harry Moser, son of Founder Charles 
Moser. 

The firm has enlarged and expanded 
and now operates yards at Owasa, Hub- 





New warehouse and showrooms of the H. Lincoln & Sons Lumber Co., Berkeley, Calif. 
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bard and Lehigh, in addition to the one | Dea 
at Eldora. | 

Harry Moser, commenting on changed 
conditions since the establishing of the J Tt 
firm, said: “In the early days the firm ob. } camp 
tained its lumber from Clinton, Iowa, on | spect 
the Mississippi River, where it had been } oper 
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brought by water from the northern Min- 


nesota and Wisconsin forests. Now the 
lumber comes largely from the West 
Coast and the transportation charges 
amount to more than the invoice price of 
the lumber at the mills.” 

Mr. Moser takes pride in the fact that 
over the office door is the original sign 
used by his father and Mr. Davis long 
before the turn of the century. Asso- 
ciated with Mr. Moser at the Eldora yard | 
is Herman Dornsbach, a member of the 
firm, while Wallace Cordes and Ed 
Hodge are yard employees. 


Utah Lumber Dealers Interested 
in Wheat Storage 


Lumber merchants ef Utah announce 
they will co-operate with wheat produc- 
ers in providing storage facilities in 
which to hold surplus wheat from the 
1938-39 market under provisions of the 
1938 AAA, according to Clarence Smith, 
Brigham City (Utah) lumber dealer. He 
states that in his opinjon most of the 
lumber yard owners of Utah would a& 
cept crop mortgages on wheat for lum 
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gages would not interfere with the pre 
ducers. receiving loans; on wheat in stot 


cials. ) 
These officials are of the opinion thal 
commercial and farm storage facilities m 
the State can not begin to satisfy de 
for storage to accommodate this 
bumper crop, and that additional farm 
storage will be necessary. 
Mr. Smith estimates that granaries 0 
satisfy .administration specifications Cal} 
be built fot 10 to 12 cents a bushel stor 
age capacity, including skilled abot 
costs. Payments of 7 cents a bushel will 
be made by the Commodity Credit Cor 
poration to farmers for keeping grain 1 
farm storage one season. 
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Dealers Launch Campaign to 
Promote Quality Lumber 


TuLsA, OKLA., Aug. 22.—An intensive 
campaign promoting approved and _ in- 
spected lumber is being undertaken co- 
operatively by 14 Tulsa dealers. Large 
advertisements are being employed, 
placed on the building and business pages 
of local newspapers. A typical advertise- 
ment, which ran on Sunday, Aug. 21, 
cautioned prospective home owners to 
look into the future when buying or build- 
ing. The superiority of seasoned, over 
green and inferior lumber, which dealers 
declare is flooding Tulsa, is discussed in 
terms of both lasting quality and price. 
Quality lumber for a small house costs 
jess than $50 more than green lumber, 
and less than $90 more on homes costing 
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up to $10,000, readers were advised. 
Cooperating dealers are: Kiowa Lum- 
ber Co., Long-Bell Lumber Co., T. E. 
Montgomery Lumber Co., Dickason- 
Goodman Lumber Co., Rounds & Porter 
Lumber Co., Service Lumber Co., 
Stephenson-Browne Lumber Co., W. E. 
Winn Lumber Co., Blankenship-Catlett 
Lumber Co, Carter Lumber Co., Crews 
Lumber Co., Curd Lumber Co., O. K. 
Lumber Co. and Hanna Lumber Co. 





Pulls Up Logging Railroad 


ABERDEEN, WASH., Aug. 20.—After fifteen 
years of logging approximately 300,000,000 feet 
of timber on the Quinault Indian reservation, 
near here, the M. R. Smith Co., of Moclips, 
within the next three and four months will pull 
up its line and quit all woods operations. After 
logging operations are ended, the company will 
buv logs to continue operations of its Moclips 
mill, running for the last 28 years. 
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Shingle Market Improved 


ABERDEEN, WASH., Aug. 20.—Pacific North- 
west shingle mills can look forward to con- 
tinued operation, according to W. W. Wood- 
bridge, of Seattle, manager Red Cedar Shingle 
Bureau, who visited here this week. The entire 
domestic market situation is improving, he 
said, most of the demand arising from con- 
struction of innumerable small houses. Al- 
though the demand started about three months 
ago and has been mounting steadily since, it 
has taken a fresh spurt in the last three weeks, 
Mr. Woodbridge said. The southern California 
market looks the best of any, but the Midwest 
is almost as good, he continued. The Bureau, 
he added, is taking considerable credit for the 
shingle. upturn, attributing it primarily to pub- 
licity and advertising campaigns and work 
against anti-shingle ordinances in many cities 
throughout the country. He stated that all 
shingle mills able to run are in operation, 
with the industry showing its greatest activity 
on Grays Harbor. 





Insulation Blowing 


Equipment Sold 100 













n Min- 
‘ve! Jobs For C 
Wes obs For Company 
charges 
rice of . : 
DavENPORT, lowa, Aug. 22.—The H. O. Seiffert Lumber Co. 
ct that | 2 this Mississippi river city has as an affiliate the Home Insula- 
al sign | on Co., which has equipment for blowing insulation into the 
is long walls and ceilings of houses. It was said by John Fellner, 
Asso. } Secretary-treasurer of the lumber firm, that the associated con- 
ra yard }°™ does a big business. About 100 jobs were done in 1937 
- of the | 02 Which approximately eight carloads of rockwool were used. 
nd Ed Mr. Fellner claimed that the blower does very satisfactory work 
on insulating residences which were built without weather- 
conditioning. Owners of homes erected before the advantages 
of insulation were known are among the principal customers of 

rested the Home Insulation Co. These satisfied clients in turn tell 
their friends about the more comfortable living conditions pro- 

willie vided by the insulation and the fuel saving in winter, and pave 

voli. the way for more business by the concern. All the neighbors 

ses in $ 4 Customer also become potential buyers when they see the 

oa the blower equipment making the installation. 
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edit Car om and office of the H. O. Seiffert Lumber Co. at Davenport, 

; grain lowa, may be seen in this interior picture 





The large addition on the left was built three years ago. The 
names of the company and its affiliate, the Home Insulation Co., 
glow in neon lights in the three show windows 


There is no doubt that the large display room of the 
H. O. Seiffert Lumber Co. is one of the most unusual in the 
country. There are others finished in knotty pine, many have 
large front windows which admit lots of good daylight to show 
merchandise to advantage, and there are unquestionably hun- 
dreds which boast of cabinets into which are fitted sliding racks 
holding displays of wall tileboard, rigid insulation, and roofing. 
The unusual feature attracting a visitor’s eye has no connection 
with the lumber industry, but concerns the mounted heads of a 
dozen or more gazelles which were shot by a game-hunter 
friend of Mr. Seiffert. The friend, it was said, is running 
short of space in his home to hang the mountings so donated 
these to the lumber dealer as decorations for the large show 
room addition built three years ago. As would naturally be 
expected, the heads attract the first attention from visitors and 
help “break the ice” for business talk afterwards. 


WALLS FINISHED UNIQUELY 


Before dropping the subject of the display room, it might be 
helpful to mention how the knotty pine walls were treated in 
this instance. Since they looked different from the many other 
rooms which he had seen, the AMERICAN LUMBERMAN writer 
asked how they were finished. He was told that the wood was 
stained a silver green color over which was brushed. shellac. 
After the walls were dry, they were waxed. Johns-Manville 
products were used on the ceiling and the floor. | 

The row of wall cabinets wainscot high may be seen in the 
accompanying interior view of the display quarters. A few of 
the pull-out frames are shown partially extended.’ They contairi 
tileboard for kitchens and bathrooms in a variety of designs 
and colors, insulating wallboards, and roofing samples. Such 
display racks are always a convenient and efficient way to show 
customers these items of merchandise. 


- 
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Yard's Stock Put to Work to Sell Itself 


SHEBOYGAN, Wis., Aug. 22.—H. R. 
Ebenreiter, vice president of the Eben- 
reiter Lumber Co. in this enterprising 
city on the picturesque shores of blue 
Lake Michigan, is a staunch believer of 
putting materials sold in the yard into 
use so that prospective purchasers can see 
how they look before buying. A few 
examples of this method of merchandising 
were seen at the lumber yard and in Mr. 
Ebenreiter’s home recently by a member 
of the AMERICAN LUMBERMAN staff. 

The small addition built on the front 
of the shed and shown in a picture accom- 
panying this article, has been the direct 
salesman for several sets of overhead 
garage door hardware, it was reported. 
As can be seen, the overhead unit is 
within a couple of feet of the sidewalk and 
thus is seen by several scores of potential 
buyers every day. The siding of wavy 
edge asbestos shingles has been respon- 
sible for selling more than one job to 
improve an old house, or to cover a new 
residence. Although the roof area is 
small, it is sufficient to serve as good dis- 
play space for asphalt shingles handled 
by the company. Even the six-panel side 
door has sold its counterparts in stock. 


OVERHEAD GARAGE DOOR POPULAR 


“Putting those few items to work out 
there was a wise move,” declared Mr. 
Ebenreiter. “The overhead garage door 
is mechanical enough so that people get a 
kick out of working it and get to wishing 
they had one at home. When interest 
has been established, it is the first step in 
making a sale. It’s the same way with 
those siding shingles. People have seen 
them on other houses, but in most cases 
have not been able to feel and examine 
them. Our little addition out here gives 
everyone ee to inspect the ma- 
terials to his heart’s content.” 

Mrs. Ebenireiter’s kitchen has also been 
made into a show place for materials. A 
remodeling program had just been fin- 
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ished when the writer called at the yard, 
and he was invited to visit the home and 
see the results. It is difficult to imagine 
a more efficient or beautiful workshop for 
the housewife. Taking advantage of a 
large adjoining pantry, the stove and 
refrigerator were moved into it where 
they are handy to the wood cabinets and 





The small addition on the front of the shed 
shows the hundreds of daily passersby a 
few of the company materials in use 


work tables. This concentration of work- 
ing units leaves the kitchen clear except 
for the sink and an open cupboard used 
for filing recipes, marketing by telephone, 
and hasty writing. The room affords 
dinette space for the family. 


YARD'S TILEBOARD APPLIED 


A well known brand of wallboard 
resembling tile was applied to the 





These two views of the remodeled kitchen 

in the home of the lumber dealer are of 

opposite sides of the room. A popular 

brand of tileboard was used effectively on 
the walls up to the mouldings 
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kitchen’s walls up to door and window 
height. The same material in plain form 
is on the ceiling and the side drop to the 
chrome moulding. White enamel covers 
the tileboard, and a light green was ap. 
plied above the moulding and to the ceil- 
ing. Linoleum on the floor harmonizes 
with the ceiling. 


“My friends are coming over to see my 
remodeled kitchen nearly every day,” 
said Mrs. Ebenreiter. “They admire it 
a great deal, and some of them are imme- 
diate prospects for similar jobs in their 
homes. My husband’s salesmen will fol- 
low up these leads and undoubtedly will 
make a number of sales. It pays a lum- 
ber dealer to have a good looking home 
himself !” 





Identical Bridge Paint Used by 
Two Nations 


The new Thousand Islands National Bridges 
between Canada and the United States, present 
an interesting example of co-operation. From 
the preliminary engineering down to the final coat 
of paint and the dedication, each nation furnished 
its professional services, materials and labor 
for its half of the job—a job costing $3,050,000. 
The project starts at Collins Landing, N. Y,, 
and runs to Ivy Lee, Canada through the region 
known as the Thousand Islands. Engineer: 
used some of these islands as stepping stone: 
for five bridges across the Lost Channel sectior 
of the St. Lawrence River. Eight and one half 
miles of approaches and roadways connect them. 
International cooperation extended even to paint: 
ing the bridges. On our side of the border 
American painters were employed and across the 
line Canadian painters did the work. Even the 
paint these men applied was made by Canadian 
and American firms. Three coats of Dulux 
made by the Du Pont Company, were used on 
the American side. Fortunately for the appear- 





ance of the bridges, the same Dulux was pro- 
cured in Canada through Canadian Industries 
Ltd. The color chosen for the 5 bridges is 
known as Patina Green and resembles the ap- 
pearance of weathered copper. 

To crown the international aspect of this 
work, the Premier of Canada and the Presi- 
dent of the United States jointly dedicated these 
bridges on August 18. 
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Dealers Have Opportunity to Help 
Ruralites Improve Their Farmsteads 


[Continued from Front Page] 
profitable plane than it has been in past 
generations. Retailers of building ma- 
terials and equipment for barns and other 
farm structures are in a position to profit 
by the trend toward a higher class of 
American farming. 

One of the sections of the country, 
which abounds with good farms possess- 





The well equipped barns on E. R. Goble's 

farms have not only ridge ventilators, but 

sidewall units. Here is seen the outside 

part of the equipment, while the interior 

vent may be seen in the stanchion picture 
on the front cover 


ing buildings that serve their owners 
well, is the middle West. A few visits 
were made at typical places of this area 
around Crown Point, Ind., a week ago 
by an AMERICAN LUMBERMAN staff man. 
He went first to the 170-acre farm of 
John Rettig, who has maintained his barn 
built in 1924 so well that it still looks 
new. The structure is painted about 
every three years with a high grade mix- 
ture, and plans are to give it the periodic 
two coats this fall. Just previous to the 
call the two ridge ventilators had been 
given coats of aluminum paint. 


14-YEAR OLD STANCHIONS 
"AS GOOD AS NEW" 


Mr. Rettig’s barn contains twenty-two 
stanchions that have been in service four- 
teen years. “They are still just as good 
as new,” the farmer said in commenting 
upon the satisfaction which they have 
given since their installation at the time 
the barn was erected. “I intend to clean 
and paint them this fall after work tapers 
off. This will make them look better, 
and give them the same protection that 
The stable 
between the opposite rows of stanchions 


hasan overhead track on which a manure 
carrier runs outdoors and empties into a 
spreader. It has been found especially 
useful in the spring when the ground 
around the barn is too soft to permit get- 
ting in and out of the stable with the 
spreader for direct loading. All of this 
equipment is Starline brand. 

An unusual feature of the Rettig barn 
is the cork brick floor in the cattle stalls. 
They were laid in fresh cement at the 
time the barn was built and the spaces 
between them filled with more cement. 
Proof of their wearing qualities is in the 
fact that none of them have worn out. 


LUMBER COMPANY BUILDS BARNS 
AND SELLS EQUIPMENT 


The next stop was made at the main 
unit of Caithian Farms, which are owned 
by E. R. Goble of Chicago. Mr. Goble 
has nearly 1,000 acres in four farms 
around Crown Point, and about a year 
ago purchased over 1,200 acres near 
Kouts, Ind., as a ranch where he fattens 
young steers for market. The Chicago 
business man entered the field of agri- 
culture four or five years ago, and since 
that time has had new buildings erected 
on the farms and properly equipped them 
for efficient operation. The Henderlong 
Lumber Co. at Crown Point received the 
contract for the buildings and sold the 
equipment that went into them. This 
same concern likewise sold the barn hard- 
ware which fitted out other structures 
discussed in this article. 

A departure from the orthodox type of 
barn is seen at the No. 1 Goble farm. 
As shown in accompanying pictures, the 
buildings are long and only one story 
high. Two of the units face each other 
across a barnyard, and the hog house 
stretches across the far end. A dairy 
barn is between the front ends of the two 
long side buildings, which house horses, 
steers in winter, turkeys, and farm imple- 
ments.. There is space for storage of 
feeds and straw above the stable. 

The interiors of the barns are perfect 
examples of complete equipment, con- 
venience and cléanliness. The floors are 
cement with the customary gutters for 
refuse. The stanchions face the sealed 
walls, which contain numerous windows 
and ventilators. There is a water cup 
for every two head of livestock. In addi- 
tion to the ridge ventilators, which march 
like soldiers down the long roofs, there 
are wall ventilating units throughout that 


take further care of the air and odors of: 


barns. The doors and windows are 
screened to keep out the usual flies. 
There are séevéral hundred head of 
livestock on the Caithian Farms, includ- 
ing Shorthorn and Hereford cattle, 


Hampshire hogs, and registered and un- 


registered Belgian horses. Twenty-five 
fine horses and five colts are kept at the 
main farm, and some have been exhibited 
at fairs. A flock of more than 700 tur- 


_ keys is also being raised this summer in a 


shady barnlot adjoining the poultry house. 

A few miles from the Goble places we 
stopped at the William Krieter farm of 
138% acres. Mr. Krieter bought the 
farm on March 1, and is having a good 
first year. He has thirty head of cattle 
but stanchions for only twenty at pres- 
ent, so has made plans to tear one inside 
partition out this fall to make room for 
the remainder. This barn has two venni- 
lators on the ridge, and a concrete silo 
in front. 


DEALER SELLS $12,000 WORTH OF 
EQUIPMENT IN 3 YEARS 


The Henderlong Lumber Co. sold 
about $12,000 worth of barn equipment 
during the years 1935, 1936 and 1937. 
With the best equipment sales season— 
Aue, 15 to Dec. 1—just getting under 
way, it is expected that 1938 will end 
up as another good year. This retail 
concern does building, also, so is in a 





i ©Wesley Bowman Studio Inc. 
A closeup view of young steers which shows 


the modern barn equipment that has a big 
part in successful farming 


good position to sell farmers barn equip- 
ment when they come to the yard to get 
a total figure on a job. However, not 
all sales are made this way, for salesmen 
are out after business in the rural areas 
as well as in town. Clarence Henderlong, 
secretary, reported that the company’s 
business this year had been good, and 
that the fall trade ahead was expected to 
maintain the high level of the first months. 



































“LAB” Hi 


WasuHincTon, D. C., Aug. 22.—High officials of the Federal 
Government concerned with the administration of housing activities 
today attended the formal opening of the completed “Laboratory 
Community” of the National Small Homes Demonstration at Fair- 
way Hills, in nearby suburban Maryland. Following a luncheon 
given by Wilson Compton, secretary-manager of the National Lumber 
Manufacturers’ Association, in the living room of House No. 8, the 
guests at the private showing of these attractive, small, low-cost 
homes made a tour of the eight houses comprising the “Laboratory 
Community.” It was a private showing, staged to give Government 
officials concerned with housing activities and problems an oppor- 
tunity to make a leisurely inspection of the demonstration homes. 
Comments heard on every hand should have been pleasing to Dr. 
Compton and his associates in immediate charge of construction. 


The houses speak for themselves. The materials are standard, the 
workmanship first class, the layout splendidly arranged on a wooded 
hillside overlooking historic Cabin John bridge, often referred to as 
the largest stone arch in the world, and flanked by the fairway of 
the old Bannockburn Golf Club. Landscaping of all the houses is 
not yet finished, but the lots are all sodded and all construction work 
is finished. The real estate firm from which the land was purchased 
for the “Laboratory Community” also is building a number of small 
homes, costing slightly more, along Wagner Drive, the road leading 
to the development from Conduit Road, so named because it was 


EXTERIORS— 


No. |—Minimum House, With 2-Room Apartment Space 
No. 2—Modern Bungalow Featuring Plywood Exterior 

No. 3—Same Number of Rooms as No. 2, and Basement 
No. 4—Has Sleeping Accommodations of 6-Room House 


INTERIORS— 


Above—No. | Offers 2-Room Apartment Accommodation 
Below—No. 7's Living Room Can Be Extended 











MAKEA FINE IMPRESSION 
AT THEIR FIRST SHOWING 


built over the nine-foot conduits which carry the water supply of 
the national capital from Great Falls to the reservoir system. 

Those invited to attend the first formal display of the development 
of housing units ranging in cost from $1,875 to $4,200, were: 

James Roosevelt, Secretary to the President. 

Henry Wallace, Secretary of Agriculture. 

Stewart McDonald, Federal Housing Administrator. 

John Fahey, Administrator, Federal Home Loan Bank Board. 

Nathan Straus, Director, United States Housing Authority. 

Frederic A. Delano, Chairman, Central Housing Committee. 

Isador Lubin, Commissioner, Bureau of Labor Statistics. 

Leon Henderson, Executive Secretary, National Economic Committee. 

Richard C. Patterson, Assistant Secretary of Commerce. 

Mordecai Ezekiel, Department of Agriculture. 

Louis J. Alber, Chairman, National Housing Committee. 

Peter Shire, United States Housing Authority. 

Miles R. Frisbee, Executive Director, American Federation of Housing 
Authorities. 

Peter Stone, Chief Construction Statistics, Works Progress Adminis- 
tration. 

Herbert U. Nelson, Executive Vice President, National Association of 
Real Estate Boards. 
a W. Catherine, President, National Association of Real Estate 

oards. 

Don Campbell, President, National Retail Lumber Dealers Association. 

Frank Carnahan, Secretary-Manager, National Retail Lumber Dealers’ 
Association. 

Lawrence F. Schneckebier, Brookings Institution. 








[See next page] 


EXTERIORS— 

No. 5—Embodies New Ideas of Room Arrangement 
No. 6—Overhang Provides Greater Sleeping Area 
No. 7—Many Fairly Small Rooms, for Large Family 
No. 8—Solid Wood Exterior Promises Economies 


INTERIORS— 


Above—Modern Equipment Enhances Kitchens 
Below—Living Room of Functional No. 5 
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The guests were keenly interested in 
construction, and asked many questions, 
both of Dr. Compton and of Richard W. 
Kimbell, who explained the details of each 
house, giving cost figures, economies re- 
sorted to without in any way detracting 
from the structure, and technical points 
that are a bit beyond the grasp of the rank 
and file not concerned with such matters. 


Innovations Arouse Keen Interest 


Particular interest was shown in House 
No. 8, which has solid wood walls or 
panels, samples of which were shown the 
guests, and in House No. 1, a basement- 
less one-story structure containing three 
rooms, which has a joistless 2-inch plank 
floor, a sample of which likewise was dis- 
played. A number of the guests stood on 
the sample floor to give it a real test. 
which it withstood without even a tiny 
squeak. Keen interest was displayed in 
the heating of House No. 1, which 
is furnished from an open grate sur- 
rounded with heavy metal water backing 
and which has withstood all tests to which 
it has been subjected by the U. S. Bureau 
of Standards and several outside labora- 
tories. 

Three of the houses had been fully 
furnished by the Hecht Co. of Washing- 
ton, adding greatly to the attractiveness 
of the structures by enabling the guests 
better to picture them when occupied. 


Can Be Carried on Low Monthly Payments 


All eight of the houses have been 
turned out in excellent shape. They 
range in size from three rooms on one 
floor, to a two-story house with three 
bedrooms and a built-in garage, which 
can be carried by the purchaser at a very 
low monthly rate of payment. They are 
designed to appeal to that vast majority 
of citizens whose incomes range down- 
ward from $5,000. More than one of 
the guests at today’s showing did not 
hesitate to say they should likewise appeal 
to many citizens with much larger in- 
comes. 

The National Small Homes Demon- 
stration is a voluntary co-operation among 
some thirty building material and equip- 
ment manufacturing industries. The pro- 
gram is based on the conviction that the 
dammed-up housing requirements of the 
United States can best be met by pro- 
viding better new houses within the 
$3,000 to $4,000 cost range, thus bring- 
ing them within the reach of the nearly 
70 percent of American families that are 
unable comfortably to pay more than $25 
to $30 a month to cover their housing 
needs. 

Furnish Demonstration to Building Trades 


The Demonstration seeks to popularize 
the construction of this type and price 
home within the building industry as it 
is now constituted, and without assuming 
fundamental changes in building industry 
organization which, however desirable, 
are a matter of gradual evolution. The 
primary activity of the Demonstration 
Programs here and elsewhere throughout 
the country for 1938 and 1939 will be a 
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direct effort to encourage builders, real- 
tors and community developers to offer 
more houses that can be carried at a rate 
not to exceed $7 or $8 per week on a 
long-term purchase basis. 

Co-operators are already constructing 
similar low-cost demonstration models in 
more than one thousand American com- 
munities to illustrate the fact that with 
the present building materials and the 
present building industry a good, low-cost 
home is possible anywhere. 

The “Laboratory Community” will be 
open to the entire building fraternity until 
Sept. 5. More than 8,000 invitations to 
persons interested in the residential build- 
ing field have already been issued. 


Two Committees Plan for 1939 Program 


With a view to 1939, the National 
Small Homes Demonstration has at work 
two major committees: 

lst—Technical Committee: On which 
the principal national building material 
and equipment industries are represented, 
seeking a modern 4-room, 1l-story home 
which may be built for $2,000 with land, 
and a 5-room, 2-story home with garage 
and land at $3,000. 

2nd—Merchandising Committee: Sim- 
ilarly representative of the national build- 





“We, the retail lumber dealers, 
sell the greatest tangible thing in 
the world—a home.” 


—Charles A. Stuck, 


Jonesboro, Ark. 





ing material and equipment industries, 
exploring the possibilities of making gen- 
erally available the results of these tech- 
nical investigations, and stimulating the 
public interest and public’ demand for 
Small Homes which will mobilize the 
possibilities and economies of standardi- 
zation and large-volume production. 

The industries co-operating through 
the National Small Homes Demonstra- 
tion are seeking, in terms of lower costs, 
larger markets and greater volume, to do 
collectively what no single building mate- 
rial or building equipment industry indi- 
vidually has been able to do. 


Program Has Won Widespread Support 


The National Small Homes Demon- 
stration was originated in 1936-37 by a 
group of national building industries in 
co-operation with Federal housing agen- 
cies. It was initiated by the National 
Lumber Manufacturers’ Association and 
the National Retail Lumber Dealers’ 
Association, and devoted to the objective 
of modern housing costing less than 
$5,000. Participation of all building and 
building equipment industries was in- 
vited. Gradually it has attracted the 
interest and co-operation not only of the 
national building industries but also of 
eminent building groups, both public and 
private, hundreds of publications inter- 
ested in building advancement, and thou- 
sands of ordinary citizens hopeful of 
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home ownership at prices in keeping with 
their small incomes. 

The following associations and indus- 
tries are represented in the Advisory 
Committee of the Small Homes Demons- 
tration : 


National Retail Lumber Dealers Associa- 
tion. 

The Producers’ Council. 

Johns-Manville Corp. 

California Redwood Association. 

National Coal Association. 

Association of Gas Appliance & Equip- 
ment Manufacturers. 

Stoker Manufacturers’ Association. 

Edison General Electric Appliance Co. 

Copper & Brass Research Association. 

Wall Paper Institute. 

National Lumber Manufacturers’ Associa- 
tion. 

Crane Co. 

National Electrical Manufacturers’ Asso- 
ciation. 

United States Chamber of Commerce. 

Hillyer-Deutsch-Edwards (Inc.). 

United States Gypsum Co. 

Edison Electric Institute. 

National Association of Furniture Manu- 
facturers. 

National Door Manufacturers’ Association. 

Bryant Heater Co. 

American Radiator-Standard Sanitary. 

The Kohler Co. 

General Electric Co. 

National Association of 
Boards. 

Anthracite Industries (Inc.). 

National Association of Ice Industries. 

Masonite Corporation. 

National Paint, Varnish & Lacquer Asso- 
ciation. 

Flintkote Co. 

Red Cedar Shingle Bureau. 

Lead Industries Association. 

Structural Clay Products Institute. 


Northwest Would Concentrate 
on Forestry Essentials 


PortLAND, Ore., Aug. 20.—In making plans 
for the forthcoming congressional inquiry into 
conservation of Western forest resources, West- 
ern lumbermen and public officials already found 
themselves in accord on the most salient features 
of conservation, it was found at a meeting here 
this week of Western pine and Douglas fir 
lumbermen and public officers. 

The meeting was held preliminary to the in- 
quiry of the congressional committee which in- 
cludes Senator McNary and _ Representative 
Pierce of Oregon and Senator Pope of Idaho. 

The program tentatively agreed upon in- 
cludes: first, provision for setting up of co- 
operative sustained yield units, including both 
public and private timber, as provided for in 
the McNary-Doxey bill. Second, an increase 
in public forest fire protection appropriations, 
under the Clarke-McNary law, sufficient to in- 
sure adequate fire protection. Third, an appro- 
priation of sufficient public funds to combat ef- 
fectively the ravages of timber-destroying insects 
and diseases. And, finally, to seek an increase 
in public appropriations for research in deter- 
mining more effective methods of forest man- 
agement and more complete utilization of for- 
est products. 

It was the consensus of those in attendance 
at this meeting that there are many other neces- 
sary and desirable steps that should be taken to 
develop a practical, far-sighted policy of forest 
land use for the nation as a whole. However, 
it was agreed that more can be accomplished 
by concentrating on a few fundamental recom- 
mendations, than by seeking to cover too much 
ground in the initial proposals. All of this indi- 
cates that the Northwest lumber industry 1s 
giving wholehearted support to all sound meas- 
ures, which will insure the greatest benefits to 
the people of Oregon, Washington, Idaho and 
Montana from their great timber resources. 


Real Estate 
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Views of exterior and interior of new shed of Central Lumber Co. at River Falls, Wis. 


Better Shed Replaces One Burned 


This is a story told mostly by photo- 
graphs and plans, of quite recent “doings” 
of a live lumber concern in the way of 
rebuilding and improving the facilities at 
one of its yards, visited not long ago by 
an AMERICAN LUMBERMAN staff repre- 
sentative. 

In November, 1937, the Central Lum- 
ber Co. shed at River Falls, Wis., was 
destroyed by fire. Business at the yard 
was not seriously interrupted, as the 
office building and some of the ware- 
houses were saved, so that the company 
was able to take care of its trade during 
the winter months. R. E. Slaughter, 
president of the company at Stillwater, 
Minn., and Ira Wilcox, manager of the 
River Falls yard, decided that the best 
way to replace the shed would be to 
work out each detail as they went along, 
and to have the plans drawn in the com- 














At left is Ira Wilcox, manager Central 
Lumber Co.'s yard at River Falls, Wis. 


SECTION E-E 


pany’s own drafting department. 

In this way a most economical and 
practical shed was constructed. Each 
feature was carefully worked out so that 
it would be the most convenient possible. 
Changes were made as the plans pro- 
gressed, and even after the final blue- 
prints were made Mr. Wilcox made some 
additional changes, such as putting in a 
double door on the street side to the 
storage room where doors and other ma- 
terial are kept. This room is floored with 
hardwood flooring and is lined with fir 
plywood panels. The warehouse is in- 
cluded in an “L,” 46 feet square, built 
at the front and side of the main shed. 

A place in the corner of this “L,” 
22x32 feet is partitioned off and used as 
a woodworking shop, a feature of which 
is that it is lined with Graylite insulation 
board, manufactured by the Insulite Co. 
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Manager Ira Wilcox shows the De Walt 
saw installed in shop 


of Minneapolis. Mr. Wilcox says that 
this was done to make the room warm 
in winter and cool in summer. This 
room will also be used as a garage in 
the winter time, and, to provide entry for 





Western Furniture Exhibit 
Shows Latest Trends 


SAN Francisco, CALir., Aug. 20.—What the 
well-dressed home will wear this fall and winter 
was displayed recently by more than 600 fac- 
tories at what was termed one of the most 
successful market weeks in the history of the 
Western Furniture Exchange and Merchandise 
Mart here. 

With “Step Ahead” as keynote, the follow- 
ing events took place simultaneously: 46th 
Furniture and Bedding Market, 11th Western 
Floor Covering Opening, Western Radio and 
Appliance Show, Western Housewares, Lamp 
and Giftwares Show, and the Western Cur- 
tain and Drapery Show. 

For specific trends in furniture, L. J. Breuner 
of Oakland, president of the National Retail 
Furniture Association, announced that the de- 
mand for upholstered was 38 percent for 
modern, followed by the commercial types. As 
for bedroom furniture, he said, 50 percent of 
that in the coming season will be modern, while 
lower in the percentages are Early Ameri- 
can, 18th Century, and French. Dining room 
also will favor modern pieces with 18th Cen- 
tury next, he added. 

On display at the Mart were smart new 
Swedish modern styles in bedroom and dining 
room furniture; period reproductions in the late 
18th Century English and American styles in 
rich mahogany and walnut cabinet woods, fin- 
ished to resemble elegant old antiques; Natchez, 
Mississippi, Victorian styles in living room 
furniture included that strictly American in- 
vention—the rockers—and quaint tables, cabi- 
nets and other occasional pieces. 

Speaking before several hundred retail mer- 
chants, salesmen and manufacturers, George 
N. Lamb of Chicago, secretary of the Ma- 
hogany Association, urged his listeners to “sell” 
the public on furniture craftsmanship. He pre- 
dicted a possible dearth of skilled craftsmen 
in the woodworking trades. stating that with 
fewer young men apprenticing themselves into 
the furniture business, a standardization of 
design may develop. 





AccorpDING To a bulletin of the Canadian De- 
partment of Mines and Resources, Canada’s for- 
ect industries make an annual contribution of 
350 million dollars to the national income. 
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the trucks, an overhead door was con- 
structed. Lawrence Bros. hardware was 
used in hanging this door. The wood- 
work shop is now equipped with a De- 
Walt saw, and Mr. Wilcox-advises that 
he will also put in a band saw, sander 
and jointer. 

The main shed is two-decked, and has 
one driveway in the center. The shed is 
100 feet long and 67 feet in width. A 
runway is built along the second deck, 
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on either side. Access to the second level 
is by way of a stairway located at the 
entrance to the warehouse. All moldings 
are kept in separate dustproof bins, on 
the second level. An unusual feature was 
introduced in constructing the molding 
bins. The back end of the bin was car- 
ried on into the warehouse room, and as 
it is on the second level it was overhead 
in the warehouse, thus utilizing space 
that otherwise would have gone to waste. 
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An overhead bridge connects the two 
sides on the upper level. The main drive- 
way is cemented. As the shed was con- 
structed on a slight slope, it was neces- 
sary to build it in a stairway manner, as 
will be seen from photograph of the drive- 
way. 

As all delivery equipment was lost in 
the fire, it was also necessary to replace 
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the trucks. A one-half ton International 
box-body truck and a 1%4-ton Chevrolet 
flat-bed truck were purchased to take care 
of the delivery needs of the business. A 
picture shows the two trucks beside the 
new shed, with the drivers standing be- 
side their own trucks and Mr. Wilcox 
and his secretary on the stairway, with 
the yard foreman in the center. 
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Adopts Wage Scale That 
Slides Up or Down 
With Prices 


SEATTLE, WaAsH., Aug. 20.—Labor is recog- 
nized as the paramount issue in industrial cir- 
cles throughout the country. Labor legislation, 
and the thousands of disputes between the em- 
ployer and employee and between employee 
groups, have been problems of the greatest im- 
port for years. It is quite apparent that no 
general solution to labor problems has yet been 
found. 

In the basic industries, such as lumber, coal 
and steel, there is a constantly changing sup- 
ply-demand ratio, and therefore a fluctuating 
price level. All producers know it is easy to 
get wages up in good times, but it is hard to 
get them down when realization tapers off. E. 
B. DeVoe, general manager Oregon Lumber 
Co., Baker, Ore., has long contended that the 
fair and equitable manner to adjust lumber 
workers wages would be a system predicated 
upon the realization from lumber. A. C. Light- 
hall, president of the Oregon Lumber Co., to- 
gether with Mr. DeVoe, developed such a sys- 
tem, and it was put into effect at the Oregon 
Lumber Co.’s plant on Aug. 1. These men are 
ready to admit that there probably are some 
imperfections in this system, but they feel they 
are on the right track. 

In their wage schedule, which is shown here- 
with, they have used 20 man-hours per thou- 
sand feet of lumber as an average basing fig- 
ure, and have worked from that a schedule 
whereby employees will share approximately 
50 percent of any increase in the price of Pon- 
derosa pine, and likewise will take 50 per- 
cent of the decrease when the price goes down. 
The price basis used is the monthly index price 
average published by the Western Pine Asso- 
ciation each month. This schedule has been 
accepted by the local union of the employees. 

The wage schedule shown herewith gives 
only the base rate, or common labor wages. 
The pay in the upper brackets for the more 
skilled labor carries the same spread per hour 
as at present. The higher-paid brackets will 
increase or decrease at 2 cents an hour per $1 
per thousand increase or decrease in prices. 
There is also a schedule for contract rates sim- 
ilar to the hourly-wage schedule. 

Other operators in the Western Pine district 
are tentatively planning to use similar systems. 
It is needless to say that this radical depart- 
ure from conventional methods of arriving at 
wages will be closely watched throughout the 
industry. 

Following is the agreed sliding wage sched- 
ule: 

OREGON LUMBER CO., SLIDING WAGE 

: SCHEDULE 


Price of $18 or less a thousand for lumber. 
Minimum of 40 cents an hour. 

For each 25 cent increase in price of lum- 
ber, as evidenced by Western Pine Associa- 
tion monthly compilations, the wage rate in- 
creases as follows: $18.25 a thousand—40% 
cents per hour ete. For each $1 increase in 
average price, the wage rate. increases 2 
cents an hour. Examples: 


Average Cents Average Cents 
Price Per Hr. Price Per Hr 
. aa 42 | See 52 
_ ere 44 MG «che ic des 54 
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—and so on, up or down, as average price 
advances or declines. 





e it if | 
Willapa Harbor "Imports 
Fir Logs 

SoutH Benno, WasH., Aug 20.—For the first 
time in the history of Willapa Harbor, rafts 
of fir logs are to be brought here from outside 
waters. Cedar logs previously have been 
brought here, but this is the first time fir has 
been “imported.” The first raft of 400,000 feet 
is being rafted here from Garibaldi, Ore., for 
use by the Raymond Lumber Co. plant here. 

It will be followed by a number of others. 
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Modernizes 
Excellent 


sis nite We shall let the accompanying photo- 
CITY DESK INFORMATIO! graphs and floor plans chiefly tell the 
— — aml story of the quite recent remodeling of 
the offices and display room of the Lamp- 
land Lumber Co., St. Paul, Minn., com- 
pleted last spring. 
It was especially desired by the com- 
pany that, so far as possible, samples of 
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General view of office, showing illuminated 
sign "guides" to various departments 





the hundreds of different items of vari- 
ous building materials should be kept, 
convenient for inspection by customers, 
in the office and sales area. This was 
accomplished by arranging small samples 
of each item on wing display panels near 
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At top is floor plan of Lampland Lumber Co. office before modernizing. At bottom is shown the office as modernized 
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Office With 


Results 


the “city desk” counter, with all surplus 
material concentrated into nearby closet 
space. All literature pertaining to these 
materials is filed alphabetically in the file 
section located in the center of the sales 
area. 

If a customer is interested in, let us 
say, a new small home, and is seeking 





At right is the plan service room, equipped 
to serve the home builder 





plans for and information on such struc- 
ture, he is referred to the plan service 
department—shown in one of the pic- 
tures—which it will be noted, is separated 
from the main sales area, and is given a 
little more refined and homey atmos- 
phere. For instance, the floor of the 
plan service department is carpeted. The 
walls are paneled with walnut-grained 
gypsum board. A section of glass blocks 
at one end admits additional light from 
the display window. The customer is 
seated at a special desk opposite the sales- 
man who is servicing him. Plan books 
and all information pertaining to build- 
ing are in the bookcases located conven- 


| iently alongside. 


The entire ceiling area of the office has 
been treated with an acoustic tile board 
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to hush noise. 


Also, the posting (book- 
keeping) machine, one of the noisiest 
pieces of mechanism in the office, has 
been surrounded with a sound absorbing 
screen. 

Illuminated signs “Information,” “City 


Desk,” and “Cashier,” conspicuously 
placed, help customers find their way 
about, and facilitate the transaction of 
business. 

“Yes, we think we have something 


4 





here, because our customers like it,” said 
Charles Lampland, treasurer of the com- 
pany, to the AMERICAN LUMBERMAN. 
“We have found our work made easier, 
and the advisability of this modernizing 
has been reflected in our sales. The whole 
scheme has helped to increase the effi- 
ciency of every man working in the office. 
We are equipped now to handle more 
business within the same space, and with 
much less confusion.” 


How Co-operation Solves a Credit Problem 


An effective co-operative plan partici- 
pated in by Fort Collins (Colo.) banks, 
credit bureau, lumber dealers and other 
merchants, solves a serious credit prob- 
lem typical of most farm trading towns. 

Lumber dealers extending credit to 
farmers now can know all the circum- 
stances. No longer is it necessary for a 
lumber dealer to carry a farmer. along 
until fall, expecting payment then, only 
to have a bank take all the farmer’s cash 
returns, leaving the lumber dealer to 
“hold the sack” until another year. But 
that sort of thing still ocurrs often’ in 
many farming towns. 
_ The unique Fort Collins set-up, which 
is likely to be followed by many commu- 
nities, was launched in the spring of 1938 
With a series of group meetings. These 
Were usually presided over by the presi- 
dent of the Retail Merchants’ Council. 

epresentatives of the First National 
Bank and the Poudre Valley National 

ank were present. In the background 
was Roy West, manager of the local 
credit bureau. 

When the lumber dealers met, there 
was an educational program designed to 


acquaint them thoroughly with the cir- 
cumstances of farm credit. The bankers 
explained that they had no desire to de- 
prive the merchants of payments due 
them in the fall. On the contrary, they 
very much desired the co-operation of 
merchants in controlling the amount of 
credit extended to farmers in a weak 
condition. Details were put before the 
lumbermen of a plan which, carried _out, 
would alike benefit the farmer, banker, 
and lumberman or other merchant. 
Under the new plan the Fort Collins 
banks supply the credit bureau direct 
with full details of “budget loans” to 
farmers. The farmer granted a budget 
loan is one whose financial affairs are so 
involved that the bank largely finances 
not only farm operations, but living cost, 
through to crop payments. In many in- 
stances, the borrower is a farmer who 
has been in debt for years to the bank, 
with the total amount perhaps increasing 
from year to year. Loaning him money, 
the bank has an understanding with the 
farmer as to how it is to be spent. 


All the details on the form sent the- 


credit bureau are immediately available 


to the lumber dealer who calls the bu- 
reau for a credit report. The form is 
placed in the farmer’s file envelope, read 
in detail to the merchant if he wishes. 
Listed are the name and address of bor- 
rower, date passed by board of directors, 
amount owed that date, total amount 
vance. 

The budget shows the amount allowed 
for beet labor (this a sugar-beet growing 
section), other labor, twine and thresh- 
ing, haying, gas and oil, repairs, feed, 
water, living and miscellaneous. : 

When a lumber dealer has the budget 
information before him, he can intelli+ 
gently do one of two things—decide to 
grant little or no credit to the farmer, or 
telephone the bank, report the amount of 
credit the farmer is asking for, frankly 
have the bank’s expression in the matter. 
In some cases, the bank will say, “Go 
ahead”; in ethers, “Better lay off.” 

Lumber dealers benefit directly from 
this access to information and opinion; 
they benefit much, too, from the fact that 
merchants in other trades are following 

(Continued on Page 62) 
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Capital Pushes Spending for Recovery| 


Wasuincton, D. C., Aug. 24—In its drive 
to get the big pump-priming program going 
good before snow flies, the Public Works Ad- 
ministration announces that approved projects 
now number well over 5,000. The machinery 
for handling applications has been streamlined 
and speeded up all along the line, and PWA 
can be credited with doing business in a big 
way with a minimum of fuss and feathers. Soon 
after the number of approved projects—Fed- 
eral and non-Federal—had passed the 5,000 
mark, PWA informed the public that the total 
estimated construction cost of these projects 
would be in excess of $1,250,000,000. This, of 
course does not mean that PWA must put up 
that amount, since on all non-Federal projects, 
which largely predominate in numbers, the 
sponsors must find 55 percent of the cost. 

The PWA till is not yet empty, and, with 
the RFC co-operating by extending loans to 
communities and other governmental subdivi- 
sions receiving cash grants, Mr. Ickes’ funds 
should go much further than was at first ex- 
pected, getting just that many more worth- 
while and needed projects under way in due 
course. States and communities that have not 
yet come forward with applications for accept- 
able projects are strongly urged to step on 
the gas and get in under the wire while the 
money lasts, rather than procrastinate and later 
find themselves out in the cold. In certain in- 
stances communities have not come in on ac- 
count of legal obstacles. For example, the 
City of Baltimore has a program contemplating 
some $18,000,000, but is said not to be able 
to go ahead until the voters pass upon a bond 
issue. This is a practical situation. Whether 
PWA can wait upon the voters without doing 
injustice to some other community that does 
not have the same sort of legal hurdle to con- 
tend with, is open to question. 


FHA and USHA Push Housing Programs 


Other agencies armed with relief and re- 
covery funds are likewise doing their utmost 
to get the money out where it can get to work 
as quickly as practicable. The Federal Housing 
Administration continues to report large in- 
creases in applications for insured mortgages 
and for insured loans to cover modernization, 
repair or improvement to existing structures. 

The U. S. Housing Authority, dealing with 
slum clearance and low-rent housing projects, is 
working at the same high speed and urging 
communities to come in while funds remain 
available. These projects naturally are slower- 
moving, and it is for that reason that Mr. 
Straus, the Administrator, is urging communi- 
ties to qualify and start the ball rolling. 


REA Is Stimulating Electric Construction 


Other departments and agencies are busy 
within the limitations of spending authority. 
For example, the Rural Electrification Admin- 
istration’s latest announcement of allotments 
covers ‘some 70 projects, estimated to cost $13,- 
175,600, involving rural power line construction 
and wiring loans. The projects are located in 
26 States. It is estimated that this money will 
build 12,118 miles of power lines and bring 
electric service to 40,000 farm families. To date, 
REA financing has reached a total of $122,- 
000,000. Of this amount, about $31,500,000 has 
been drawn from the $140,000,000 set aside by 
Congress for REA loans during the current 
fiscal year. 


Seeks Bigger Personnel for Monopoly Hunt 


Thurman Arnold, Assistant Attorney Gen- 
eral and member of the monopoly investigating 
committee, seems to have some very definite 
ideas about enforcement of the anti-trust laws, 
as disclosed in his radio broadcast the other 
night. Mr. Arnold is new in the Department 
of Justice, where he succeeded Mr. Jackson as 
trust-buster when the latter was boosted up to 
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Solicitor General. First, he would largely ex- 
pand his working force, say, from 90 to 1,200, 
and get right after all monopolists all along 
the line, even setting up regional offices so his 
enforcement and investigating officers could keep 
closer watch on all suspect concerns. Some 
of our past trust-busters doubtless would tell the 
world, if asked, whether they now think they 
could have done a better job if given this big 
increase in personnel and funds to do the work. 
Anyhow, Mr. Arnold is no piker. Whether he 
can get away with this particular expansion 
scheme remains for Congress to determine. No- 
body else can make the decision as to whether 
still another police force is to be turned loose 
on business. That old adage about the new 
broom sweeping clean still holds good. As a 
newcomer in the Department of Justice, Mr. 
Arnold naturally wants to do a job of sweeping. 
To do a really good job he wants modern tools, 
which in this instance, and many others for that 
matter, means a largely increased army of 
workers. In some foreign countries, anybody 
with a handful of men with guns can call him- 
self a general and get away with it. But if Mr. 
Arnold is to be general he wants at least a fair 
sized regiment under his immediate command. 


Many Hint at Increased Taxation 


The old tax hobgoblin is sticking up its nose 
again. Maybe the dog days have something 
to do with it. But the Treasury Department 
spokesmen have reverted to the subject several 
times, and it is now generally accepted as a fact 
that the Administration will have a tax program 
to submit to the new Congress after it convenes 
next January and unlimbers for work. Just 
what it will be is a secret. However, all hands 
and the cook seem satisfied it will embody the 
President’s ideas for revival of the highly con- 
troversial corporate surplus earnings tax and 
the capital gains tax. Congress attempted to 
ease these taxes and did so good a job in that 
direction that the President could not bring 
himself to approve the bill, permitting it to be- 
come law without his signature. Then, too, 
there is talk about broadening the base of the 
income tax structure, which doubtless would be 
equitable enough, provided at the same time 
some of the “invisible” taxes which all must 
pay were eliminated. Chairman Harrison, of 
the Senate committee on finance, has joined the 
chorus of those who are dropping hints that 
more taxes may be necessary, while Chairman 
Doughton, of the House ways and means com- 
mittee, is predicting business will pick up to 
such an extent that no additional levies need be 


‘made and indicating his opposition to broaden- 


ing the income tax base. 


URGES CO-OPERATION OF ALL TO 
EXPAND HOUSING 


WasurnoctTon, D. C., Aug. 24.—Frank Carna- 
han, secretary-manager of the National Retail 
Lumber Dealers’ Association, is advising all di- 
visions of that organization that the Federal 
Housing Administration is prepared to co-oper- 
ate actively in pushing a “Ready for Winter” 
program under the amended Title I of the Fed- 
eral Housing Act. It will be recalled that the 
amended Act in this respect will expire July 1, 
1939, unless further extended by Congress. 

The FHA recently put out a release showing 
that 150,000 Title I loans covering moderniza- 
tion and improvements to property, and amount- 
ing to more than $75,000,000, have been recorded 
since the amendments went into effect, and that 
California, Michigan, New Jersey and New 
York have led the way. 

Mr. Carnahan recalls that assurances were 
given Congress when Title I was revived and 
extended until next July, that some $200,000,000 
of business would result within one year. He 
new believes that with the active co-operation 
of FHA and a concentrated drive on moderniza- 
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tion, this figure can be substantially increased f 
Should this prove to be the case, the NRLDA 
will urge a further extension of Title I. 
A new director, Jay Keegan, has been placed 
in charge of Title I activities by the FHA. Hp 
is very energetic and disposed to do everything 
possible to encourage business in this field. The 
FHA will furnish all sorts of publicity material 
for local use, and will co-operate nationally 
along this line. F 
Mr. Carnahan points out, however, that the 
success of such a national program will be in 
direct proportion to the local support accorded 
by local concerns and groups. The Chamber} 
of Commerce of the United States has already 
tied into this program and is urging the co-oper-F 
ation of local chambers. Lumber dealers are 
advised to get in close contact with local cham. 
bers and housing committees, and put all thf 
steam they can under this boiler. d 
“We have pledged our support to such a pro-f 
gram,” he says, “and in response to a wire If 
sent to Chairman Ormie Lance, of the Secre-f 
taries’ Conference, at their recent meeting inf) 
Kansas City, I received the following: 
“*Secretaries enthusiastically endorse repair 
and remodeling drive by FHA and will co-oper-P 
ate fully. Believe publicity program by FHAP 
would be helpful. Also quicker action on Title 
I loans over $2,500 dollars, and elimination off 
red tape, will speed up program. Strongly urgef 
extension of Class 3 Title I loan period to ten} 
years.’” : 
From Sept. 1 to Oct. 31 it is proposed that allf” 
associations. concerned with the construction, re- 
pair and modernization of residences or otherh 
structures, urge their members to participate in 
this fall drive for new business, encouraging) 
all kinds of eligible improvements to prop} 
erty, thus increasing fall and winter employment 
and furnishing a lead-in to a continuing winter) 
program of new construction and modernization} 
in certain sections of the country. 


PUERTO RICO SHOWS GOOD VOL. 
UME OF BUILDING 


Wasurncton, D. C., Aug. 22.—Puerto Rico's 
building boom, based almost entirely on com-f 
struction materials purchased from continental 
United States, continued vigorously during th 
fiscal year just ended, although private buildingy 
now shows signs of slowing down, according> 
to a statement by the Puerto Rican Trade 
Council, 

“Shipments of materials to the island during 
the year were valued at $6,736,000, an increase 
of 5.4 percent over the preceding year,” the 
Council states. “Among the major materi 
sold to the Carribean territory were 58,450,000 
board feet of lumber, mostly Douglas fir and 
southern pine; 459,000 barrels of cement; 12; 
500,000 pounds of galvanized steel sheets, and 
more than 6,000,000 pounds of nails, holts, ett 

“In the field of private building, many new 
four and five story apartments were er 
in and near San Juan, a new ten-story 
building is in the process of construction, ant 
hundreds of new homes, many of them modes 
frame structures, have been completed. 

“Private building is now proceeding on 3 
more modest scale, but public construction by 
the Puerto Rico Reconstruction Administratio, 
the PWA, and other agencies is expected 1) 
continue on a scale even greater than a yea 
ago. To date, the PRRA has: been allotted 
$11,000,000, much of which will be spent fo! 
building of schools, sewage systems, and othe! 
public works, and the island has been allotted 
nearly $4,000,000 of PWA money. Variow 
funds also have been made available from Fet: 
eral housing appropriations.” 

The island’s total purchases from the States 
during the fiscal year amounted to $84,988,000) 
and were 6 percent less than in the precedifi 
year, the report states. 
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Mortgage Department Gets 
Results for Dealers 


MILWAUKEE, WiIs., Aug. 22.—The newly or- 
ganized mortgage department of the Retail 
Lumbermens Mutual Insurance Co., according 
to Don S. Montgomery, secretary of the Wis- 
consin Retail Lumbermens Association, is suc- 
ceeding in its intended purpose of enabling deal- 
ers to close prospects for FHA Title I and II 
financing. The formation of the mortgage de- 
partment was explained in detail in the July 16 
issue of the AMERICAN LUMBERMAN. 

H. P. McDermott, former assistant FHA di- 
rector for Wisconsin, who resigned to head the 
new department, predicts that each Wisconsin 
dealer, who qualifies as a member of the State 
association and who carries adequate coverage 
on his yard with the association’s insurance 
company, will soon become “a branch mortgage 
department,” putting to an end any trouble in 
financing FHA approved building. 

One Wisconsin dealer had a prospect for 
three years for the construction of a year- 
around home in one of the State’s lake areas. 
The prospect and dealer had contacted many 
lending institutions since the passage of the 
National Housing Act, but unfortunately had 
been unable to arrange for financing due to the 
fact that many lending agencies were not taking 
Title I loans of the third classification. Shortly 
after the formation of the mortgage department, 
the dealer submitted the necessary forms to the 
department, approval of the location was ob- 
tained, and the credit rating was satisfactory. 
The dealer secured money for his materials 
promptly, since the “pay-off” is through the 
lumber dealer under the department’s plan. The 
same dealer has other. prospects in his territory 
and is more than pleased to be able to handle 
the additional sales through his own mortgage 
setup. 

Title I loans under Class 3 are limited to 
$2,500, exclusive of charges, in respect to a 
single piece of property. The maximum term 
for payment is seven years and 32 days and the 
total of all charges cannot exceed the equiva- 
lent of $3.50 discount for each $100 original 
face amount of a one-year note, payable in 
equal monthly installments. This maximum per- 
mitted charge amounts to 6.69 true interest. 
Structures erected under this classification must 
be wholly or in part residential construction. 

During the early months of 1938, the Wis- 
consin association conducted a campaign to 
stimulate building and financing of this build- 
ing through the mortgage plan of the NHA. 
Many meetings were held throughout the State 
and dealers were asked to invite bankers and 
building and loan association executives to at- 
tend, in order that the purpose and provisions 
of the Housing Act might be fully explained. 

The results of the meetings varied but one of 
the most interesting cases was that of a dealer 
na small town in western Wisconsin who had 
been unable to: get local financing. He brought 

is banker to a meeting. The result—the banker 
himself built a house under FHA specifications 
and under the insured’ mortgage plan. The 
dealer recently stated : “Now that we are started 
there isn’t any question but that we will have 
several more new homes erected here and they 
Will all be financed on the FHA plan.” 





Low Bidder on Army Building 


Tacoma, Wasu., Aug. 20.—The Macdonald 
Building Co. of this city, of which L. B. Mac- 
donald, president of the Builders Lumber & 
Supply Co., is president and general manager, 
was the low bidder this week when bids for the 
construction of ten. double non-commissioned 
Officers’ quarters at McChord Field, Tacoma, 
huge Pacific Northwest air base. were opened 
at Fort Lewis. The Tacoma firm’s bid was 
$191,430. The same firm also was the low 
bidder earlier in the week, with a tender of 
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$610,650, for the construction of 38 non-com- 
missioned officers’ quarters at Fort Lewis. 
Announcement of awarding of contracts on both 
projects is expected to be made shortlv. 


Quality White Pine 
From Southern Oregon 


Meprorp, Ore., Aug. 20.—Selling Idaho white 
pine in quantity is something new in the South- 
ern Oregon district. However, the Southern 
Oregon Sugar Pine Co., here, recently started 
cutting Idaho white pine at the rate of 50,000 
feet per day. The logs are cut from a large 
stand of timber near Crater Lake. 

Ponderosa pine and sugar pine are species 
common to this district but lumbermen in gen- 
eral have not been acquainted with the fact that 
there is a considerable stand of the white pine 
in this region. The timber is said to be of good 
size, much of it running two or three logs to 
the thousand feet. The accompanying pictures 
indicate both large size and good quality of the 
logs and timber. The company’s production is 
sold through the Bockmier Lumber Sales 
Agency, Spokane, Wash. 7 








Idaho white pine logs on truck at side of dry kiln 
of the Southern Oregon Sugar Pine Lumber Co., 
Medford, Ore. 





Idaho white pine tree of good size on the opera- 
tions of the company near Crater Lake, Ore. 
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A Sawmill Studies Where the 
Money Goes 


As one travels the length and breadth of this 
country he cannot fail to note the number of 
sawmills, large and small, that are to be seen. 
Few people realize the important place a saw- 
mill plays in its community, its county, and its 
State. Perhaps no other industry has had as 
great influence on the life and welfare of the 
people of the United States as this industry, 
which has provided them with such an abun- 
dance of home making material. 

But aside from the service it has rendered 
the community at large in supplying so many 
of the things that enter into a high standard 
of living, consider the sawmill’s contribution 
in disbursements directly for labor, supplies, 
and taxes, 

A simple summary of the actual major cash 
disbursements of a California pine operation 
paints a vivid picture of the great value to 
its community, State and nation of an industry 
of this kind. Such a summary has been kindly 
supplied to AMERICAN LUMBERMAN by the 
Yosemite Sugar Pine Lumber Co., covering the 
calendar year 1937. This is not to be con- 
fused with a cost statement, and does not in- 
clude such items as stumpage, interest or de- 
preciation. 


CO ee re eee $ 798,323.68 
Total payroll taxes paid by com- 

ORR aac ee 23,733.28 
Tax paid—real estate and personal 

NE is wincsin'giw' qiaveian tae ame ew & 20,344.58 


y 
Federal capital stock tax and State 


TERED TAR 20 cccceceosececss 654.00 
State sales and use tax.......... 8,271.84 
Insurance premiums paid — com- 

rete ee 46,130.46 
Insurance premiums paid—fire.... 12,148.56 
Insurance premiums paid—indem- 

nity, liability, etc............. ie 5,360.19 
Expenditures for operating supplies: 

eneral sawmill (saws, belts, 

files, emery wheels, machine 

shop supplies, hardware, tools, 

GUD cs bon Den ae bie ee tse 68 es 41,986.16 
General logging supplies....... 25,310.60 
Fuel oil, gasoline, lubricants, etc. 38,736.09 
Wire rope, cables, etc.........-. 25,490.37 
Machinery, equipment and re- 

Se a Per eer ee 29,843.70 
Electrical equipment and sup- 

SINE cate. ocak .4c0:0:4'ba-uela me 910-'9)9 4,592.66 
Electrical power purchased..... 12,407.00 

Provisions—groceries, meats, etc.. 79,556.00 
Other miscellaneous store mer- 

MIE ocssxa ca soho ie-s 6 45's 00 tb 6,530.91 
Other miscellaneous items of goods 

and services purchased........ 3,939.62 
Freight, express and other trans- 

portation costs paid............ 108,070.70 
Amount expended for various per- 

sonal services, rendered........ 31,111.50 


Total direct yearly expenditures $1,322,541.90 

Revenue accruing to _ railroads, 

steamships and other transpor- 

tation agencies on outgoing ship- 

sents, originating at, Merced 
s 


256,531.50 
$1,579,073.40 





Waterproofing Compound 
Makes Basements "Powder Dry" 


WinFrELp, ALa., Aug. 22.—The currently 
popular song, “If It Rains, Who Cares?” can 
now be sung by several Winfield families, 
without the least worry about walking down 
the basement stairs to find that Jupiter Pluvius 
has turned the downstairs into an indoor swim- 
ming pool or an enlarged gold fish bowl. 

The transformation of the basements all came 
about through the interest of W. J. Perry, 
owner of the building materials company, here, 
which bears his name. Mr. Perry investigated 
and ordered “Ranetite” waterproofing and damp- 
roofing material from the Ranetite Manufactur- 
ing Co., (Inc.), 1917 South Broadway, St. 
Louis, Mo. In his own words, “got wonderful 
results. Ranetite is the only thing that I have 
ever used that will make a wet cellar powder 
dry.” 

An interesting dealer service rendered by 
the Ranetite company is the publication of a 
one-sheet mimeograph Ranetite “News” listing 
the company’s various products and explaining 
their uses. These are furnished free to Rane- 
tite dealers for consumer distribution. 
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Construction Gains In All Sections 


Residential Construction 
Showed Pick-up in July 


The building industry, paced by residential 
construction, continued in July to compare more 
favorably with past records than do the other 
heavy-goods industries. According to compila- 
tions of the F. W. Dodge Corporation, the 
valuation of all residential contracts awarded 
for July, 1938, was $87,978,000, which is 
$6,932,000 ahead of July of last year. 

The improvement in July residential con- 
struction was sufficient to bring the total seven 
months’ figure to a point just 18 percent behind 
the first seven months of 1937. It is interesting 
to observe that the residential record during 
this seven-months period, while behind last 
year, is 20 percent ahead of 1936. A review 
of the detailed residential figures for July 
shows that the entire gain is in one and two- 
family houses, which augurs well for the near- 
term future because relatively few of the large 
low-rental projects and public housing projects 
have progressed to the work stage, and so are 
yet to be included in the Dodge statistics. 

Contracts awarded for non-residential build- 
ing in July show a slightly more than seasonal 
decline of 11 percent from June and continue 
to run behind the corresponding month of last 
year. 

Heavy engineering construction, comprising 
public works and utilities, has not yet begun 
to show the effects of the Federal spending 
program. The July record is down 5 percent 
from last month and 22 percent below July of 
last year. 

The value of all contracts awarded, building 
and heavy engineering combined, for July, 
aggregate $239,799,000, which is only 4% per- 
cent below June, but 25 percent behind July of 
1937, which was the highest month in the year. 
This phenomenon in 1937 was due primarily to 
the letting of contracts in excess of $130,000,000 
of work for public ownership. The seven 
months accumulative of $1,534,071,000, while 15 
percent below the same period in 1937, is sub- 
stantially ahead of any other year since 1931. 


Survey of Forty Cities Indicates 
Increased Building Volume 
for Rest of Year 


Building volume the country over, according 
to E. M. Craig, secretary of the National Asso- 
ciation of Building Trades Employers, Chi- 
cago, indicates a downward trend for the first 
half of 1938 compared to the like 1937 period. 
His observations are taken from the midyear 
construction survey of 40 cities, compiled by 
Robert D. Steele, Association statistician. For 
the 40 cities, the first half of 1938 showed 
104,363 permits, dollar valuation of $251,103,819. 
For the first half 1937 it was 111,667 permits, 
dollar valuation of $415,956,356. 

_Completed or under way in 36 of the 40 
cities during the first half of 1938 were 17,452 
homes. Compared with 35,528 homes in the 
first half of 1937 this is a sharp reduction. 
Los Angeles is still the leading city on new 
homes and individual permits. The 1938 half 
year total of 4,433 homes exceeds the 1937 
first half year. Detroit ranks second for 
homes. Aside from Los Angeles, all other 
cities showed less home construction in 1938 
than in 1937 thus far. 

Labor rates of 40 cities continue on prac- 
tically an even basis with 1937. Practically 
all New York building trades are receiving 
more hourly pay than was awarded to them 
in 1937. Chicago, Cleveland and Cincinnati are 
about on the same pay level in 1938 as existed 
in 1937, 

Most cities report they do not anticipate 
any autumn rent raises. They also point out 
that while building volume the first half of 


1938 was disappointing, they are convinced the 
latter half will show much improvement in 
view of the government lending and spending 
program as a housing stimulus. Many PWA 
projects running into millions will be authorized 
under this new spending measure. Also the 
groundwork is laid under the amended National 
Housing Act to authorize loans of many mil- 
lions for large scale housing together with the 
allocation of millions by the United States 
Housing Authority for slum projects. Billions 
of dollars of private work is yet to be done, as 
the surface has yet to be scratched on neglected 
housing needs held in abeyance for a long 
period of time. This is encouraging to look 
forward to and will help the building industry 
regain some of its lost ground. 


Uses Novel Wood Wall to Cut 


Cost on Small Home 


Wasuincton, D. C., Aug. 22.—Frank Lloyd 
Wright, sometimes referred to as “the Archi- 
tect of the Century,” has accomplished some 
individual treatments in modern structural and 
decorative uses of wood, as expressed in a $5500 
house designed and built for a Madison (Wis.) 
newspaper man, his challenge to the fraternity 
as an example of low cost housing. 

One of the most radical departures from con- 
ventional design is that found in the walls. In 
place of the customary sills, studding, plaster 








“Home building will be the next 
great industrial development, com- 
parable to expansion of the auto- 
mobile industry. Retail dealers 
are on the front line. The mill- 
man must back up the dealer and 
help sell the public on lumber- 
built homes. We are working for 
home building through the retail- 
ers.”—W. B. Greeley. 





base and plaster, and the operations involved in 
each, the walls are simply built of three thick- 
nesses of inch lumber, the outer plies of which 
are applied horizontally and the core vertically, 
fastened together with splines. The boards that 
comprise the exterior siding as well as the in- 
terior walls are of knotty pine with alternate 
horizontal bands or strips of redwood, affording 
a pleasing color contrast. 

An identical construction is used for interior 
partitions. The interior is finished natural, 
whereas the exterior is unfinished, carrying out 
the idea of the architect that ordinary aging 
and weathering will ultimately produce the most 
desirable tone effects. 

The house, a single-story structure with flat 
overhanging roof, has no windows on the street, 
a plan intended to preserve complete privacy, 
while the opposite walls, constituting an angle 
formed by the two wings, have numerous case- 
ment door-windows which extend from the floor 
to the ceiling. This latter elevation looks onto 
a garden, obscure from the street. 

There are also many ingeniously arranged 
built-in wooden conveniences such as closets 
with trays which replace chests and dressers, 
large clothing closets with flush doors, and 
cabinets and stowaways. Furniture of appro- 
priately simple design, capable of ready execu- 
tion for the various rooms was also created by 
Wright. 

It is a matter of more than passing moment 


to the dwelling construction industry that the 


genius of Frank Lloyd Wright has been at- 
tracted to the small house field. Such daring 





treatments and sweeping disregard for conven- 
tional devices for which he is a world famous 
figure cannot fail to bring a new perspective 
of value to relieve the inertia fostered by gen- 
erations of intrenched construction habits. 





July Production of Sash, Doors 
and Frames Reflects 
Building Gain 
From headquarters of the National Door 
Manufacturers Association (Inc.), 332 South 
Michigan Avenue, Chicago, comes the cheering 
news that, reflecting the increased volume of 
residential building activity during the past 
few months, large gains were recorded in 
orders, producton, and shipments of stock sash, 
doors and frames during July. New orders 
exceeded the June volume by 47 percent and 
production and shipments increased 18 and 20 

percent, respectively. 

Compared with July, 1937, orders were up 
6 percent. Production and shipments, however, 
were both 30 percent below July of last year, 
although this relationship was much improved 
over the June comparison with the same month 
of 1937. 

At the end of July, the production index 
covering the items mentioned stood at 39.0 for 
the year to date as against 69.2 in 1937. 


West Coast City Girds for 
"Better Housing’ Campaign 


San Francisco, Cauir., Aug. 22.—Repre- 
senting determination to launch San Francisco 
into the biggest building boom since 1906, Louis 
F. LeHane has been appointed secretary-man- 
ager of the construction industries section of 
the Chamber of Commerce to co-ordinate the 
activities of this department, and then to di- 
rect a Better Housing campaign under the 
guidance of an executive committee headed by 
Charles F. Cadman, building chief. ; ' 

A Better Housing campaign meeting 1s 
scheduled to be held_at the Furniture Mart 
here in September. Details of the campaign 
will be announced at an early date. : 

Mr. LeHane, a graduate of the University of 
California, has been active in the building in- 
dustry for 15 years, during which he acted as 
president of the Northern California Building 
Materials Dealers’ Association, and vice presi- 
dent of the National Building Material Supply 
Dealers’ Association. 


Western Residential Permits 


Make Contra-seasonal Gain 


San Francisco, Cauir., Aug. 20.—Activity 
in Far Western building was at a higher rate 
during July than in any similar month during 
the past several years, according to Bank of 
America. The increase over July, 1937, was 
slight, amounting to less than one percent. 
However, the gain over 1936 was 5.3 percent; 
over 1935, 79.1 percent; over 1934, 325 percent. 
July permits were also 3 percent higher than 
the June total—in contrast to declines from 
June to July in most other recent years. These 
comparisons are based on the value of building 
permits as issued by 49 representative cities in 
eight western States. The July value of these 
permits was $17,575,274, as compared with 
$17,056,314 in the previous month, and $17,544,- 
429 in July, 1937. For the first seven months 
of this year, the value of western building 
permits shows a decline of only 7 percent from 
the same period a year ago. : 

Residential building permits as issued by 
eighteen larger western cities in July were 
valued at $8,740,000, a gain of 2.8 percent over 
the previous month, in contrast to the usua 
seasonal decline of about 8 percent during this 
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period. A gain of 44.4 percent in the value 
of July residential permits in the 18 cities over 
the same month a year ago was also an out- 
standing accomplishment of the month. July 
residential building permits in the 18 cities were 
at their highest level for that month during 
any of the past nine years for which compar- 
For the first seven 
months of this year the value of residential 
building permits in the 18 western cities was 
only 5.1 percent less than during a_ similar 
period a year ago, and compared with a like 
period in 1936 there was a gain of 39.5 percent. 





July Building Very Active 
In Florida 


Tampa, Fra., Aug. 22.—Building informa- 
tion reaching Asher Culp, president of the 
Florida Lumber & Millwork Association, here, 
indicates great activity over the State. M. M. 
Parrish, State F. H. A. administrator, Jack- 
sonville, reports July the largest month, in 
applicants for home mortgage loans, in the his- 
tory of the State set-up. There were 724 for 
work costing $3,129,400. The State Hotel 
Commissioner at Tallahassee, approved in the 
month hotel, restaurant and apartment house 
loans of $884,200. 


TAMPA, Fia., Aug. 22.—Tampa architects, 
contractors and building supply people have 
been in conference during the past week on 
the details of the $1,693,000 slum clearance 
project approved by the President of the 








United States. Asher Culp, president Florida 
Lumber & Millwork Association, and head of 
the Culp Lumber Co., Tampa, has been active 
| in the discussions. A. R. Christy, chairman of 
the Tampa Housing Authority, says the con- 
tract for the loan and grant was sent to Wash- 
|} ington some days ago,*and that work on plans 
and specifications will begin as soon as it is 
formally signed. A government grant of $1,- 
524,000 for the project has been approved, and 
ithe housing authority will raise $169,300 for 


the apartment unit that will house 350 negro 
| families. 





Residence Construction Costs 


Following are index numbers of construction 
costs (based on 1926-29 averages as 100), com: 
piled by E. H. Boeckh & Associates (Inc.), 
Cincinnati, Ohio, covering residences, frame 
and brick: 









1926- 
1929 1936 1937 Aug. 
AREA— Ave. Ave. Avg. 1938 
MUORUE. 0.5.6bic Frame 82.7 68.4 79.0 82.3 
Brick 87.0 72.4 85.1 85.6 
Baltimore ...... Frame 107.2 80.9 88.8 92.2 
Brick 112.0 85.8 93.2 95.2 
Birmingham Frame 91.7 : 80.5 85.7 
Brick 96.7 -- 86.4 88.9 
BOON. <.2%6ices Frame 116.3 87.9 103.3 105.9 
Brick 120.3 94.2 110.5 111.3 
Chicago ........ Frame 109.2 97.2 104.8 109.0 
Brick 114.2 102.9 110.7 111.3 
Cincinnati Frame 100.5 84.5 98.8 99.1 
Brick 105.0 89.9 106.1 102.7 
Cleveland ...... Frame 107.2 91.7 105.1 105.4 
Brick 113.4 98.8 112.3 109.3 
OER: oe cswreider Frame 103.1 82.5 -89.9 91.9 
Brick 107.3 87.1 95.2 93.0 
eS: Frame 95.0 ... 111.9 111.0 
Brick $9.7 ... 413:7 113.4 
Detroit .........Frame 103.3 80.6 93.9 96.4 
Brick 108.4 85.9 100.7 101.0 
Kansas City....Frame 100.3 cee See 304.2 
Brick 106.5 ... 104.4 107.2 
Los Angeles.....Frame 92.7 ... 93.4 88.4 
Brick : 97.9 ... 97.3 948 
Minneapolis ....Frame 92.8 88.6 101.6 100.4 
Brick 98.2 93.6 107.6 106.4 
New Orleans....Frame 93.8 73.4 83.4 86.8 
Brick 96.3 78.8 87.0 87.9 
New York City. Frame 133.3 96.4 110.5 120.0 
Brick 1388.4 101.8 115.8 122.3 
Philadelphia ....Frame 100.3 88.7 91.4 95.0 
rick 106.3 95.5 98.0 100.4 
Pittsburgh ..... Frame 113.3 92.8 109.8 113.2 
Brick 118.8 100.4 117.5 116.8 
St. Louis........ Frame 118.6 91.0 98.2 105.1 
Brick 121.1 99.1 106.5 108.8 
San Francisco...Frame 87.7 86.5 96. 97.5 
Brick 93.7 95.6 104.3 105.4 
BeMttle oo. 0c... Frame 84.5 79.8 92.6 95.4 
Brick 92.2 86.5 108.5 103.4 
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Plans Mass Building of Modern 
Low-Cost Homes 


San Francisco, Cauir., Aug. 20.—Offering 
something new to San Francisco in low cost 
homes, Carl Gellert, of Standard Building Co., 
this city, announced he will start construction 
immediately of ten homes priced to be sold 
at $5,450. His new house, designed to occupy 
25-foot front lots, is conceived around a com- 
pact floor plan and will be of the attached 
family dwelling type. The saving, says Gellert, 
comes principally in the depth of the house, 
which is 46.6 feet instead of the standard 60 
feet for this class of home. The homes will 
be two bedroom houses, with living room of 
good size, dinnette, or dining room approxi- 
mately 11 by 12 feet, a breakfast nook built 
into the kitchen, and with bedrooms, dining 
room and living room all outside rooms. 
Every modern convenience will go into the new 
low-cost homes. Mr. Gellert said that he an- 
ticipates a large demand for the new homes, 
which will be built under FHA supervision, 
and is prepared to go into quantity construction 
of them. 





Suburban "Co-op" Housing 


Project 


Maptson, Wis., Aug. 22.—With three dwell- 
ings now under construction, and plans com- 
plete for five more to be built in the near fu- 
ture, America’s first suburban co-operative 
housing project has been started at Crestwood, 
Wis., about five miles west of Madison on the 
Middleton road, by the Wisconsin Co-operative 
Housing Association. 

The co-operative is headed by J. S. Bordner, 
president; Charles Achtenberg, treasurer, and 
Ethel Marsden, secretary, and has now about 
100 members, each a prospective home builder. 
It owns 200 building sites. Membership in the 
organization is $150, which also pays for the 
lot. In addition each member purchases $300 
in preferred stock. This covers costs of streets, 
water and sewer service. A member selects his 
own building site; only restriction is that it 
shall not have been chosen earlier by another. 

Most of the persons interested in the new 
building co-operative are of moderate means or 
incomes, including small business men, State 
employees, and professional people. They plan 
a community that will enjoy the conveniences, 
protection and sanitation of urban dwelling. 
They believe they can obtain these at much 
less than the costs prevalent in most cities. 
Two Madison loan houses are financing the 
building of the subdivision. In some cases, loans 
will be underwritten by the FHA, to enable 
builders to obtain loans at moderate rates. 

The minimum cost fixed for a Crestwood 
home is $3,000, and builders are not encouraged 
to go above $5,000. Most of the contracts range 
from $3,600 to $5,000. 





Bay Counties Plan Show Homes 


for World Fair 


San Francisco, Cauir., Aug. 20.—To help 
national appliance and equipment firms seek- 
ing participation in the Exposition Model 
Homes Tour, during the 1939 Golden Gate 
International Exposition, a Materials Division 
of Exposition Model Homes Tour (Inc.) has 
been set up in this city. This “Hands Around 
the Bay” move will create a huge Bay counties 
home show for Exposition visitors next year; 
it contemplates the furnishing of some thirty 
to forty houses throughout San Francisco Bay 
counties. 





A BULLETIN oN “Famous Trees,” containing 
information on more than 700 trees about which 
historical, traditional or lengendary stories 
center, has just been issued by the U. S. Forest 
Service as Misc. Publication No. 295. It can 
be obtained from the Superintendent of Decu- 
ments, Washington, D. C., for 15 cents. 
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We do not make the Most 
Oak Flooring, but we Do 
make the BEST 


a 
CLATIFICO 





OAK FLOORING 
BUSINESS-BUILDER FOR DEALERS 


Dealers in all parts of the country are winning 
profitable trade on this famous “DIXIE BRAND” 
OAK FLOORING. Its uniformity of quality and tex- 
ture, its beauty of color and grain, have made it a 
favorite of dealers, builders and home-owners. Made 
of selected Arkansas Oak, it is brought to perfection 
by up-to-the-minute manufacturing. You'll be proud 
to sell “DIXIE BRAND’ Oak Flooring. Back it with 
your strongest guarantee. Learn about its extra 
quali mg the service we give. WRITE FOR FREE 
SAMP. . PRICES AND INFORMATION TODAY. 


W. R. WRAPE STAVE CO., INC. 
Office, Plant, 2200 E. 7th St, LITTLE ROCK ARK. 
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Own Manufacture -- 
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Eastman - Gardiner 
THVT) 7ele) mevoe 


Laurel, Mississippi 









Manufacturers : { 


Rough and Dressed 
Air-Dried and Kiln Dried 


Inquiries and orders will receive 
prompt attention 


Eastman-Gardiner 





SULLIVAN LUMBER CO. 


PORTLAND, OREGON 


FIR 


TIMBERS, YARD STOCK, FACTORY CLEARS 
SPRUCE, HEMLOCK, CEDAR, PINE 
27th YEAR 
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Single Supersede Two- 
Family Homes 


New Orieans, Aug. 22.—Re- 
vival of home building in New 
Orleans has not only brought en- 
couragement to material dealers, 
builders and realtors, but under 
the influence of national promotion 
of the modern single dwelling has 
ushered in a significant change in 
the type of residences being built 
for the medium and lower income 
bracket groups. The construction 
of innumerable small, modern sin- 
gles, according to observers, has 
written finis to the old-style double 
house. 

The renewal of residence work 
has developed along three lines: 
(1) the erection of architect-class 
homes by the individual, independ- 
ently of promotion programs; (2) 
the building of “homes to measure” 
for prospects developed by real es- 
tate agents in the disposition of 
unimproved lots in the hands of 
homesteads, in many cases with 


homestead financing; and, (3) the 
sub-division speculators who hav- 
ing acquired sites of varying sizes 
go ahead with construction of FHA 
approved, modern, medium and low 
priced homes, attuning construction 
progress to rate of sales. 

High land costs, plus early build- 
ing customs, started New Orleans 
off with narrow lots, favoring the 
building of two-family dwellings 
instead of one. These were on a 
single floor, with a partition down 
the middle of the structure. The 
plan has a measure of thrift, with 
offsetting disadvantages of less fa- 
vorable living conditions. 

Characteristic styles in new home 
construction, according to Ben L. 
Johnston, active head of the Madi- 
son Lumber Co., and of the Lou- 
isiana Building Material Dealers 
Association, are to a great extent 
the Colonial, the Cape Cod and the 
modern. For the better residences 


Group of single residences under way in a New Orleans development 
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A recently built single residence showing modern trend in New Orleans 


the two-story type is favored be- 
cause of its greater adaptability to 
design. - There is a good demand 
for built-in features, with much 
emphasis on convenience. Attic in- 
sulation is being installed to a 
considerable extent. 
*"In the better house construction, 
Mr. Johnston said more attention 
is being paid to the class of lumber 
used. The public is becoming con- 
scious of the differences in lumber, 
in part due to the publicization of 
standards of the FHA. The public, 
he said, will approve the writing 
in of a grade-mark specification. 
In all. contacts with owners it is 
found that they want quality lum- 
ber and are willing to pay for it. 
Mr. Johnston stated that knotty 
pine and pecky cypress are being 
used to an increasing extent in liv- 
ing rooms and dining rooms. In- 
sulation is growing in favor. 
Belief that introduction of FHA 
single-home standards, combined 
with wide publication of appropri- 
ate house plans, has proven a factor 
in the complete shift of the form 
of dwelling in New Orleans was 
expressed by C. E. Stauss, promi- 
nent realtor. He views the change 
as definitely for the better. The 


greater comfort and possessive 
pride experienced with the single 
family dwelling, he declared, will 
serve to provide an increasingly 
greater leverage for selling this 
type of home. It is to be noted 
that two singles require more lun- 
ber than one double residence. ' 

Another factor aiding in the shift 
to home ownership was cited by 
Mr. Stauss as homestead tax ex- 


emption. He expressed a belief thatia” 


Louisiana will follow Mississippi 
in freeing homes from both local 
and State taxes. Assure the family 
of the security of its home fromi 
tax sale, he said, and people will 
quickly see the value of home own 
ership in lean times. 

A new ‘feature in this years 
building is the use of short piling 
for residences in areas where w 
stable soil conditions prevail. This 
is being achieved by the mounti 
of a small pile driver on a truck 
chassis, a plan originated by Lemay 
ieux Bros., engineering and timber 
estimating firm. A 20-foot driveriRm 
is mounted with a 1300-lb. hammer. 
The short pile, driven to the under 
lying sand bed, stabilizes the struc- 
ture and eliminates distortion of the 
frame and cracking of plaster. 





New England Inn Story Recalls Early Colonial History 


Publication in its issue of Aug. 13 of a pic- 
ture of the Staples Inn at Old Orchard, Me., 
has brought to the AMERICAN LUMBERMAN a 
most interesting letter from Charles Hill, gen- 
eral sales manager Southern Pine Sales Corp., 
of New York City. In his letter, Mr. Hill re- 
counts some of the early history of his family, 
which will be of much interest to his many 
friends throughout the lumber industry. Com- 
menting on this picture and the article that 
accompanied it, Mr. Hill said: 


“In your last issue you publish a picture of 
Staples Inn at Old Orchard, Me. It recalls 
childhood scenes and pleasant boyhood memo- 
ries, for I was born within three miles of that 
place in Saco on the present site of Thornton 
Academy, Portland Road. At this particular 
time it is of special interest to me, for last 
month my son Alfred Tuxbury Hill and I mo- 
tored in that vicinity from Dover, N. H., to 
Portland, Me., and from the seashore to the 
New Hampshire line. Both our paternal and 
maternal ancestors emigrated from England to 
that section in the year 1640, and I wanted my 
son to have a first hand knowledge of his an- 
cestors and their homes, their struggles and 
their accomplishments. 


“On the paternal line the Hills were mostly 
farmers and merchants, while on the maternal 
side the Jordans followed the sea, or at least 


many of them did. Rev. Robert, the first of 
my maternal line to come to this country, was 
a priest of the Church of England, ministering 
to the inhabitants from Saco to Portland. The 
Massachusetts Colony Puritans objected to his 
performing the marriage ceremony and the bap- 
tismal rites according to the Episcopal Church 
manner. They were ‘logical’ in those days, 
never putting the hand to the plough and turn- 
ing back, so his Reverence served ‘two prison 
terms. I judge that that was enough to con- 
vince him of the ‘error of his ways,’ for he 


seems to have turned his attention to more ma- © 


terial things and accumulated a considerable 
property, some 6,000 acres (you see he had a 
‘taking way’). 

“Now here is a subject which you, as a phil- 
osopher, could cogitate on. Why did he want 
6,000 acres? Why did George Washington want 
100,000 acres? Why did the Fairfaxes of Vir- 
ginia want 6,000,000 acres, and why did the 
Penns of Pennsylvania want 25,000,000 acres? 


- Troubles Didn't Deter Early Settlers 


“King Philip’s war began in 1675 and con- 
tinued for three years. For about fifty years 
there was almost continuous Indian. warfare, 
there being at least three separate wars. In 
the King Philip war the Rev. Robert and his 
family fled to Portsmouth, where he died. His 
buildings and contents were destroyed. He be- 


queathed 1,000 acres of land to each of his six 
sons and eventually they returned to occupy tt 
In the next Indian war his son Dominicus was 
tomahawked while selling goods in his store to 
Indians and his family were all taken captive 
to Canada. There were twenty-two persons @ 
the Jordan name either killed or taken prisoners 
Now the important thing about that is. that ti 
survivors came back, and I have the Jordai 
Memorial, containing six thousand names d 
their descendants either direct or collateral 
‘You can not keep a good man down!’ 


Sawmilling Continued Since 1653 


“In 1603 there was not an European family 
on the whole Atlantic seaboard. In 1625 there 
were fifty sailing vessels trading with Eng 
land, their cargoes consisting of lumber, dried 
fish and furs. Some trade expansion! 1n¢ 
first sawmill was built in 1653 on the 5a0 
River, and sawmilling has continued on ff 
river without interruption to this day, the long 
est record in this country. And I saw on thi 
trip an area of about 25 square miles of secoml 
growth} white pine that stood thicker, 
looked more promising, than any second growt 
pine that I know of in the South. 

“We visited one house in Exeter, N. H., bul 
in 1723, all paneled in white pine on the fl 
floor, and the panel over the fireplace in 0% 
parlor was 26 inches by 52 inches—one piece 
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wt Profitable Lines of TRAC FAMOLS CABINET SINKS 


Beautiful Stainless Steel moderately priced. 3 J PERMA SHEEN 


ne piece ) PERMASHEEN __ Heaviest Battleship Linoleum with Stainless 


DE LUXE 





Steel Bowls, suitable for any type of home. 


IMPERIAL 


© PERMA SHEEN 
ZEPHYR 


‘ACY MANUFACTURING COMPANY, 3125 Preble Avenue, N. S., Pittsburgh, Pa. 





With four Tracy Sink 
Pbetametehvarhie-title) (mie 
star tehwmauelcne) a Or leltelaa 
in any housing field, 
your sales possibilities 
are practically unlim- 
ited. Write for interest- 
bateas babceyanittaleser 


Heaviest Battleship Linoleum, very sturdy, 
with Porcelain Bowls. 

Battleship grade Linoleum, includes the 
usual exclusive and patented Tracy features, 
priced for the lower cost housing field. 
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Survey Shows Improvement in 
Market and in Its Prospects 


A more cheerful report on the lumber market, 
recent and prospective, comes from the Lumber 
Survey Committee, as it reviews second quarter 
1938 and July business. While, in the second 
quarter, orders were 3 percent below output, 
in July they ran 35 percent above output, and 
11 percent above those for July of last year— 
even though July of 1937 was the highest order 
week for the second half of that year. Total 
lumber consumption in the first half of the year 
is estimated at 9.6 billion feet, or about 25 per- 
cent below that for the first half of last year. 
In July, the relation of unfilled orders to stocks 
had risen to the level of last September, or to 
18 percent. Production in the second quarter 
of 1938 was 34 percent below that for the 
same period of 1937; the totai for the first 
half of 1938 was 30 percent below that for the 
corresponding period of 1937, but in July mill 
output reached approximately the 1938 peak. 
Stocks at mills are not excessive, the total on 
July 1, 1938, being approximately 8.7 billion 
feet, or 3.2 percent below the Jan. 1 total; in 
the same period of 1937, mill stocks had de- 
clined 3.4 percent. In some areas, and in some 
items, says the Committee, there are deficiencies, 
for orderly replacement has been retarded by 
unfavorable weather, labor disputes, and pre- 
vailing unattractive price levels. The Lumber 
Price Index of the Bureau of Labor Statistics 
in June had dropped to 88.7 percent (1926 as 
100), which was the lowest average in eighteen 
months, the decline in mill prices ranging in 
major softwoods and hardwoods from 10 to 
more than 30 percent. Actual sales in July, 


however, showed some advances, and a gradual 
continued upward movement is expected, it be- 
ing believed that changes will not be abrupt. 


Home Building Is Chief Support 
of Market 


The Committee credits much of the recent 
gain in new business to small-home and other 
residential construction, with accompanying 
building up of inventories by distributors. Resi- 
dential floor space contracted for in the 37 
eastern States in the first half of 1938 was 27 
percent below the same period of 1937, and to- 
tal construction valuation was 13 _ percent 
below the 1937. June, however, reached the 
highest level of the year, with preliminary re- 
ports for July indicating that it would equal 
June in residential construction, though total 
construction would be about 16 percent below 
the June level. In June, contemplated con- 
struction reached the highest level since Janu- 
ary of 1930, the Committee notes. In conse- 
quence of the improved building demand, retail 
dealers made some replenishments in their 
stocks. since the middle of June, but a survey. 
made by 154 West Coast sales representatives, 
shows that, as of July 1, retail stocks in the 
Northeast and Pacific Coast averaged 15 per- 
cent below July of last year; New York 
and Illinois, 25 percent below; other middle 
West, 15 to 20 percent below; Prairie and 
Mountain States, 8 to 15 percent below—none of 
the 38 States canvassed reporting an increase. 
Another consequence of the building upturn was 
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an increase in orders for hardwood flooring; 
oak flooring orders in July of 1938 were double 
those booked the same month of the previous 
year, and maple flooring orders made a gain 
of nearly 50 percent. Further gains by the 
flooring industry are expected in the third quar- 
ter, and sash and door demand will probably 
make a corresponding improvement. 


Industrial Trade Inactive; 
Foreign Poor 


Buying by the railroads has dwindled to small 
volume, and no worthwhile orders for equip- 
ment are now expected, with freight loadings 
around 25 percent below last year’s—though 
wage reduction may permit increased expendi- 
tures for maintenance. Wood box demand in 
the first half of 1938 was 20 to 22 percent below 
that for the same period of last year. Though 
in the first half of 1938. shipments of furni- 
ture were 40 percent below the 1937, the out- 
look for this industry has improved, and some 
furniture plants are reported to be buying their 
requirements for six months ahead, so that 
there are encouraging indications of enlarged 
consumption of the hardwoods. Shipbuilding 
activity is being stimulated by new Naval and 
commercial programs. The automobile indus- 
try now takes normally only about 5 percent 
of the hardwood output, compared to 15 to 18 
percent ten years ago. and, as radjcal changes 
are being introduced in new car models, the 
industry’s consumption in the third quarter is 
likely to be subnormal. 

Export trade has greatly declined, particu- 
larly that to the Orient and Great Britain, 
and its future depends largely on the outcome 
of present negotiations for reciprocal trade 
treaties. Total softwod exports for the first 
half of the year declined 35.5 percent from 
the 1937, and exports of hardwood, including 
flooring, declined 42.3 percent. Softwood im- 
ports in the first half of 1938 declined about 
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VIRGIN TIMBER 


SALES OFFICE 
QUINCY, CALIFORNIA 
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Norway Pine and Canadian 
White Spruce items all in the 











Our stock is well manufactured from 
thoroughly water-cured logs—-soft, light, 
easy-working, long-lasting, good old 


1304 CONWAY BLDG., 


Northern White Pine, Norway Pine and 
Canadian White Spruce. Write us re- 
gatding your needs today. 


CHICAGO, ILL. 
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ring ; 30 percent from the 1937, and hardwood, about 
louble 44 percent. Imports of Canadian Douglas fir 
*Vious and hemlock under quota increased about 18 
gain percent over last year’s for the corresponding ° 
y the period of approximately six months; no imports i « ° e 
quar- from Russia were reported in the first half of & 
»bably this year. 

The Committee believes that gains during 

the remainder of 1938 will result largely from io. aR Ga ee ' a fi 


expansion in residential and especially small- 
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Steel Bands Pass Bracing 
Tests Held in. Northwest 


Everett, WasH., Aug. 20.—Co-operating with 
the lumber shippers recently, the loading rules 
committee of the Association of American Rail- 
roads conducted tests at Mill B of the Weyer- 


haeuser Timber Co., here, in an effort to ad- CUNNINGHAM MACHINERY CORPORATION 


vance means of economical and safe bracing of 

lumber on flat cars and in gondolas. C. J. SHREVEPORT . U.S. A LOUISIANA 
Nelson, Chicago Car Interchange Bureau and 

meat of weten caida he oe Ts 
resentatives of western railroads and the press 

witnessed the tests and the methods used. 

Individual piles of lumber were strapped with 
special analysis steel bands which were tensioned 
and sealed. The cars were then bumped at 
wreck speeds (12 to 15 miles per hour) by a 
switching crew. Significant is the fact that the 
same cars and ladings employed in the tests 
were sent on to their respective destinations 
without reloading and all arrived in good con- 
dition. Arrangements were made by Weyer- 
haeuser officials to ship 100 additional cars un- 
der the proposed new ruling and the alternate 
steel banding method. 

Before leaving Everett, Messrs. Nelson and 
Dyer, in conference with representatives of 
northwest railroads, formulated specifications 
which will be submitted to the entire member- 
ship of the loading rules committee for adop- 
tion. The new method is expected to reduce 
handling costs for both shippers and receivers 
as the individual units can be quickly loaded 
or unloaded. Co-operating with the loading 
rules committee members and applying the steel 
bands were J. G. Bucuss, sales manager of the 
unit-load division of the Acme Steel Co., Chi- 
cago; Squire J. Johnson, Pacific sales manager 
of the Acme Steel Co., Seattle; Howard M. 
Angell, Everett Acme representative. 
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Improved and Revised 





Years of experience has proved the Climax 
Lumber Tally Book to be a most practical all- 
purpose tally record. The ruled lines in the 
book will not fade or run when wet. The paper 
used in the book has been 
specially treated to give it a 
high wet-strength so that it 
can be tallied on when damp. 

Prices quoted are Postpaid 
1 copy of the Climax Tally 


i cv ccahes€essaugeusse $1.00 

6 copies...$5.50 12 copies.. .$10.00 
Send Orders to the 

AMERICAN LUMBERMAN 


431 So. Dearborn St. Chicago, Ill. 

















































MINNEAPOLIS, MINN., Aug. 20.—A reorgan- 
ized Concatenated Order of Hoo-Hoo, dedicated 
to the welfare of manufacturers and distributors 
of lumber products and of a lumber conscious 
public was born at meetings in the Hotel Radis- 
son here yesterday and today. 

As a result of the sessions, the present re- 
organization committee will consolidate the re- 
ports of committees functioning at the reor- 
ganization sessions and will appoint a Supreme 
Nine to head the revitalized order. 

Upon the shoulders of the reorganization com- 
mittee, Harry T. Kendall, chairman; Sam L. 
Boyd, T. T. Jones, Ormie C. Lance, T. M. 
Partridge, treasurer, and W. M. Wattson, sec- 
retary, rests the responsibility for immediate 
future of the project. This group will meet in 
Minneapolis on Sept. 2 to formulate a more 
definite program than was possible at the pres- 
ent session. The personnel of the new Supreme 
Nine will be announced about the middle of 
September. 

Those in attendance when the sessions opened 
yesterday included: 

SPOKANE—G. W. Duffy and H. R. Dixon. 
KANSAS CITY—M. M. Riner, C. W. Goodrum, 
Ted Becker, A. L. Jones and C. W. Hest- 
wood. WASHINGTON, D. C.—Wilson Comp- 
ton, National Lumber Manufacturers Asso- 
ciation. MILWAUKEE—Ben F. Springer. 
MADISON—L. C. Miller. DES MOINES— 
Myron Gore and Robert Leachman. MIN- 
NEAPOLIS AND ST. PAUL—W. M. Wattson, 
E. J. Fisher, J. F. Hayden, T. T. Jones, S. L. 
Boyd, O. C. Lance, T. M. Bonner, J. C. Walker, 
F. H. Pieffer, F. D. Scott, Richard Volkert, 
Cc. O. Taylor, H. T. Kendall, I. N. Tate, Henry 
Schnitz and F. H. Pechau. 


Mr. Kendall, as chairman, called the meeting 





MAKE TENTATIVE PLANS FOR RE- 
VITALIZED ORDER OF HOO-HOO 


Club, and favorable discussion ensued. 

In this embryonic stage of the reorganization, 
it was believed, it would be inadvisable to take 
definite action on a detailed plan, but the pro- 
posal will be one of the foremost subjects on 
the agenda after the reorganized personnel be- 
gins functioning on the important work of the 
order. However, as demonstrated by the out- 
line of national objectives finally decided upon, 
the organization already has laid a foundation 
for action, along lines suggested by the AMERI- 
CAN LUMBERMAN. 


“Active and beneficial work in the interest 
of lumber and lumber products” should be the 
chief aim of the new order, it was urged by 
many of those present, and it seemed to be the 
consensus that social features should not pre- 
dominate. Several of those present advocated 
national direction of club activities. 

At the close of the morning session Mr. Ken- 
dail appointed the following committees : 

Organization, Basic Law and Ritual— 
Ormie C. Lance, chairman; H. R. Dixon, G. W. 
Duffy, M. M. Riner, B. F. Springer, Robert 
Leachman. 

National Objectives—T. T. Jones, chairman; 
D. C. MacLea, Henry Schmitz, Ted Becker, 
E. J. Fisher, Myron Gore. 

Name and Limits of Membership—Alf L. 
Jones, chairman; S. M. Boyd, R. A. Gore, 
T. M. Bonner, J. C. Walker, L. C. Miller. 

Dues and Central Headquarters Organiza- 
tion—W. M. Wattson, chairman; F. H. Pfeif- 
fer, C. W. Hestwood, C. W. Goodrum, F. D. 
Scott, F. H. Peschau. 

Friday afternoon was occupied by the com- 
mittees in preparing recommendations. 

On Saturday morning Ormie C. Lance re- 
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That a board of councillors be provided 
as a part of the executive and administrative 
personnel of the order according to the fol- 
lowing provisions, restrictions and _ direc- 
tions: 

(a) The board of councillors shall consist 
of three members of the order located where 
they can be easily convened. 


(b) The board of councillors, one of whom 
shall be treasurer of the order, shall be ap- 
pointed by the Supreme Nine for the Hoo-Hoo 
year and may, for cause, be removed by the 
Supreme Nine, and that all checks issued in 
payment for approved obligations shall be 
signed by the treasurer and countersigned by 
the secretary. 


(c) The board of councillors shall have the 
power, with the approval of the Supreme 
Nine, to appoint a secretary of the order for 
an indefinite term, to fix his compensation 
and to remove him for cause. 


(d) In addition to the duties of the board 
of councillors prescribed in paragraph (c) 
above, that board shall have the additional 
duties as follows: 


To keep in constant contact with the offices 
of the secretary and treasurer and observe 
their work and particularly their handling of 
the finances; to counsel and advise them as 
to the general conduct of the administrative 
affairs of the order; to take final action in 
any emergency where it is obviously impos- 
sible to await action by the Supreme Nine; 
to keep the Supreme Nine advised either by 
direct reports from the board or from the 
secretary and treasurer, of any emergency 
decisions made and of the financial condition 
and the general conduct of the program and 
activities of the order. 


4—That the program and activities out- 
lined on the chart submitted by the Spokane 
club be adopted in its entirety with the ex- 



















with very favorable response. 





HOO-HOO SAYS: 


Foremost among projects considered for the program of 
the reorganized order is formation of a National Home 
Builders’ Club, as suggested by the AMERICAN LUMBERMAN, 
with the slogan “A Home for Every American.” 

This subject was introduced by Mr. Kendall, and met 
Several telegrams and a 
number of letters indorsing the movement were read and 
placed in the organization’s files for future reference. 
The AMERICAN LUMBERMAN’S suggestion, as detailed by 
Mr. Kendall, would involve the formation of a branch in 
every town where there is a Hoo-Hoo club. 

“Should the suggestion be incorporated in our program,” 


meeting. 


builder.” 


‘‘A HOME FOR EVERY AMERICAN ” 


Mr. Kendall said, “prizes would be awarded to the Hoo- 
Hoo member working the greatest wonders in home build- 
ing in his town. Along lines suggested by the AMERICAN 
LuMBERMAN there could be a series of prizes, with pictures 
and results of the campaign presented at the annual 


“The objective stated by the AMERICAN LUMBERMAN, 
‘A Home for Every American,’ is, as ‘that publication 
pointed out, both practical and patriotic. 
dividends, and through it Hoo-Hoo can become recognized 
as the friend and guiding hand for the prospective home 


It will pay 























to order and reviewed, in brief, the accomplish- 
ments of the reorganization committee. He told 
how old obligations had been cleared up, plac- 
ing the order on a strategic position for reor- 
ganization. 


“We are here to decide whether or not this 
order shall be continued,” he said, “and if it is 
so decided, to obtain the opinions of those pres- 
ent as to what form it shall take and what shall 
be its objectives and activities.” 


Mr. Kendall was made permanent chairman 
of the meeting and Mr. Wattson secretary. 

Mr. Kendall read a number of letters from 
members of Hoo-Hoo urging that the organiza- 
tion be continued and offering suggestions rela- 
tive to a program. It was at this phase of the 
meeting that considerable stress was laid on the 
suggestion of the AMERICAN LUMBERMAN that 
Hoo-Hoo sponsor a National Home Builders 


ported for his committee and the following rec- 
ommendations were adopted: 


1—That the Missouri corporation known 
as the Concatenated Order of Hoo-Hoo be 
retained and continued as the corporation of 
the order, and that the program of activities 
of the reorganized Concatenated Order of 
Hoo-Hoo be continued under the charter of 
that corporation. (This action was taken 
subject to legal advice.) 

2—That the Constitution, by-laws and rit- 
ual of the order be amended to the extent 
necessary to put into effect the form of or- 
ganization, program and activities as ap- 
proved and adopted at this meeting. 

38—That the form of the organization be 
as shown on the chart submitted at this 
meeting by the Spokane (Wash.) club, 
which, by reference, is incorporated as a part 
of this report, with additional provision, 
however, that the following be added thereto 
and made a part thereof: 


ception that the objectives and suggested 
committees for local club activities be left 
to the discretion of the local clubs; but each 
club shall first submit such activities and 
suggested committees to the general order 
for approval or rejection. 

The Spokane chart provides for a Snark of 
the Universe at the head of the organization, 
members of the Supreme Nine subordinate to 
him, each with jurisdiction in one of the nine 
districts, and under them the vicegerents in 
each of the States, who shall supervise the 
work of the local clubs, and finally activities 
delegated to the clubs. 

The report of the committee on name and 
membership as adopted after some amendment 
declared that the name shall be “The Concat- 
enated Order of Hoo-Hoo.” It is provided 
that : 

The membership of this order shall be lim- 
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ited to white male persons of full age of 21 
years, of good moral character, who are iden- 
tified with the manufacture and distribution 
of lumber and its products, but that require- 
ments for eligibility shall be no broader than 
is provided for in the present rules of the 
order, Which are left to the reorganization 
committee for such amendment as seems ad- 
visable, and shall be confined to those identi- 
fied with the lumber trade as understood by 
that trade. 

Any person qualified to become a new mem- 
ber must be recommended by not less than 
three members in good standing. All former 
members may be reinstated to full member- 
ship by paying dues for the current year. 
Membership shall be limited to 9,999. 

Local clubs may accept associate member- 
ships up to 25 percent of their active mem- 
pers who are not members of Hoo-Hoo, but 
who could qualify as active members, such 
members to have no vote in the affairs of 
the cluh. ... 

Initiation fees for new members were fixed 
at $4.99, of which $2 shall be remitted to the 
International order, the remaining $2.99 to 
be retained by the vicegerent snark to apply 
on the expense of the concatenation. The 
annual dues will be $2.99 for all or any part 
of the Hoo-Hoo year. 


It was recommended that the central offices 
be located in Minneapolis for a term of three 
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years, and that thereafter the-location shall 
be determined by the Supreme Nine. 


National objectives were stated as follows: 


1—The first and foremost thought of In- 
ternational Hoo-Hoo is one of co-operation 
between manufacturers and distributors for 
the promotion of lumber and lumber prod- 
ucts, by supplementing the trade promotion 
work of all lumber associations. 

With this in view we recommend the fol- 
lowing as our national function: That Hoo- 
Hoo act as a clearing house and maintain 
an office to answer all lumber questions and 
to help on all lumber problems when such 
information and help is requested by various 
clubs or individual Hoo-Hoo. 

That the International office shall willingly 
accept from various agencies such informa- 
tion, with the thought of building up a cen- 
tral library for the assimilation and distri- 
bution of technical and positive facts on 
lumber and its uses, and to correlate and 
direct the activities of Hoo-Hoo clubs. 


Visiting delegates and local club members at- 
tended a dinner Friday evening at the Town 
and Country Club, as guests of the advisory 
committee of the Twin Cities Hoo-Hoo club. 
L. O. Taylor was toastmaster, and Mr. Ken- 
dall, I. N. Tate, R. E, Gore and T. T. Jones 
were among the speakers. 


National Hardwood Group’s Annual 
Meeting Studded With Array of 
Brilliant Speakers 


The program for the forty-first annual con- 
vention of the National Hardwood Lumber 
Association, which will be at the Congress 
Hotel, Chicago, Sept. 22 and 23, is progressing 
rapidly toward completion. Already it is pos- 
sible to say that every minute of the business 
sessions will be filled with features of interest 
and value to hardwood men. 

The opening address of the program will be 
made by Fred H. Clausen, president of the Van 
Brunt Manufacturing Co., Horicon, Wis., mak- 
er of farm equipment. Mr. Clausen is, also, 
chairman of the board of Holeproof Hosiery 
Co., Milwaukee, and is vice president of .the 
U. S. Chamber of Commerce. He is past pres- 
ident of the Board of Regents of the University 
of Wisconsin, and has had wide experience in 
civic and educational activities. His subject 
will be, “What Helps Business Helps You,” the 
slogan of the national Chamber of Commerce. 

The rest of the opening morning’s session 
will be devoted to the valedictory address of 
President Wilson H. Lear, who will retire after 
a two-year term as association leader, and to 
the annual report of John W. McClure, secre- 
tary-treasurer. 

Featured in the afternoon meeting will be a 
talk by R. S. Smethurst, attorney of Washing- 
ton, D. C., who is recognized as one of the lead- 
ing authorities on the Wage-Hour Act that 
goes into effect Oct. 24. He has given special 
study to the law in its application to industrial 
practices. It has been announced from Wash- 
ington that. Administrator Elmer Andrews will 
probably release his first regulations and inter- 
pretations of the law about Sept. 15, and the 
Presentation of this matter just before the con- 
Vention will permit members to bring many 
questions before the meeting. 


Other speakers the afternoon of the first day 
will be Carlile P. Winslow, director of U. S. 








Forest Products Laboratory, who will speak on 
the subject, “Some Recent Developments A ffect- 
ing Hardwood Utilization,” and a talk on 

P rogress of Research in Lyctus Control” by 

tr. Thomas E. Snyder, senior entomologist of 
the Government. 

The report of the Inspection Rules Committee 
will be presented the same afternoon by Chair- 
man A, O. Ratcliff. Although the report in- 
cludes no proposals of major importance, the 





committee will offer several suggestions for ad- 
ditions to the rules and clarifications of wide 
interest to trade members. 


The program of the second morning will em- 
phasize the progress of trade development in the 
hardwood field. The opening speech will be by 
Thomas S. Holden, vice president of the F. W. 
Dodge Corp., who will discuss, “Building 
Trends.” Robert L. Davison, director of hous- 
ing research with the John B. Pierce Founda- 
tion, New York City, will speak on “Progress in 
Housing Research,” and Don Campbell, presi- 
dent of the National Retail Lumber Dealers As- 
sociation, will tell of the opportunities of the 
hardwood industry for expansion through re- 
tail distribution to the building groups. Another 
speaker will be J. S. Sprott, president of Globe 
Wernicke Co., Cincinnati, who will discuss, 
“Co-operative Trade Development.” Mr. Sprott 
is engaged in an effort to restore wood office 
equipment to its rightful position in that field. 


A forum session on trade conditions in the 
many divisions of the hardwood industry is 
scheduled for the second afternoon. It is ex- 
pected that leading manufacturers from the dif- 
ferent regional groups, including the Canadian 
membership, will take part in this forum. 


There will be reports by H. Brooke Sale of 
Columbia, S. C., national councillor of NHLA 
to the U. S. Chamber of Commerce; Thomas 
Blagden, New York City, chairman of the com- 
mittee on legislation, and C. H. Barnaby, Jr., 
of Greencastle, Ind., general chairman of the 
membership committee. 


The annual banquet will be the evening of 
Sept. 22 in the famed Congress Casino. Ad- 
vance registration for the convention indicates 
that there will be a large attendance. 





Maritime Union Contracts 
Extended 


San Francisco, Cauir., Aug. 20.—Working 
agreements between steam schooner lines, oper- 
ating in the coastwise lumber trade, and all 
maritime. unions having contracts with the 
operators, Aug. 16 were automatically extended 
one year. 
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For Roofing ... for Re- Roofing 
For Damp Proofing ..No Hot Kettle 


As a proved protector of old and new roofs, ABESTO 
is unexcelled!l Replacing hot applications of asphalt 
or tar pitch, it gives a longer-lasting job at lower 
cost. Seals holes and cracks. securely. One coat 
will add many years of service to an old roof. 
Applied cold, it requires no hot kettle or other 
special equipment. Many dealers are enjoying big 
success with ABESTO. YOU should get in on this 
great profit-paying busi- 
ness. Free demonstration 
lands sales for you. Let 
us send you descriptive 
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Meetings to Be Held 


Aug. 30—Northern Hemlock and Hardwood Manu- 
facturers’ Association, Milwaukee, Wis. Called 
meeting. 

Sept. 13-14—National Association of Woodwork 
Jobbers, Edgewater Beach Hotel, Chicago. An- 
nual. 

Sept. 19-23—International Management Congress, 
sponsored by the National Management Council 
of the U.S"A., Washington, D. C. Triennial 
meeting. 

Sept. 22-23—National Hardwood Lumber Associa- 
tion, Congress Hotel, Chicago. Annual. 


Sept. 22-23—National Wholesale Lumber Distribut- 
ing Yards Association, Congress Hotel, Chicago. 
Annual, 

Oct. 10-14—National Safety Council, Stevens Hotel, 
Chicago. Silver Jubilee Safety Congress and 
Exposition. 

19-21—-Pacific Logging Congress, 
Hotel, Tacoma, Wash. ~ Annual. 
Nov. 3-5—California Retail Lumbermen’s Associa- 
tion, Huntington Hotel, Pasadena, Calif. An- 
nual, 


Nov. 14-18—United States 
League, Palmer House, Chicago. 


Oct. Winthrop 


Building and Loan 
Annual, 


Associa- 
Annual. 


17-19—Northwestern Lumbermens’ 
tion, Auditorium, Minneapolis, Minn. 


Jan. 


Jan, 25-27—Southwestern Lumbermens’ Association, 
Auditorium, Oklahoma City, Okla. Annual. 





Woodwork Jobbers Name Dates for 
Annual Convention 


Notice comes from the headquarters of the 
National Association of Woodwork Jobbers, 
140 South Dearborn Street, Chicago, that the 
third annual meeting of the organization will 
be held Sept. 13 and 14, in the Edgewater Beach 
Hotel, Chicago. 





Industrial Advertisers Meet in 
Cleveland for Annual, Sept. 21-23 


CLEVELAND, Ono, Aug. 22.—Executives and 
advertising managers will be interested to learn 
that the sixteenth annual conference of the Na- 
tional Industrial Advertisers Association will be 
held here, September 21, 22 and 23. Surprise 
speakers, nationally known figures, such as T. 
M. Girdler, chairman of the Republic Steel 
Corp., and authorities in specialized fields are 
scheduled for the program. Clinic sessions will 
occupy two half days. Registrations may be 
made by writing to Ed. Bossart, Bailey Meter 
Co., Ivanhoe Road, Cleveland. 





Problems of Management to Be Dis- 
cussed at Triennial Congress 


New York, Aug. 22.—The program of the 
approaching seventh International Management 
Congress, announced this week by William L. 
Batt, of Philadelphia, chairman of the co-ordi- 
nating committee, contains scheduled addresses 
and papers by more than 200 experts in the 
fields of administration, production, distribution, 
personnel, agriculture, and the home. The Con- 
gress will open its five-day series of general 
and technical sessions in Washington, D. C., on 
Sept. 19, continuing through September 23. 
More than 2,000 Americans, and from 300 to 
500 from other countries are expected to attend 
the Congress, a triennial event, the first to be 
held in the United States. 

Speakers and contributors of papers-will de- 
velop the two official themes of the meeting— 
“recent developments in management” and 
“economic and social aspects of management.” 
At the general sessions a feature will be the 
presentation of both American and foreign 
points of view on the most important aspects 
of management in relation to social and eco- 
nomic problems. 

Among the speakers announced in the pro- 
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What the Associations Are 
Planning and Doing 


gram are Cordell Hull, Secretary of State; 
Daniel C. Roper, Secretary of Commerce; 
Lewis H. Brown, president of the Johns-Man- 
ville Corp.; W. J. Cameron, Ford Motor Co.; 
Karl T. Compton, president of Massachusetts 
Institute of Technology; William Allen White, 
editor Emporia Gazette; and John G. Winant, 
director International Labor Office. 





League of Building and Loan Associa- 
tions Will Convene Nov. 14-18 


The 1938 convention of the United States 
Building and Loan League will be held in the 
Palmer House, Chicago, Nov. 14-18, according 
to E. C. Baltz, Washington, D. C., president. 
This will be the 46th annual gathering of the 
$6,000,000,000 thrift and home financing busi- 
ness, and its fourth meeting in Chicago, in 
which city the national organization was founded 
in 1892. 

Mr. Baltz also announced that the national 
organization is planning to send to the Inter- 
national Congress of Building Societies at 
Zurich, Switzerland, in September, the largest 
American delegation which has ever gone to a 
similar meeting to represent this country. Mor- 
ton Bodfish, Chicago, executive vice president 
of the League, is international vice president of 
the Congress. 





Sets Date for First Fall Meeting 


EvANSVILLE, INp., Aug. 23.—The first fall 
meeting of the Evansville Lumbermen’s Club 
will be held Sept. 13 at the Brown Derby 
here. Officials are anticipating an active season 
for the clubs. Local manufacturers and retail- 
ers here report trade conditions about the same 
as they were a month or so ago. 





Northern Hemlock and Hardwood 


to Meet in Milwaukee 


OsHkosH, Wis., Aug. 22.—Secretary-man- 
ager O. T. Swan, of the Northern Hemlock 
and Hardwood Manufacturers’ Association, 
has announced that next meeting of the asso- 
ciation will be Tuesday, Aug. 30 (not Aug. 26 
and 27 as was previously fixed). Moreover, 
the meeting place will be in Milwaukee (not 
Oshkosh). 

Following circularization of the directors, 
said Secretary Swan, President Klass has 
decided that the association meeting had best 
be held in Milwaukee, where we can give a 
full day to the discussion of a number of 
important matters. 

It has been brought out that when the 
meetings are held in the north it is difficult 
to keep a good attendance on the morning 
of the second day. Further, in case it hap- 
pens to be rainy, the attendance suffers. 

We want to find out what the wage-hours 
law will mean to us, and every member is 
urged to send in questions to the association 
office now. We shall have a roundtable dis- 
cussion of this law, and of all of the ques- 
tions submitted. Other subjects which will 
be handled will include: The monopoly in- 
vestigation by the National Economic Com- 
mittee; hearings before the Congressional 
Joint Committee involving legislation to reg- 
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ulate cutting on private lands; the present 
estimates on standing timber in the Lake 
States; current statistics and markets, ang 
status of labor matters in the north. 

In view of the importance of these sub- 
jects we would like to have a good attend. 
ance of principals at this meeting. 





"Thar's Gold In Them Thar 
Convention Sessions" 


MINNEAPOLIS, MINN., Aug. 24.—Advance 
publicity concerning the annual convention of 
the Northwestern Lumbermen’s Association, 
scheduled to be held in the Municipal Audi- 
torium, Minneapolis, Jan. 17-19, promises “many 
helpful sales ideas, outstanding speakers, a big- 
ger and better convention, and other rewards 
too numerous to mention.” Being the 49th an- 
nual of the Northwestern, this meeting will be 
designated “The Rally of the Forty-Niners,” 
Reminiscent of the California Gold Rush in 
1849, the dealers of the Northwestern will as- 
sume the role of gold-miners while digging for 
better business methods and improved net profit 
at the convention sessions. 





Name Dates for California 
Retailers’ Annual 


Los ANGELES, Catir., Aug. 20.—The annual 
convention of the California Retail Lumbermen’s 
Association will be held Nov. 3-5, in the Hunt- 
ington Hotel at Pasadena. 





Mahogany Market Improves 
in July Over June 


Figures compiled for July by the Mahogany 
Association (Inc.) show that both new business 
and shipments of mahogany made a substantial 
increase during the month over the preceding 
one. According to George N. Lamb, secretary- 
manager, new business climbed 45 percent, and 
shipments went up 19 percent. This improve- 
ment was particularly gratifying since July and 
August are seasonally slow months in the lum- 
ber industry. The July pickup in orders is 
attributed largely to the results of the July fur- 
niture markets. Mahogany it was said, made 
a good showing at the summer market both in 
18th Century and modern styles. 





Executive Committee of National 
Retailers to Meet Oct. 10-11 


WasuincTon, D. C., Aug. 24.—President 
Don Campbell, of the National Retail Lumber 
Dealers Association, has called a meeting of the 
Executive Committee at Excelsior Springs, Mo, 
about 30 miles from Kansas City, for Oct. 10 
and 11. This will be the regular fall meeting 
of the executive committee. It was called for 
Excelsior Springs at the special invitation of 
the Southwestern Lumbermen’s Association and 
lumber dealers of the Southwest. It will prob- 
ably bring together a gathering of prominent 
dealers from that section. An effort also will 
be made to arrange joint meetings with south- 
western manufacturers’ representatives. 





Ontarians Preach Retail Cooperation 


Toronto, Ont., Aug. 22.—President Fred J. 
Overend, of Peterborough, and. Secretary-Man- 
ager Horace Boultbee, of Toronto, paid a visit 
on behalf of the Ontario Retail Lumber Dealers’ 
Association, to the dealers in Kirkland Lake, 
Ont., and Timmins, Ont., during the week of 
Aug. 15 to 20. Meetings were held in Kirk- 
land Lake, on Aug. 16, and in Timmins, 0 
Aug. 17, each of which was attended by prac 
tically all the dealers in the district, including 
the hardware and builders’ supplies firms. At 
Kirkland Lake, the visitors found the dealers 
well sold on group co-operation, and the meet- 
ing resolved itself into a pair of addresses by 
the visitors, and a general discussion of associa- 
tion work. A. T. Brooks of Kirkland Lake, 
presided at the meeting. 

At Timmins, there was a more fertile field 
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for preaching the gospel of co-operation. No 
less than twenty-four representatives of district 
firms attended the dinner, which was followed 
by a meeting. . H. Burnes occupied the 
chair. After addresses by the visitors, a motion 
was Unanimously carried in favor of forming 
an organization including all retail lumber deal- 
ers, and dealers in hardware and builders’ sup- 
pies, to be known as the Porcupine Branch of 
the O.R.L.D.A. The members of the Branch 
who are not eligible as retail lumber dealers 
for membership in the O.R.L.D.A., will none- 
the-less be eligible for membership in the 
Branch. A committee was appointed, consist- 
ing of W. H. Burnes, E. G. Grenier, M. Mc- 
Chesney, F. Dafoe, and V. H. Evans, to draw 
up a plan of organization to be submitted at a 
meeting to be held at Timmins on Aug. 23. 
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Californians Discuss Grade Marking; 
to Appeal FTC Order 


San Francisco, CAuir., Aug. 20.—Members 
of the California Lumbermen’s Council, meet- 
ing at the Palace Hotel in San Francisco on 
Aug. 4, decided to appeal the recent cease and 
desist order of the Federal Trade Commission 
against it and its affiliates. The advantages 
and disadvantages of grade-marked lumber 
were also discussed. K. Kendrick, Valley 
Lumber Co., Fresno, led the grade-marking 
discussion for the members, and directed most 
of the questions to Col. W. G. Greeley, secre- 
tary-manager of the West Coast Lumbermen’s 
Association, Seattle, and Kenneth Smith, secre- 
tary-manager Lumber & Allied Products In- 
stitute, Los Angeles. 


Among the Lumbermen’s Clubs 


Wisconsin Groups Gather for Fun 
Flavored with Work 


CoLuMBus, WISs., Aug. 22.—Approximately 
150 retail lumbermen, and guests attended the 
annual “Bob Walker” party held here July 28. 
Between 80 and 90 of those present took part 
in the golf tournament, which preceded a din- 
ner served in the Pavilion. 


Presiding at the dinner was Rodney Jamie- 
son, Jamieson Brothers Co., Poynette, president 
of the Portage Club, who introduced Bob Cald- 
well, Mair & Caldwell, Columbus, who made 
the address of welcome. Responding were 
“Nic” Braun, N. J. Braun Lumber Co., Jeffer- 
son; H. H. Wilbur, Wilbur Lumber Co., West 
Allis; D. L. Van Auken, Portage Club secre- 
tary; H. B. Kellogg, State Game Farm, Poy- 
nette; Harry Beckwith, H. E. Beckwith Lum- 
ber Co., Chetek; James T. Drought, Asso- 
ciation General Counsel, Milwaukee; and C. C. 
Hill, Lumbermen’s Mutual Casualty Co., Mil- 
waukee. Don Montgomery, State secretary, 
made the prize awards. Prizes for the tourna- 
ment were provided by salesmen representing 
various manufacturers and wholesalers doing 
business in the club’s territory. 


WaLwortH, Wis.—Forty-seven members of 
the Walworth County Lumbermen’s Club, their 
wives and daughters, attended the regular 
monthly meeting of the group, which featured 
“Ladies’ Night.” Following a dinner and spe- 
cial program, a short business meeting pre- 
ceded an evening of bridge for members and 
their guests. 


Speakers included H. P. McDermott, man- 
ager of the new Mortgage Department, ex- 
plaining the workings of the new set-up. Prof. 


Thomas Goff, Whitewater State Teachers 
College, spoke on short cuts in multiplication, 
division, subtraction etc. 


At the election of officers which marked the 
business session, Jerome Baker, Whitewater 
Lumber Co., was elected president; Lyle Gray, 
Barker Lumber Co., of Darien, secretary. 


Port WASHINGTON, WIs. 
ner at the Smith Brothers “Fish Shanty” here 
preceeded the regular monthly meeting of the 
Eastern Wisconsin Lumbermen’s Club, presided 
over by A. H. Mintzlaff, Grafton, Wis., presi- 
dent of the group. Speakers included Ken 
King, field secretary, Wisconsin Lumbermen’s 
Association; L. H. Ross, Fuller-Goodman Co., 
Oshkosh; Otto E. Lay, H. J. Lay Lumber Co., 
Kewaskum, and H. P. McDermott, manager 
of the Mortgage Department. Mr. McDermott 
discussed this recently created department, after 
which he answered questions presented by the 
membership attending, Eighteen. dealers at- 
tended the meeting, 





Oconomowoc, Wis.—Twenty-nine dealers of 
the Southeastern Wisconsin Lumbermen’s Club 
attended the regular monthly meeting held at 


the Majestic Hotel, presided over by President 
R. F. Grosnick, West Side Lumber Co., Water- 
town. 

One of the principal speakers was Axel 
Olson, district supervisor, WPA _ Sanitation 
Program, who spoke on progress made in both 
the State and nation on the program. In Wis- 
consin alone, he estimated, the program has re- 
quired the use of 3,520,000 board feet of lum- 
ber; 360,000 square feet of roofing materials; 
18,000 bags of cement, or a total of 166 car- 
loads of supplies. 

Following his presentation and a general dis- 
cussion on the subject, the group passed a 
motion that the president appoint a committee 
to study the present market cost of the ma- 
terials being used in this construction. Also 
speaking was H. P. McDermott, manager of 
the newly created Mortgage Department. 





Lumber Company Is Host to 300 
at Island Outing 


Oak Harsor, Ou10, Aug. 22.—On Saturday 
Aug. 13, approximately three hundred guests 
left Moore’s Dock, Catawba Island, Ohio 
on the motor ship Lakeside III for Middle 
Bass Island, Ohio. They were guests for the 
day of the Gordon Lumber Company. The 
motorship, which can accommodate 150 pas- 
sengers, made two trips to get everyone there. 

Those invited were building contractors, 
painting contractors, representatives of the 
various manufacturers who supply the Gordon 
Lumber Co., county, State and village officials ; 
bankers and influential citizens from the ten 
communities which the Gordon Lumber Com- 
pany serves. L. O. Kilmer, general manager 
of the Gordon company, acted as master of 
ceremonies. Various entertainment throughout 
the afternoon was in charge of Bill Sterling. 

Manufacturers and wholesalers represented 
were: Johns-Manville, Devoe & Raynolds Co., 
Curtis Woodwork, Weyerhaeuser Sales Co., 
American Gypsum Co., National Manufactur- 
ing Co., Wheeling Corrugating Co., and Lum- 
bermen’s Supply (Inc.). 





City Hails Revival of Incense 
Cedar Industry 


PorTERVILLE, CALiF., Aug. 20.—A truckload 
of incense cedar rumbled into Porterville re- 
cently from the Mount Whitney Lumber Co.’s 
mill at Johnsondale, and was given a public 
reception, for it was seen as step No, 1 in the 
revival of an industry that was of great im- 
portance in’ Tulare County in the early days, 
when sixteen-mule teams hauled huge loads to 
shipping points hereabouts. The Mt. Whitney 
Lumber Co. is cutting in the Double Bunk dis- 
trict, west of California Hot Springs, and will 
make regular deliveries from now on from the 
newly-built lumber town of Johnsondale. 











The Zimmerman Mark 
on your Timbers 
Means Money in Your Till 


That Zimmerman green square on tim- 
bers and dimension is a sign of square 
dealing in lumber. It’s the Bentley 
pledge of super-quality stock. Bright, 
dry, well-manufactured stock, made from 
the very best of Virgin Long Leaf logs. 
It’s the lumber to use where loads must 
be supported and strains resisted. We 
also furnish Lignasan-treated lumber. 
Prompt service. Let us quote. 


JABENTLEY LUMBER C0. 


ZIMMERMAN. LA. 


AM-MEX SALES COMPANY 


INCORPORATED 


Lumber—Plywood—Tropical Hardwoods 


28 Church Street, Buffalo, N. Y. 
Specializing in 


PLYWOOD of every description 


NDU Bebab on 


LUMBER [LUMBER CO. Inc.| Tite 
ELIZABETH, LOUISIANA 





YELLOW PINE 


Timbers, chemically treated to 


prevent stain. 
Eased Edge Dimension 
— Complete line of kiln dried ae 
Yard and Shed Stock 
BOOKS—BOOKS—B00KS—Here’ s theplace 
to get them. Write now for catalog. 
American Lumberman, 431 S. Dearborn St., Chicago 
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NATIONAL PRODUCTION, SHIPMENTS and ORDERS 


WasurncrTon, D. C., Aug. 20. —Following is the National Lumber Manufacturers Association report for two weeks ended Aug. 13, for 32 weeks 
ended that date, covering mills whose statistics for both 1938 and 1937 are available, and percentage comparison with statistics of identical mills for 
the corresponding period of 1937: 
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Av. No. Production Percent Shipments Percent Orders Percent 
TWO WEEKS: Mills 1938 of 1937 193 of 1937 1938 of 1987 
Softwoods: 
EE a 129 61,920,000 90 65,574,000 100 65,046,000 98 ‘ 
een ad Cebee eer eeteneceees 143 172,010,000 76 186,564,000 83 190,086,000 92 
pt gc ne ace ll PAE SRE RII 116 155,620,000 82 144,392,000 99 138,943,000 102 C 
EE RR rr re 13 13,574,000 65 12,749,000 81 14,376,000 100 t 
ES I Ee nr oe 10 5,730,000 94 4'531,000 94 3,707,000 69 I 
Sn in oc eka abselenas ee uate? 10 9,022,000 72 4,646,000 93 3, 291,000 68 
Northern Hemlock .............-ceeeeeeeeees 16 4,481,000 110 2224,000 65 1,943,000 69 
NR, 5 occa vent deadawnebebun 437 422,357,000 80 420,680,000 90 417,392,000 96 
Hardwood 
Py t75 9,054,000 * 11,568,000 * 19,009,000 * \ 
Northern Hardwoods ............--seeeeeees j 912,000 16 6,000 55 2,968,000 97 1 
~— ~evmemesicomeee come ——— err > f 
EE wieeeenl 9,966,000 14,204,000 12,977,000 
EE bentte teres ce seeessoees 512 432'323°000 434°884°000 430,369,000 } 
Cc 
THIRTY-TWO WEEKS: f 
0 eae ee 134 963,446,000 82 1,012,838,000 90 1,027,482,000 95 : 
ois oe. acct ohne bseeeeeenes 143 2,333,266,000 68 2'539,611,000 70 2°612'580,000 80 
el LA aE LE I 116 1,526,022,000 69 1,773,283,000 76 1,860,462,000 84 t 
California Redwood .......epecccccccceerces 13 191,565,000 64 213°703,000 71 80,0 75 R 
EOE GPNOOEE 6c ccc cccceceVecceccceasees 3 73,317,000 76 67,733,000 74 56, ett 000 68 t 
en  Saeebeweeebseecent 10 68,245,000 72 57,955,000 62 56,145,000 66 i 
Martner MOMABGEM 26 cc cc ccccccccceccsccacee 18 50,071,000 54 38,061,000 58 42,035,000 70 b 
—_ a ——_ a a = ag =—— ere, aie carl — r 
Toetsl BoltwOeds ...cccccccccvcccscccccees 443 5,205,932,000 63 5,703,184,000 75 5,871,441,000 ‘ 
Hardwoods: t 
ch tse a “etna te Mac td Renata sl 782 152,404,000 * 163,770,000 s 172,657,000 nd 
Northern | one eee <a acne ach arinihtndiidaiee wea 18 $5,748,000 84 42,359,000 46 40,834,000 51 
ery near a 100 238,152,000 a 206,129,000 213,491,000 yer 
lial ek ae elle tae 525 5,444,084,000 5,909,313,000 6,084,932,000 


tUnits of production. 


*No report for last year. 





West Coast Review 


[Special radiogram to AMERICAN LUMBERMAN] 


Seatrie, WasuH., Aug. 24.—The 151 West 
Coast Lumbermen’s Association mills, giving 
production, shipments and orders during the two 
weeks ended Aug. 20, reported: 


Production 182,184,000 
Shipments 184, 745,000 1.41% over production 





plete for 1937 and 1938 to date, reported as 
follows: 
Aver. for 2 
wks. ended Aver. for 33 wks. ended 
Aug. 20, Aug. 20, Aug. 21, 


1938 1938 1937 
Production 89,358,000 73,426,000 107,287,000 
Shipments 90,847,000 79,562,000 112,794,000 
Orders 87,752,000 81,613,000 102,065,000 











Southern Pine Statistics 


[Special telegram to AMERICAN LUMBERMAN] 


New Or -eans, La., Aug. 24.—Following is a 
summary of reports from southern pine mills 
for two weeks ended Aug. 20: 


Average weekly number of mills, 132 
Units,{ 103 








Orders 79,608,000 1.41% under production . Total for 
’ . Western Pine Summary Two Weeks 
A group of 143 mills, whose production re- Three-year average production*... 63,262,000 
ports for 1938 to date are complete, reported as PortLanp, Ore., Aug. 20.—The Western Pine {ual production ......+.......+. grey te R 
follows : Association pues as ne) = sea = Orders received .......-.-..---.--. 60,916,000 
Average weekly cut for thirty-three weeks: identical Iinian mpire an alitornia mills fe) 
ped settee eer eeeeerserseeteeere ser ana‘ eee during the two weeks ended Aug. 13: ES 66 Se, Se Sea Se ar 
ae Nr rr er ; a 1938 
Average cut for two weeks ended Report of an average of 116 mills: Unfilled orders ..........-..- ee Aug 37.0 000 “ 
AUG. 20 2... cece ere ee reeves 89,358,000 Total for 2 Weeks Ended ME SI, oon 5 o.oo crate cree 415,186,000 fe 
A group of 151 mills, whose production for : Aug. 13,1938 Aug. 14, 1937 *October, 1934, to October, 1937. as 
the two weeks ended Aug. 20 was 182,184,000 Eroduction ...... 155,620,000 190,445,000 tUnit is 308,000 feet of “3-year average” 
_—_.. Shipments ....... 144,392,000 146,564,000 gaieaiten 
feet, reported distribution as follows: Orders received... 138,943,000 136,035,000 ® ’ 
Unfilled 
Shipments Orders Orders Report of an average of 116 mills: 
Pee 78,831,000 69,735,000 98,004,000 Aug. 13, 1938 Aug. 14, 1937 
peat ea.’.. 80,674,000 81,815,000 199,478,000 Gross ‘stocks... 11,374,191,000 2332 408 July B M h f A | 
cargo.... 7 y 7 3 y yross stocks ....1,574, 4 1, é = 
Export .... 6,435,000 9,253,000 36,091,000 uly est ont or ppaia 
Local ..... 18,805,000 18,805,000 ........ Report of 116 identical mills: hi ° 
pileg les mo eee <a chian Hardwoods Since 
184,745,000 179,608,000 333,573,000 1938 1937 S } b 1937 
A group of 143 identical mills, whose reports Enpawetion ------572386.000  3.286,158.000 penta 
of production, shipments and orders are com- Orders ........... 1,904,634,000  2,220,032,000 CINCINNATI, OnI0, Aug. 22.—July was the 
best month experienced by Appalachian hard- 
wood mills since September of last year, ac- 
R | ti U . O S cording to the current barometer of the Appa- 
ion r c {| d d k lachian Hardwood Manufacturers (Inc.). As 
elano o nrilie raers to toc S reflected by reports from 58 band mill units, 
Wasuincton, D. C., Aug. 22.—Following is statement for eight groups of identical mills and July sales were 32 percent in excess of the 
Pay eee er , & witited we f _ volume for June, which month witnessed a mild 
two groups of hardwood flooring plants of unfilled orders and gross stock footage on Aug. 14: reaction from the low point touched in May. 
Shipments rose 14 percent to reach the highest 
Dc, ne. ot sae ee Creare, on? Morte. point of the year, while production was three 
Southern Pine ...............++: 123 72,258,000 —-'73,819,000 479,979,000 437,871,000 Percent above the June level. As a result of 
West Coast Siehae eens vba Gane nens 143 331,293,000 411,646,000 : $54,723,000 . 965,181,000 July developments, sales led the procession by 
estern MO cocccececeoeoseoocee ’ 2 ’ ’ ’ ’ ’ ’ ’ ’ ’ i i i i 
California Redwood.............. 13 - 28,593,000 47,997,000 285,552,000 276,167,000 7 Pp i a — in oy by shipenents 
Southern Cypress ............... 10 5,197,000 7,880,000 199,686,000 172/184,000 and production. Sales exceeded production by 
UITITUIG cc ncccevcccccccece 10 6,100,000 5,651,000 171,516,000 144,132,000 27 percent and shipments by 9 percent. Un- 
Northern Hemlock® ............. i 7,583,000 3,799,000 99,455,000 82,143,000 filled orders made an impressive gain during 
Total Softwoods............. 426 664,952,000 767,095,000 3,665,101,000 3,610,081,000 July, while stocks, both sold and unsold, were 
ee — to 4 small extent in comparison to the 
oods— , volume at the end of June. July sales as re- 1 
e . ° ( 
Northern Hardwoods* ........... 16 13,754,000 17,281,000 143,385,000 85,230,000 ported by this group of mills, were 17,740,000 oo 
Flooring— ft., against 13,177,000 in June; shipments, 15,- pa 
Oak Flooring .......-..ssseeeee: 75 61,957,000 33,055,000 79,823,000 71,738,000 189,000 ft., against 13,122,000; production, 13,- on 
*Unfilled orders reported by 11 and 16 mills respectively; stocks by 17 mills. 956,000 ft., against 13,321,000. of 
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THE LUMBERMAN POET 








Illustrating the truism that the influence of 
a good life goes on, we cite a letter just re- 
ceived from Harold Thompson, an employee of 
the Antrim Lumber Co., at Lawton, Okla., 
reading in part as follows: 


“Mr. Malloch visited our city last year in 
the interest of the Rotary Club, and while here 
he assisted an old friend, the Reverend Frank 
Wilder, pastor of the First Methodist Church, 
in a banquet given for the purpose of raising 
funds to help pay the indebtedness of the church. 
Mr. Malloch’s talk ‘took’ extra well with the 
church people, especially the young folk. There- 
fore, I showed the pastor the copy of the 
AMERICAN LUMBERMAN containing news of his 
death. Mr. Wilder asked if I would not speak 
to the young people’s group of the church some 
Sunday evening on the subject ‘Joyous Living,’ 
taking the life and work of Mr. Malloch as a 
basis, In order that I may comply with his 
request, I am writing to ask you to furnish me 
some material suitable for use in this connec- 
tion.” This has been done. 


Editorial tributes to the Lumberman Poet 
appearing in other papers, both news and trade 
journals, have voiced the universal sorrow 
evoked by his untimely passing. Appreciation 
of his great service as interpreter of the lumber 
industry in terms of the home and family, as 
well as of the mill and yard, has been ex- 
pressed with deep understanding and sincerity 
by the Mississippi Valley Lumberman, the 
Southern Lumber Journal, Wood Construction, 
Southern Lumberman, Canada Lumberman, 
and doubtless other trade journals not at 
hand when this item is written. Thus the 
lumber press fraternity records its conviction 
that Douglas Malloch was indeed the poet of 
the lumberman, as well as of the common man 
and woman in every walk of life. 


J. T. Grant, well known lumber retailer at 
Rolfe, Iowa, tells us that for many years the 
Lumberman Poet was the source of inspiration 
of many of the better items appearing in his 
advertising space in a local newspaper. Said 
he: “Douglas Malloch found much of poetical 
sentiment in the business of furnishing materials 
for building purposes.” As a sample, he sends 
an advertisement featuring Mr. Malloch’s poem: 


The Better Side 


A man is like a board 
Out there upon the pile. 
I hope that when the Lord 
Examines them awhile 
That He’ll remember then 
The likeness that they had; 
Both have, if boards or men, 
Their good side and their bad. 


And then I hope that He 
From bad will turn away, 
Will try to only see 
The good on judgment day, 
Will take them at their best, 
Look mostly for the clear, 
Forget about the rest. 
If goodness shall appear. 


I hope the Lord will seek 
For goodness all along, 

Forgiving to the weak, 
Approving to the strong. 

Up there beyond the rim 
Will look for good, not ill. 

From what I know of Him, 
I rather think He will. 


Writes T. A. Moore, Dallas, Tex.: “I am 
pleased and grateful to the AMERICAN LUMBER- 
MAN for continuing the Lumberman Poet de- 
partment. I greatly admired Douglas Malloch 
and for many years have been a constant reader 
of his inspiring words.” 





Time to Think 


It took lots longer then to do, 

No matter what we must get through. 
No tooting car would ever come 

And scoot us either to or from, 

It was some distance from the hill 

To either office, yard or mill, 

So we had time not just to say 

But think things over on the way. 


Wherever now we choose to fare, 
No more decided than we’re there. 
However now we choose to act, 

The deed is an accomplished fact. 
We wire or ’phone with great delight 
And seldom do sit down and write. 
Or tell it to a typist and 

Ne’er think to write it out by hand. 


“Still scolding, eh?” (When age is old 
The youngsters are the ones who scold). 
But we commit some business crime 

We wouldn’t if it took some time. 
Some foolish blunder often make 
Recause too little time we take. 

And I can’t think those times were worst 
That used to think things over first. 


Between Trains 


ArKANsAS City, KAn.—Stopped off at Ponca 
City, Okla., long enough to take a look at the 
101 Ranch, or what once was. There is hardly 
anybody in the United States who hasn’t heard 
of it, and of the Miller boys, who put the ranch 
into the show business. Then along came the 
depression, and now there is no show and little 
ranch. But when you remember the millions it 
gave enjoyment to, no one can say it was a 
total loss. 

Tonight at Arkansas City the Retailers’ Asso- 
ciation had its annual employer-employee ban- 
quet, and you couldn’t tell the one from the 
other, which is a mighty nice thing, and makes 
more money and happiness for both than a 
dozen C. I. O.’s. 


oe 9? & 


It is remarkable how much fun 
some work is and how much 
work some fun is. 


oe? @ 


Great Benn, Kan.—The Local Rotary Club 
invited the Ellinwood the same over for the 
evening for a joint meeting, and 75 percent of 
their members came. Maybe they misunder- 
stood the word “joint” or maybe it was some- 
thing else that attracted the crowd, but anyway 
we had a splendid time. 


LEAVENWoRTH, Kan.—John Feller, the retail 
lumberman, is president of the Chamber of 
Commerce, and so for both reasons the Kiwanis 
Club invited him tonight to assist in welcoming 
this department to Leavenworth, although it 
wasn’t necessary, because we have been here be- 
fore, and we don’t mean what you mean. Every 
time we have come here we have come willingly. 
A filling station attendant crashed into us and 
used up $4.50 worth of fender, and we are 
thinking of sending the bill to John to collect; 
but then you know what kind of collectors most 
of us retail lumbermen are. 


BRECKENRIDGE, TEX.—Liked this town so well 
that we planned to stop off here again some 
time. The occasion of this visit was the 
monthly dinner of the Chamber of Com- 
merce. The Breckenridge people are the kind 
that you get right well acquainted with right 
away. 





OREMAN- 
BLADES 


Pine 


CYPRESS and HARDWOODS 


Kiln-Dried N. C. Pine, Flooring, 
Ceiling, Finish, Mouldings, Trim, 
Yard Stock. Straight or Mixed 
Cars of Pine, Mixed Cars of Pine, 
Cypress, Hardwoods. Direct by 
water to Baltimore, Philadelphia, 
New York. Or you can order from 
our convenient yards at 


North 
Carolina 





BALTIMORE—Brown’s Wharf, foot of 
Broadway. phone—Wolfe 5867. 


ELIZABETH, N. J.—ll_S. Front St. 
hone—Elizabeth 2-0600. 








BROOKLYN—First St. and Gowanus 
Canal—phone Main—4-7417. 


PHILADELPHIA — 1121 N. Delaware 
Ave., phone Regent—9333. 


FOREMAN-BLADES LUMBER CO. 


ELIZABETH CITY, N. C. 


Yard Stock Specitatist 
SOUTHERN 


In i FSS ME 
HARDWOODS 


BAND-SAWED 


Prompt attention to inquiries 
and orders. Write today. 


MIXED 
CARS 
OR 
STRAIGHT 
CARS 








TEXARKANA, ARK.-TEX. 








California White 
so and Sugar Pine 


Cedar and 
West Coast Products 


WHITE PINE [22*e— | 
Al 


Fir Wallboar 
William Schuette Company 


New York 


Office—4i East 42d St. PITTSBURGH, PA. 











LEMIEUX BROS.,INC. 


FORESTERS — TIMBER ESTIMATORS 
APPRAISERS — CIVIL ENGINEERS 
410-11 Maritime Bidg. NEW ORLEANS, LA. 
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Notes From the Southeast 


Commenting on the report of the National 
Emergency Council on the ills of the South, 
Edward C. Romph, president of the First Na- 
tional Bank, Miami, Fla., said: “I don’t think 
there’s a thing wrong with the South except too 
d - - d much politics. If you stand behind a 
teller’s cage in this bank, you get the heaves 
watching the wrong people get the money the 
Government is handing out.” 

At Rock Hill, S. C., it is predicted by the 
building inspector that by the end of the year 
a million dollars will have been expended for 
construction in that community. During the 
first seven months the record was a total of 
$829,996. During July, in addition to other con- 
struction, sixteen new homes were erected and 
$15,000 worth of repairs were made. 


Carolina Furniture Plants Are Buying 


Furniture manufacturing stands fourth in im- 
portance among the industries of North Caro- 
lina, being exceeded only by tobacco, cotton and 





Appalachian 


HARDWOODS 


Lumber of distinguished 
beauty and serviceabilty 


We specialize in Oak and Poplar. 


Soft-textured high-quality Appal- 

achian lumber, well-manufactured. 
Careful attention to inquiries and 
orders, Let us hear from you. 


WILDERNESS 
LUMBER CO. 


NALLEN, W. VA. 











Richard Shipping Corp. 


44 Beaver Street, NEW YORK 


Ocean Freight Brokers 
and Contractors 


Foreign Forwarders, Customs Bro- 
kers. We handle all classes of cargo 
and attend to collection of invoices. 


Special department handling export lumber shipments 








Builders’ Commercial Agency 
ESTABLISHED 1890 
1321 Builders’ Bldg., 228 N. La Salle St., Chicago 


A rating guide to the Contracting trade of 
Cook County and Cook County dealers 


Telephone Randolph 4893 Collection and Mechanics Liens 








GILBERT NELSON & CO. 


Public Accountants 


332 $. MICHIGAN AVENUE 
CHICAGO 


TELEPHONE HARRISON 0366 











knit goods manufacturing. In the production of 
household furniture of wood, North Carolina is 
exceeded by only one State, New York, and it 
produces 11 percent of the nation’s output. 
North Carolina and Virginia produce more than 
one-third of all bedroom and dining room furni- 
ture made in the country. The furniture indus- 
try in North Carolina is one of the largest lum- 
ber consumers in the State, much of this lum- 
ber being produced within the State. Orders 
placed at the midsummer markets resulted in 
furniture plants buying large quantities of lum- 
ber, which has created quite a flurry of activity 
among mills in that section. 

Near Mt. Gilead, in Montgomery County, 
North Carolina, there stands a primitive cotton 
press built of wood in 1840. Wooden pegs were 
used throughout in the construction of the press. 
Mule power was used to operate the huge 
wooden screw which provided the pressure for 
compressing the cotton. Although outmoded by 
modern compress machinery, this old press, still 
sturdy and strong, stands on a farm and is an 
object of much interest to visitors. 


"Cig" Paper Plant Provides Stimulus 


Transylvania County, North Carolina, is step- 
ping in quicker tempo as a result of the loca- 
tion in that section of a big mill for making 
cigarette paper. Pisgah Forest, home of the 
Carr Lumber Co., Rosman, home of the Glou- 
cester Lumber Co., and Brevard especially are 
feeling cheerful and happy over this important 
addition to the industrial life of that section. 
Construction of the paper mill is under way and 
soon, by truck and train, the pulpwood and 
other material will be rolling in, new homes will 
be built and occupied, and business generally 
will be given a new impetus. The Carr Lum- 
ber Co., of Pisgah Forest, largely was respon- 
sible for the location of the paper mill in that 
section. 

R. A. Parsley, head of the Hilton Lumber 
Co., Wilmington, N. C., greets his visitors in 
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an office located in the original building erected 
there in 1853. This building was erected for a 
home by Mr. Parsley’s grandfather when the 
business was started in 1853, and so sound and 
homey-looking is Mr. Parsley’s office one would 
scarcely imagine that it has stood the storm and 
stress of 85 years of service. 


Need Is Less Relief, More Courage 


Addressing a group of 800 farmers attending 
a Farmers’ Federation meeting in Canton, N. 
C., Dr. D. W. Daniel, of Clemson College, 
South Carolina, declared that the country needs 
courage to bring it out of its troubles. He said 
that if the farmer is to make a good living it 
takes more courage to face his endless tasks 
than it did for our soldiers to go over the top 
to face the Germans—for the soldier had no 
other choice. Wondering if “we haven’t lost 
something of the courage of our forefathers,” he 
whimsically illustrated: 

“Back in 1893, during another depression, 
John Smith, a farmer, got up in the morning 
and told his son: ‘John, hustle out of bed, go 
milk the cows, chop the wood, bring in some 
water and stop by the barn to grease the wagon 
axles. Then come on in to breakfast and we'll 
hitch up the team and go bring in a load of 
wood for the winter.’ 

“But in 1933—in the depression we all knew 
—young John Smith, now grown to be a man, 
kindly asked his son: ‘John, won’t you get up 
now; it’s 8 o'clock? Your Mom has your 
breakfast in the warming oven wating for you. 
After you’ve finished, would you mind putting 
some gasoline in the old car and driving to 
town? Go by the relief office and get five bags 
of flour, trade three of them at the filling sta- 
tion for some gasoline. Then go to the crop 
loan office and see if they won’t let you have 
some money. And, too, before you come home 
you might see if the Reconstruction Finance 
Corporation won’t make us a loan.’ ” 

In closing he said: “Yes, it looks like what 
we need is more courage and less relief. The 
time has come when the man who doesn’t want 
to work and won’t work ought to go hungry.” 
Sentiments with which all thinking persons will 
agree. 


New Labor Act Discussed 


Southern Hardwood Industry 
Appoints Wage-Hour 


Committee 


MempHis, TENN., Aug. 20.—A Southern 
Hardwood Industry Committee of fourteen man- 
ufacturers, both large and small mills, from 
all the States in the southern hardwood region, 
has been appointed, and consists of the follow- 
ing members: 


J. W. Wells, Montgomery, Ala.; Carl L. 
White, Eudora, Ark.; Stanley S. Sheip, Apa- 
lachicola, Fla.; H. A. J. Evans, Jacksonville, 
Fla.; C. C. Royal, Augusta, Ga.; W. R Jones, 
Louisville, Ky.; D. C. Johnson, Waverly, La.; 
Carl Faust, Jackson, Miss.; Jas. T. Ahern, Ca- 
ruthersville, Mo.; J. M. Saunders, Williamston, 
N. C.; W. M. Camp, Marion, S. C.; C. Arthur 
Bruce, Memphis, Tenn.; Geo. Henderson, Kel- 
tys, Tex.; and F. D. Vaughn, Martinsville, Va. 


The committee will function under the reso- 
lution passed at the southern hardwood indus- 
try meeting at Memphis on July 8. Some of 
the things the committee plans to do are: 


Keep the members of the industry informed 
on the rules, orders, and regulations under 
the Fair Labor Standards Act; 

Develop data on wages and other related 
items; 

Make recommendations, if required, as to 
representatives of employers in the southern 
hardwood industry for the industry committee 
under the Act. 

Be prepared to look after any industry in- 
terests under the Act. 


The financing of the activities of the com- 


mittee is being carried on by voluntary assess- 
ment of 2 cents per thousand feet, log scale 
production. Southern hardwood operat.rs sup- 
porting the committee have paid the voluntary 
assessments starting in July, based on June 
production. August checks were based on July 
production. It is believed that additional sup- 
port from more southern hardwood mills will 
be forthcoming in the near future. Whether 
the Administrator of the Fair Labor Standards 
Act considers the lumber industry nationally, 
regionally or by species groups, and whether 
differentials will enter into wage agreements 
and how, are of vital importance to each and 
every southern hardwood mill large or small. 

Southern hardwood manufacturers are asked 
to address all letters and requests for informa- 
tion to Southern Hardwood Industry Com- 
mittee, 805 Sterick Building, Memphis, Tenn. 


Wage-Hour Law Has Teeth to 
Snap Up Its Violators 


No greater mistake can be imagined, accord- 
ing to a recent bulletin issued by John W. Mc- 
Clure, secretary of the National Hardwood 
Lumber Association, Chicago, than to adopt 
an attiude of apathy or indifference toward the 
new Wage-Hour Law, harboring the thought 
that it is just another NRA which will cause a 
lot of talk and will then blow over. “The 
NRA,” he said, “had no teeth and depended on 
voluntary compliance. . . . The penalties of the 
new law are severe and drastic. Enforcement 
officers will have access to the books, records 
and payrolls. of employers. Fines may be as 
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high as $10,000 for each violation and a jail 
sentence up to six months may be added for 
the second and later offenses. In addition em- 
ployees are entitled to collect twice the amount 
of the deficiency in wages to which they are 
entitled under the law. 

“The responsibility is also placed on the busi- 
ness engaged in interstate commerce to know 
that all of the materials purchased were pro- 
duced in accordance with the law. In the case 
of sawmills, the provision will cover purchased 
or contract logs, farmer logs excepted, while 
for wholesalers or distributing yards, it will 
cover all purchases.” 

Administrator Andrews took office August 16 
and it is reported that he expects to receive the 
support of State Labor officials. Under this ar- 
rangement, State factory inspectors will be look- 
ing for violations of State laws, and having 
access to records will report violations of the 
Wage-Hour and child labor provisions of the 
Federal law. 

Secretary McClure mentions the following 
“test case” and urges that every lumberman pre- 
pare in advance to conform with the law: 


A watchman works 70 hours a week at a 
weekly wage of $20 and he works for a mill 
shipping lumber in interstate commerce. How 
will the new law affect his pay envelope? An- 
swer: There must first be a ruling by the 
Administrator as to whether or not watchmen 
are “engaged in commerce or the production 
of goods for commerce.” If the Administra- 
tor by special ruling exempts employes en- 
gaged exclusively in watchman service, that 
will settle the question. But if the Adminis- 
trator rules that the service of watchmen is 
a necessary function in the production of 
goods for commerce, then the watchman may 
continue to work 70 hours a week but he must 
be paid not less than 25 cents an hour for 
44 hours during the first year (42 hours the 
second year and 40 hours thereafter) and 37% 
cents an hour for the overtime. This works 
out a total minimum wage of $20.75 a week 
on a 70 hour basis for the first year after 
October 24, 





British and French Importers 
Visit Eastern Canada 


MontTREAL, Que., Aug. 20—This afternoon 
a party of thirty-four members of the timber 
trade of the United Kingdom arrived in Mon- 
treal by the boat train from the Empress of 
Australia, which docked at Quebec. The Brit- 
ish Columbia government had invited the Brit- 
ish visitors to spend ten days as its guests on 
the Pacific coast. E. P. Tetsall, director of the 
big English importing firm and a past presi- 
dent of the Timber Trades’ Federation of Great 
Britain, asked whether the reduced housing 
needs in Britain would result in reduced im- 
portations of timber, replied that, although it 
was true the peak in housebuilding had been 
passed, there was still a considerable lot of 
building going on and importations would not 
be affected materially for some time. Importa- 
tions were down somewhat this year because 
of over-importation a year ago. “It can be 
confidently asserted,” Mr. Tetsall added, “that 
Canada will always get a fair proportion of 
the business that Britain has to place in re- 
spect to timber.” 

J. Loyette, of Dunkerque, France, who with 
the Marquise de Liniers, Paul Weiss and O. 
Lieber, all of Paris, make up the French party, 
said he imported considerable quantities of 
Oregon timber. There was no reason why, if 

ouglas fir of British Columbia was up to his 
requirements and met his price, he should not 
turn to Canada for his business, he said. The 
Frenchmen, on their return, will spend several 
days in Quebec. 

W. A. McAdam, acting agent-general for 
British Columbia in London, is in charge of 
the party. 





More THAN 100 different classes of special 
use permits, ranging from apiaries and butter- 
y farms to hotels, resorts and boat docks, 
are issued by the Forest Service of the na- 
tional forests. 
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WHEN YOU SELL INSULATION 


ELL a complete job every time you 

fill an order for interior finish! The 
way to do it is by featuring Armstrong’s 
Temlok De Luxe, the insulating in- 
terior finish that offers color and noise- 
quieting, too. 

Temlok De Luxe is a type of Arm- 
strong’s Temlok, efficient fibreboard 
insulation fabricated from the heart- 
wood of long leaf southern pine. It is 
factory-finished in six pleasing colors: 
ash, coral, cream, green, walnut, and 
white. These colors combine with Tem- 
lok’s different forms—board, plank, and 
panel—to make lovely interiors that 
also help to quiet unwanted noise. 

Sell Temlok De Luxe for any type of 
interior, for new construction or re- 
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modeling. It is ideally suited for 
schools, churches, theaters, stores, and 
public buildings of all kinds as well as 
for houses. The coupon below 
will bring you full details and 
samples at once—mail it today! 





ArMstTRONG CorK Propucts CoMPANY 
Building Materials Division 
987 Concord Street, Lancaster, Pa. 


Pee eae Fe 


Please send me complete in- 
formation about Temlok De 
Luxe Interior Finishes. 





Armstrong’s TEMLOK INSULATION 


DE LUXE INTERIOR FINISHES 


LATH - TEMSEAL SHEATHING 
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Here’s What's New-- 


Cabinet Sinks and Tops 
for the Modern Kitchen 


The Tracy Manufacturing Co., 3125 Preble 
Ave., North Side, Pittsburgh, Pa., manufac- 
turer of Tracy SilviSheen and PermaSheen 
cabinet sinks and tops recently issued two 





attractive and informative, illustrated booklets 
showing the outstanding points of Tracy sinks 
and numerous reproductions of actual cabinet 
and sink installations. Both the booklets V100 
and S20, which may be obtained without obli- 
gation from the company, are being included in 
the builders’ supplement and the dealers’ sup- 
plement now being issued by the F. W. Dodge 
Corp., New York City. Lumber and building 
material dealers who are capitalizing on the 
movement toward the efficient and modernized 
kitchen, equipped with built-in cabinetry and 
custom-made cabinet sinks, will find the book- 
lets very desirable reading. 


Handling of Wood by Chain and 


Conveyors, Subject of Catalog 


“How to Handle It If It Is Wood” is the title 
of a new “picture” catalog issued by the Chain 
Belt Co., Milwaukee, Wis., showing where and 
how Rex chain and conveyors are used in 
lumber and pulp mills. The illustrations were 
selected to show specific types of handling 
methods, and in addition the catalog gives in- 
formation concerning the products themselves. 
It will be sent free of charge to anyone re- 
questing it from the company. 


New Catalog Issued on Portable 
Electric Tools 


Skilsaw, (Inc.), 3310 Elston Ave., Chicago, 
manufacturer of portable electric tools, recently 
issued its “most complete and finest catalog” 
which will be sent free of charge to any lumber 
and building mate- 
rial dealer request- 
ing it. Skilsaw tools, 
for production 
maintenance and 
construction, include 
handsaws, drills, 
belt sanders, disc 
sanders, grinders, 
blowers, floor sand- 
ers, etc. The new 
catalog illustrates, 
describes and prices 
each product. Serv- 
ice available on Skilsaw portable electric tools 
includes twenty-six authorized service stations 





in all parts of the country where factory- 
trained personnel and complete stocks of genu- 
ine parts are to be found. All requests for the 
catalog No. 40, should be addressed to the 
manufacturer. 


Booklet Shows Wall Paneling, 
Available in Many Patterns 


Marsh Wall Products, (Inc.), Dover, Ohio, 
has just issued a colorful, eight-page booklet 
picturing the use of its product, Marlite, for 
attractive wall paneling. Marlite, available in 
sixty-three patterns, may be applied over any 
wall which is straight and dry. All colors and 
patterns are sold in sheets four feet wide and 
in lengths running from four to twelve feet. 
Sanitary qualities, ease of installation and clean- 
ing, and wall-size panels are features stressed 
by the manufacturer. Booklets on Marlite are 
available, free of charge, from the company. 


Blower Systems for Woodworking 
Plants Shown in Booklet 


The Kirk & Blum Manufacturing Co., Cin- 
Ohio, 


issued an_ attractive, 
illustrated booklet, 
“Blower Systems 
for Woodworking 
Plants,” which may 
be obtained without 
obligation from the 
company. The de- 
sign, exclusive fea- 
tures of construc- 
tion and operation of 
Kirk & Blum 
systems are thor- 
oughly explained. 
A number of specific 
installations covering 
difficult blower prob- 
lems and their solu- 
tion are illustrated and described. Efficient 
and economical methods of removing dust, 
shavings and other wood refuse from plants are 
detailed. 


cinnati, recently 





Folder Explains Value of Lead 
Head Nails in Metal Roofing 


The Dickson Weatherproof Nail Co., Evans- 
ton, Ill., America’s largest producer of lead head 
nails, recently published an attractive folder con- 
taining the message that: “Lead head nails are 
as vital to a metal roof as paint is to a frame 
house.” The folders, showing the standard 
Dickson lead head nail and the screw shank lead 
head nail, are available for dealer distribution 
and contain ample space for dealer imprint. 
The nails, according to the manufacturer are 
suitable for corrugated, v-crimp or any “spe- 
cial” two drain style of metal roofing, and are 





made only from soft virgin lead. Complete 
details may be had, without obligation, from the 
manufacturer. The company maintains ware- 
house stocks at Memphis, Dallas, Ft. Worth, 
Houston, Los Angeles, San Francisco and 
Seattle. 
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"Roll Up" Window Display Requires 
No Floor Space 


The new “roll up” window display furnished 
its dealers by Starline, (Inc.), Harvard, Ill, 
permits a natural position demonstration of the 
actual ventilating window. The display re- 
quires no floor space and is equipped with an 
easily installed solid wall bracket. The many- 
facturer states that the patented window not 
only controls the fresh air, above or below the 
sash, into a barn or building, but also locks 


securely at all corners; locks in all graduated 
positions and is equipped with a seal-breaking 
cam at the base which loosens the sash quickly 
from sticking or freezing. The windows, easy 
to roll up or down on hardwood rollers, can 
be installed within a few inches of the ceiling 


on wood or masonry walls. Various sizes are 
available. Full information may be had from 
the company. 


Celotex Announces New Line of 
Asphalt Roofing and Siding 


R. G. Dahlberg, president of the Celotex 
Corp., 919 N. Michigan Ave., Chicago, recently 
announced a new, complete line of Celotex trip- 
ple-sealed asphalt shingles, siding and roll roof- 
ing to be manufactured by the company in 
seven plants located in different parts of the 
United States. Chemical and engineering manu- 
facturing development and control of Celotex 
roofing has been placed under the direction of 
Dr. Elbert C. Lathrop, vice president. The term 
“triple-sealed” is applied to the new products 
because three important processes are used by 
the company in combining asphalt and felt. 

The first process—inner sealing—is a special 
one that forces asphalt into the felt from one 
side only, driving pocketed air and moisture out 
the other side. Each fibre of felt is thoroughly 
coated, and the spaces between the fibres are 
filled with asphalt. The second, or outer sealing 
process requires that the felt be submerged in 
hot asphalt to coat the surface uniformly on 
both sides, sealing the felt and the asphalt coated 
fibres within. The felt is then face-sealed with 
a coating of high melting point, tempered, mit- 
eral filled asphalt, providing a tough and lasting 
surface. An additional coating of mineral filled 
asphalt is applied to most of the shingles and 
siding, and the colored granules are embedde 
firmly in the final coating. Complete details, 
including merchandising policies and sales pro- 
motional material, will be announced soon by 
H. W. Collins, vice president in charge of mer- 
chandising. 
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New Type of Roofing Is Announced 
by Manufacturer 


The American Rolling Mill Co., Middletown, 
Ohio, announces a new kind of galvanized 
roofing, with a patented spring-pressure lap 
and other exclusive features, known as Armco 
Galvanized Seal-Krimp Roofing. It is said to 
be storm-proof, weather-tight and easily in- 





stalled. It is available in three grades of metal- 
copper-bearing steel, open-hearth steel and 
Armco ingot iron, The company’s new Paint- 
grip finish is recommended for roofs to be 
painted immediately. Roofing accessories are 
available. The new roofing is suited, according 
to the manufacturer, for farm buildings, facto- 
ries and homes as well as for siding for 
garages, filling stations etc. When Armco 
Seal-Krimp is placed in position and nailed 
down, the sections are held firmly together 
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with spring tension at three points. Drainage 
channels and siphon breakers are built-in fea- 
tures. Complete details may be had without 
obligation from the manufacturer. 


Manufacturer Adds Wall Covering 


to Extensive Line 


The Armstrong Cork Co., Lancaster, Pa., 
recently purchased the Standard Wall Covering 
Co. (Inc.), Philadelphia, Pa., adding to Arm- 
strong’s line of products, sold through the 
lumber and building material dealer, a wall 
covering heretofore sold principally under the 
trade names Monotile and Monowall, and in 
wide use on the Eastern Seaboard since 1908. 
The new Armstrong product, described by the 
manufacturer as hard and durable with a 
smooth, glossy finish, is available in four types 
in sheets as large as 4x12 feet, %-inch thick, 
and can be bent to a 3-foot radius without 
cracking the surface. It can be erected with 
nails or adhesives and offers an ideal wain- 
scoting for Armstrong’s Temlok de luxe in- 
sulating interior finish. The entire production 
organization of the wall covering company will 
be maintained at Philadelphia but the full 
strength of Armstrong’s sales and merchandis- 
ing facilities will be utilized in the national 
distribution of the product. The erection serv- 
ice formerly conducted by Standard will be 
discontinued. 


Scotch Use of Solid Cedar Walls Spreads 
to Home of the Lumber 


Vancouver, B. C., Aug. 20—The British 
Columbia Lumber & Shingle Manufacturers’ 
Association during the past few years has made 
an outstanding record in its sales promotion 
work, particularly in the overseas trade. 
Among other things it has succeeded in getting 
acceptance for its standard sizes in building 
construction items of Douglas fir, particularly 
in England. 

The most recent effective work of the asso- 
ciation’s promotion bureau in England was the 
building of two model houses at Hull, England, 
in which the wall construction was solid cedar. 
Douglas Roe, whose father for many years was 
one of the best known lumber manufacturers 
of British Columbia, is the association’s repre- 
sentative in London. Extensive fire tests made 
in Hull demonstrated the value of solid wood 
wall construction, placing it far ahead of the 
usual timber framed construction and on a par 
with solid brick wall construction. 

As a result of the building of these model 
houses, 450 houses with solid wall construction 
of Western red cedar are to be erected in Aber- 
deen, Scotland. The plans and specifications 
have been completed, and the lumber bought 
from British Columbia. Lumber orders for 
these houses amounted to four million feet. 
This will be quite an innovation when 450 all 
wood houses are built in a city which hereto- 
fore has used only concrete or masonry con- 
struction. 

In a pamphlet gotten out on this subject, the 
association says as follows: 

“The most important item in solid cedar 
construction is the wall core plank. This con- 
sists of random widths from 4- to 10-inch 
Western red cedar, three inches in thickness 
dressed to 234-inch and tongued and grooved 
on the edges. These wall cores are placed up- 
right, side by side, in a special channel plate 
with a 234-inch channel, which in turn rests 
on the concrete foundations. The majority of 
these wall core boards will be cut accurately to 
a certain length, dependent upon the desired 
ceiling height, say 9 feet; but may be built up 
of two or more short pieces of the same width, 
end to end; for example, a 4- and 5-foot piece. 
An inverted channel plate is fitted along the 
top of this wall core, to bear the upstairs floor 
Joists. 

_ “Interior partition walls are constructed in a 
similar manner of solid cedar plank, dressed to 


13-inch and tongued and grooved on edges.” 

This pamphlet also states: 

“We now have solid walls and partition 
forming the frame work of the structure, or 
what might be described as solid studding, to 
which will be added any desired interior and 
exterior finish, but which, by itself, will pro- 
vide a wall of high insulation, damp resistant 
and one which will retain its quality and 
strength indefinitely.” 

The exteriors of these houses are finished in 
any style desired; that is, they are covered 
with siding, or shingles, or boards and battens, 
which are nailed directly to the core planks or 
on furring strips. 

Although this is a development that has 
come about in Europe, the success of the ven- 
ture in Scotland Has stimulated interest in 
British Columbia, and construction has now 
been started on a new home of solid cedar wall 
construction to occupy a site on Southwest 
Marine Drive near Magee Park in Vancouver. 
This will be a one story house about 70 feet 
long, and its estimated cost is $10,000. 

The grade of lumber used for the core plank 
in this construction is No. 1 and No. 2 common 
cedar, but with elimination of all rot from the 
grades. Any considerable development of this 
type of construction would be a boon to the 
cedar logger, who has had difficulty in dis- 
posing of small logs. 





Lightning Caused Many Forest 
Fires in California 


San Francisco, Cauir., Aug. 20.—Four 
hundred seventy forest fires, resulting from 
three weeks of almost daily lightning storms in 
northern California, established a new all-time 
record for one continuous series of lightning 
fires during the 33-years period of national 
forest administration in California, according to 
the regional office of the U. S. Forest Service 
here. Approximately 20,000 acres was burned 
before Forest Service officers, CCC enrollees 
and local firefighters could control the out- 
breaks. The firefighters were faced with 225 
blazes in Klamath, 55 in Trinity, and 85 in 
Shasta National forests, and more than 100 
were controlled in early stages in others. 
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4 We manufacture top-quality products in 
DOUGLAS FIR. PONDEROSA PINE and 
WHITE FIR. Modern manufacturing fa- 
cilities and a timber supply of more than 

«| lf, billion feet. High-altitude Fir, espe- [es 
| cially suitable for construction work. Qual- 

ity Box Shooks. 


Send inquiries and orders to Southwest 
\ Lumber Co., Alamogordo, New Mexico. 
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100% Dealer Distribution 


We solicit business from lumber 
dealers and supply them with all 


SOUTHERN and WESTERN WOODS 


P. M. BARGER LUMBER CO. 


WASHINGTON D.C. MOORESVILLE, N. C. 


418 Colorado Bidg. 
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plied to rapid estimating of contents of fractional 
sizes of lumber, veneer, tice boardand stock used 
in the manufacture of interior and exterior finish, 
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431 So. Dearborn St., CHICAGO, ILL. 
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Demand for 


SABINE 
SHORTLEAF 


Keeps Growing 
Right Along... 


i 
i= =] 
Dealers have found that Sabine Shortleaf 
Yellow Pine is a real sale-maker. It's good- 
looking lumber—clean, bright, well-manu- 
factured—and it has QUALITY all 
through. That's why it delivers satisfac- 
tion—why it wins friends and makes trade 
for dealers. The Sabine line includes all 
staple items, Y. P. End-Matched Flooring, 
Lath, Oak Flooring. Mixed Car Service. 
Consult our nearest representative, or mail 
us your inquiries and orders. 


ps ta Oe 


Arcade Bidg., ST.LOUIS, MO. 














































MILLS: 
Zwolle, La. 
Trinity, Texas 
New Willard, Tex 








“Meet me at the 


PALACE HOTEL 


in SAN FRANCISCO!” 

















San Francisco's most favored 
hostelry, just a step from the 
city’s business, financial, 
shopping, and theatre dis- 
tricts. The Palace provides 
the advantages of three 
world-famous dining rooms 
and three popular cocktail 
lounges, together with every 
luxurious appointment for 
guests. 


550 rooms, each with bath 
from $3.50 per day (single) 


PALACE HOTEL 


SAN FRANCISCO 
Archibald H. Price, Manager 
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Company Announces Appoint- 


ment of Division Managers 


Mid-States Steel & Wire Co., Crawfordsville, 
Ind., manufacturer of wire products, woven wire 
fence and sheet metal products, announces the 
appointment of two men to positions of greater 
responsibility with the company. M. C. Mason, 
formerly sales manager of the western division 





H. E. NICKLOY, 
Merchants Trade 


M. C. MASON, 
Industrial 
Promoted to Divisional Sales Managerships 
by Mid-States Steel & Wire Co., 
Crawfordsville, Ind. 


of the company, will assume the duties of sales 
manager of the industrial division. H. E. Nick- 
loy, formerly sales manager of the eastern divi- 
sion, will assume the duties of sales manager 
of the merchants trade division. 

In making the announcement, N. A. Holmer, 
general sales manager, expressed the hope of 
the management that the friendships and asso- 
ciations that have been formed over the course 
of many years by both Mr. Mason and Mr. 
Nickloy will continue to grow and prosper as 
a result of their new responsibilities. 





Has Photograph of Historic 
Log Jam 


Forty years ago the upper Mississippi River 
was probably the scene of the greatest activity 
in logging and lumbering in the United States. 
Men whose names are familiar wherever lum- 
ber history is known in this country, were op- 
erating in the great pine forests of that district. 
One of the 
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tamarack and Norway pine—and is thought to 
have been the greatest log jam of all time. 
Among the owners whose logs were in this 
jam were C. A. Smith, E. W. Bachus, Shevlin- 
Carpenter, Bovey-DeLaitre and Weyerhaeuser, 





Lumberman and Wife Honored 
by Poem 


Huttic, Ark., Aug. 22.—Mrs. C, Howard, 
wife of the office manager of the Union Saw 
Mill Co. here, has developed a fine poetical 
talent which her husband’s fellow staff mem- 
bers greatly admire. In appreciation of the 
efforts made by her warm friends, Mr. and 
Mrs. F. W. Scott, of this place, toward re- 
habilitation of the pine forests and beautifying 
the town with native trees and shrubs, Mrs, 
Howard has dedicated the poem printed here- 
with to them. Mr. Scott is president of the 
Union Saw Mill Co. and vice president of 
Frost Lumber Industries (Inc.). 


The Pine 


The Pine stands slender, straight and tall— 
Aristocrat of trees, 

Unmindful of the summer sun, 
Or winter’s blight and freeze. 

The Sentinel of forests, he— 
How lordly is his form. 

His head held high against the sky, 
Seems challenging the storm. 

Full well he knows the woodsman’s axe 
May seek him out in time, 

He still remains serene, unchanged, 
The proud and stately Pine. 

—Margaret Howard. 


Southern Transit Rate Case Is 
Reopened 


New Orteans, LA., Aug. 20.—Cancellation 
of recent orders of Division 3 of the Interstate 
Commerce Commission, in I. C, C. Docket No. 
27329, has been effected, and the entire case 
reopened for further consideration, according to 
George Schaad, -secretary Southwestern Hard- 
wood Manufacturers’ Club, who states a hear- 
ing has been set for Sept. 26 at the Coronado 
Hotel, St. Louis. The case involves the re- 
manufacture of rough staves and heading at 
Memphis, Tenn., and Louisville, Ky., on a 
transit privilege, but would similarly affect the 
whole rough material rate adjustment and re- 
sult in ultimate destruction of all rough mate- 
rial rates. (See AMERICAN LUMBERMAN, July 
30, page 54). 

Opposition to the proposal to abolish the 
existing transit rate at Memphis and Louis- 
ville has been expressed by the southern hard- 
wood industry, with active work conducted by 
the Southern Hardwood Traffic Association. 











problems of 
those days was 
sorting out 
the logs of the 
different own- 
ers after they 
floated down 
into the Mis- 
sissippi. 

The accom- 
panying cut 
shows a log 
jam at Dun- 
in the Missis- 
sippi just 
north of Min- 
neapolis. The 
picture was 
taken by John 
Leigh, now of 
the Griswold 
Lumber Co., 
Portland, Ore. 
Mr. Leigh 
took this pic- 
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A famous log jam of 1894 on upper Mississippi River north of Minneapolis, Minn. 


The traffic association has predicted that if 
the rough material arrangements are cancelled 
and local rates applied, there will be an up- 
heaval in the industry. 


ture in 1894. He was at that time an employee 
of the C. A. Smith Lumber Co., Minneapolis. 
It was estimated that this particular log jam 
contained 160 million feet of logs—white pine, 
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New Linoleum Cabinet Sink 
Announced by Manufacturer 


PITTSBURGH, Pa., Aug. 22.—The Tracy 
Manufacturing Co., 3125 Preble Ave., here, 
specialists in the manufacture of cabinet sinks, 
recently announced the PermaSheen Zephyr, a 
new linoleum cabinet sink, “a combination of 
quality and price,” according to the company, 
“made possible by unusual manufacturing equip- 
ment for the adaptation of mass production 
to a custom-built product.” 

The Tracy company has added the “fourth 
corner” to “Tracy sink structure” with the 
presentation of the Zephyr. Its other cabinet 
sinks, PermaSheen DeLuxe, PermaSheen Im- 
perial and SilviSheen are well suited for their 
intended purposes, while the Zephyr meets the 
need for a cabinet sink suitable for the lower 
cost housing field. 

The Zephyr, as in other PermaSheen prod- 
ucts, is made of an especially rolled, stretcher 
leveled steel with copper coating for the base, 
supporting a resilient, battleship grade lino- 








The PermaSheen Zephyr sink designed especially 
for use in low-cost housing field by the Tracy 
Manufacturing Co. 


leum %-inch thick which may be secured in a 
variety of colors. The bowls are joined to the 
drainboard by the Tracy patented construction 
which permits replacements. The trim around 
the drainboard and backsplasher is of genuine 
18-8 stainless steel, the latter joined to the 
drainboard by an improved method using the 
same kind of steel. The specially impregnated 
linoleum is held firmly to the base by patented 
construction. 

The well-rounded Tracy line offers dealer 
entry into all price fields and the company 
aids in merchandising through the furnishing 
of literature, price lists and concessions on 
display sinks. 


Ships 12,000 Squares of 
Shingles to California 


ABERDEEN, WaSH., Aug. 20.—One of the 
largest shingle shipments ever to leave a Pa- 
cific Northwest port was loaded here last week 
aboard the coaster Margaret Schafer, destined 
for southern California. The shipment con- 
sisted of 12,000 squares. Ed Schafer, sales 
manager Schafer Bros. Lumber Co., which 
made the shipment, said that an improvement 
in the California shingle market started about 
three months ago, largely due to the discarding 
of anti-shingle ordinances in many California 
cities. The present large order was cut at the 
company’s Montesano (Wash.) plant, and was 
lightered here on barges. 








Specialized Airplane Is First 
Bought by Forest Service 


San Francisco, CALir., Aug. 20.—A $15,000 
Stinson Reliant airplane of 450 horsepower, 
's destined to aid United States Forest Service 
in the suppression of California forest fires. 
ts arrival marked the introduction of the first 
arcraft ever owned by the Forest Service. It 
has a cruising speed of 175 miles an hour with 
lull load of 1,250 pounds. Service ceiling is 
22,000 feet, and flying range is over 700 miles. 
Wing flaps and brakes are designed to permit 
a landing run of 400 feet on emergency areas. 
This specially constructed plane is equipped 
with an adjustable pitch propeller for low 
ying, and has special bomb sights to accu- 
rately dump food and fire fighting equipment by 
Parachute from an installed cargo bin. In 
*xperimental fire control work, the sights will 
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serve to drop water and chemicals on targets 
to determine the effectiveness of aerial fire 
suppression methods on small fires. A special 
feature will be the installation of voice amplify- 
ing equipment capable of transmitting verbal 
messages from the air to the ground, in direct- 
ing lost persons and searching crews, guiding 
fire line crews to spot fires located from the 
airplanes, instructing fire fighters and giving 
messages in other emergencies. The voice can 
be projected from the airplane to the ground 
over an average distance of one and one-half 
miles. The plane also carries two-way radio 
equipment for contact with Forest Service field 
sets at fire camps and national forest head- 
quarters. 





Southern Pine Production 
Started by Hardwood 


Concern 


Laure, Miss., Aug. 22.—The Mengel Co. 
has announced that it has begun the manufac- 
ture of southern pine lumber at its plant in 
Laurel, and is now producing approximately 
2,000,000 feet of it monthly. In addition to its 
sawmill equipped with single band and resaw, 
the plant here includes a modern planing mill, 
three uptodate dry kilns and two recently con- 
structed sheds, 60x256 feet, for rough kiln dried 
materials and dressed lumber. 

While this is a new venture for The Mengel 
Co., which for many years has been engaged in 
the production of hardwood, it is not new for 
some of the company officials. J. F. King, 
southern operations general manager, for thirty 
years was connected with the Long-Bell Lum- 
ber Co. as general manager of pine operations 
and is giving personal attention to the Mengel 
pine department, and the company has a yellow 
pine organization of the highest type. In addi- 
tion to this pine production, the company will 
continue to produce at its Laurel plant south- 
ern hardwoods and cypress. , 

J. P. Burford is manager of the Laurel oper- 
ation, and southern pine sales will be handled 
from the Laurel office. 





Miniature Library on Small 


Homes 


Something quite new in dealer aids has been 
worked out by the trade promotion depart- 
ment of the West Coast Lumbermen’s Associa- 
tion. And this time it is a real help without 
the drawback of attached advertising materials. 
It is called “The Dealer’s Dozen,” and, briefly, 
is a little box of cards on which are printed 
a selective digest of 1938 informational litera- 
ture on small homes, their planning, building and 
selling. 

This material consists of abstracts of the 
most important information, statistics and pro- 
motional ideas from the small-home field. This 
has been organized into twelve divisions of 140 
cards. Division headings are: The Spirit of 
Home; Everybody’s Business; Need for Hous- 
ing; The Homes Market; Home Financing; 
The Home as an Investment; 1938 Home De- 
sign; Promoting Home Ownership; Public Re- 
lations Problems of Home-Building Industry; 
Statistical; 1938 Home Values; and a collec- 
tion of quotations for use in writing or speak- 
ing on homes, called “Here’s a Thought.” 
Twelve colors are used for the cards, making 
each division visibly distinct. Sources are given 
with each card, providing reference for more 
detailed information on each topic. 

“The Dealer’s Dozen” is offered on a cost- 
of-production basis at a flat price of $1 per 
set and can be obtained from the West Coast 
Lumbermen’s Association, 364 Stuart Building, 
Seattle, Wash. ~ 


A report on the present timber stand in 
Clatsop County, Oregon, has just been issued 
by the Pacific Northwest Forest and Range 
Experiment Station, Portland, Ore., as part of 
the nation-wide forest survey being conducted 
by the Forest Service. 
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Building and 

Shop Lumber 

Industrial Items 
in Ponderosa Pine 


Southwest Lumber Mills Incorporated offers 
you uncommon service on your lumber needs. 
With an almost unlimited supply of high- 
altitude, soft-textured Ponderosa Pine, with 
mills modernly equipped for precision manu- 
facturing, we can promptly meet your par- 
ticular requirements in choice quality lumber 
and fine lumber products. 


Our Mixed Car Service for Dealers includes 
all Building Items—Dimension, Siding, Interior 
Trim, “Apache Brand” Mouldings, Ceiling, 
Casing, Base, Lath, Selects, Common. 


Industrial Buyers: Let us supply. you with Pat- 
tern Specialties, Cut Stock, Cut-to-length Crat- 
ing, Box Shook, Shop Lumber and Industrial 
Items. 


Let us have your inquiries and orders. 


Southwest Lumber Mills Inc. 
McNary, Arizona 
Mills at Flagstaff and 
c McNary, Arizona 
DISTRICT SALES OFFICES 
PHOENIX, ARIZ.— ™ ® "°“ itt resentative 
CHICAGO — ™ ianager —" Prone, Superior 900s 


PHILADELPHIA — * *u53°5.u'er"¢°- 
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Intercoastal Line Withdraws 


ber Dealers 2» ccoswise ser 
Lum er Pa ers rom Coastwise Service 


N FraNCISCO, Cauir., Aug, 20.—The 
s Luckenbach Steamship Co. has withdrawn from 
earn ood rofits on coastwise commerce, and has tendered its resig- 
nation from the Pacific Coastwise Confer- 
ence effective Aug. 31, having ceased accept- 
ing coastwise freight Aug. 15. The line has 
maintained the coastwise traffic as incidental 
to its major activity in the intercoastal trade, 
and the new move was understood to have 
been taken as an economy measure, and 
pressure of intercoastal cargo offering. The 
company’s freighter Katrina Luckenbach was 
reported due out of lay-up at Stockton for 
re-entry in intercoastal service. The ship has 
been inactive since the first of year. 





Editor Reports on Situation in 
Mills of South 


A first hand report of the situation existing 
in the lumber mills of Kentucky, Tennessee, 
West Virginia, Virginia, North Carolina, and 
part of South Carolina was presented to the 
‘. members of the National Association of Hard- 
Get your full share of this good wood Wholesalers at their weekly eg 

° : meeting in the Great Northern Hotel, icago, 
well-paying Roofer business. Be Aug. 23, by A. L. Ford, managing editor of the 





ready with Southern Yellow Pine AMERICAN LUMBERMAN, who has just returned 
2 from a ten-weeks’ trip through the above area. 
Roofers—standard size boards Mr. Ford reported that business as a whole 


in the South is in a much more prosperous state 


made especially for use as roof than in the North, and that building activity is 


boards, sheathing, sub-flooring, greater in the former section. The mills were 
+ { . very busy during July as a result of orders 
cement torm work, orc. from furniture manufacturers following the 
semi-annual furniture shows, but slowed down 

Keep your eye on the farm mar- somewhat the first part of the month. How- 


ever, business had picked up again when he 
ket for Roofers—for homes, started for home last week. 


barns and other farm buildings. The southern mill owners in the territory that 
he covered do not yet know what the result 


on business of the going into effect of the 
Wage-Hour law on Oct. 24 is going to be, it was 


Roofers may be ordered dipped 


to prevent stain—air or kiln said. They see no way out of the situation ex- 

" " cept to raise the prices on lumber items several 
dried. Many of these mills can dollars a thousand. With a curtailment in hours 
also supply other popular lum- from fifty-five to forty-four and a minimum 


wage of twenty-five cents an hour compared to 
ber items. Roofers are sup- 
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the present scale of from fifteen to twenty-two, 
the mill operators see no way of staying jp 
business without raising the cost of their 
product. 

Two out-of-town members of the association 
who were present for the meeting were, W. J. 
Wheeler of Marshfield, Wis., and Fletcher K 
Ware of the Webster Lumber Co. in St. Paul, 





Confer on California Forestry 


SAN Francisco, CALiF., Aug. 20.—Represen- 
tatives of western pine and redwood lumbermen 
recently met with officials of the United States 
Forest Service here to discuss the forest land 
use problem of the State, as a preliminary to 
the joint Congressional inquiry on this subject, 
now under way. Senator McAdoo and Repre- 
sentative Englebright, of California, are mem- 
bers of this committee, which indicates the im- 
portance of forests to the welfare of this State, 
The lumber industry and public agencies are in 
substantial agreement concerning the initial 
steps which must be undertaken to insure to 
the people of California the greatest benefits 
from this valuable resource. 





(Continued from Page 41) 

the same procedure. Suppose that a 
farmer wishes to build, on time, a new 
hen-house. Susceptible to salesmanship, 
he is readily persuaded to carry the 
building program further. But, if the 
lumber dealer first checks up under this 
plan, he learn that it would be decidedly 
poor judgment to sell this man a large 
bill. The net result is that the farmer 
is restricted in the amount of credit he 
obtains, and when fall comes, and crops 
are cashed in, not only the bank, but the 
merchants, get what is owed them. 

Success of this plan is dependent on 
having the highest possible percentage of 
lumber dealers and other merchants use 
it, so its introduction was accompanied 
by a campaign for increased bureau 
membership. 





























plied S4S, S2S&CM or Shiplap 
in %4” or 25/32” on special 
order. 


Roofers supplied by these lead- 
ing producers are dependable 
in every way—and you can 
order them through your whole- 
saler: 


Jeffreys-McElrath Mfg. Co. 


Mfrs. Roofers, Lumber and Box Shooks 
Macon, Ga. 





Mills Lumber Co. of Ga., Inc. 


Mfrs. Pine Lumber -- Roofers « Specialty 
Acworth, Ga. 






Tolleson Lumber Co. 


Roofers and Kiln-Dried Finish 
Perry, Ga. 

































Bruin becomes quite docile when there’s food in sight 


Leon Clancy Company An interesting phase of logging in the north woods. These wild deni- 
Corohel menclecture end prompt shipments zens of the forest are regular visitors at the logging camp of J. H. 


Wallace near Winchester, Wis. They don’t look very wild here, but 
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PeorrA, Int., Aug. 22.—For many years the 
Caterpillar Tractor Co, here, and its allied 
equipment manufacturers have produced trac- 


tors and machinery widely used 
and lumber industries. 


to be considered. 


lumber is interesting. 


Diesel engines, track- 
type tractors, logging arches, winches and road 
construction machinery are products of major 
importance to lumber producers. 

As a lumber consumer, “Caterpillar” is also 
For example, in 1937, the 
company purchased a total of 5,256,362 board 
feet of lumber, 23,908 square feet of plywood 


and some 42,328 wooden boxes—more than 
200,000 worth of material. 
The use which the company makes of its 


By far 
amount goes into crating—25,000 board feet of 
fir, 4,100 board feet of oak and 2,362,00 board 
feet of yellow pine were used. Approximately 


Amemcanflunherman 
Lumber Helps to Fashion and Crate 
Machinery Used in Industry 


in the logging 


$12,000 was expended for lumber to be used 
in the construction of new buildings around 
the factory, including 221,600 board feet of fir 
and 85,500 board feet of yellow pine. 
nance work required cypress, maple, oak, white 
pine and yellow pine totaling 465,100 board feet 
valued: at $20,932.28. 


Mainte- 


Plywood costing nearly 


$4,000 was also required. 





specified for 


In actual production of the tractors and road 
machinery, lumber also plays a part. 
seat backs and sides, cab panels, etc., require 
nearly 200,000 board feet. Fir is used for flasks 


Cabs, 


for castings, 
battens 
boards. 


benches, 
and bottom 
Maple is used 





The camera finds a busy 
scene at the Caterpillar 
plant. An RD6 tractor, 
equipped with LaPlant- 
Choate road builder and 
Hyster winch being dis- 
mantled and crated for 
air shipment to a mine in 
the interior of Nicaragua 





for flask. upsets and oak 


for floors, bench tops 
and wedges. White 
pine and spruce are 


general foundry equipment. 


Select white pine and Mexican mahogany 


the largest pine used for 


are used for patterns to make castings. 


The 
limited production jobs, costs 


20 percent of a metal one, while mahogany is 
used for longer runs and costs 35 percent that 
of a metal pattern. 





NEWS AND 
VIEWS OF 





50 YEARS AGO 


From the AMERICAN LUMBERMAN 








Wilds of Texas 


We recently heard a story 
about L. H. Garnett, who trav- 
els in Texas for the Jos. Haf- 
ner Manufacturing Co., of St. 
Louis, manufacturer of sash, 
doors and blinds. Garnett is an 
incessant worker and an exub- 
erant conversationalist, and has 
4 great many acquaintances in 
Texas. One day recently he 
missed a cross-country train 
and took a horse to ride to his 
appointment with a customer. 
A band of robbers attacked him 
on his way, and intended, doubt- 
less, to do some violence if nec- 
essary to accomplish their pur- 
pose, each pointing a revolver 
at his carcass. His native dip- 
lomatie ability came to the 
front, and he astonished them 
by a bold and prompt proposi- 
tion. Without getting off his 





horse he said: “I have very im- 
portant appointments, boys, but 
I have $60 in my pockets, and 
s there are four of us, I will 
“ivide, give you each $15, and 
cep $15 for myself,” which he 
id. The novelty of the propo- 
sition and the promptness with 
which it was made so captured 





the crowd that they accepted 
and he passed on without fur- 
ther molestation. The party 
doubtless took Mr. Garnett for 
a preacher. He usually wears 
a bright face and dark clothing, 
a white necktie and black boots, 
and he knows the sash and door 
business from A to Z. 
* * * 

Hon. Wellington R. Burt, the 
Saginaw, Mich. lumberman 
and salt manufacturer, was on 
Thursday nominated by the 
Democratic State convention 
for the governorship of Michi- 
gan. Mr. Burt is a very pop- 
ular gentleman and will doubt- 
less poll a large vote through- 
out the State. 

* * * 

“If Grover Cleveland will just 
cut off the Canadian shipments 
of lumber at once, without 
more ado, lumber will advance 
$2.50 per thousand all around. 
The lumber imported from Can- 
ada last year—700,000,000 feet 
—amounted to one-eleventh of 
the entire produce of the three 
lumber producing States, and if 
this supply was cut off prices 
would advance most naturally,” 


said A. G. Van Schaick in a 
recent interview. 


Mr. William Carson, the mil- 
lionaire president of the Valley 
Lumber Co., Eau Claire, Wis., 
offers $10,000 for the benefit of 
crippled soldiers if three Re- 
publican judges will declare 
Cleveland’s tariff message a 
free trade document. 

= =~. 2 


Special Indian Agent Con- 
nelly is in Ashland, Wis., from 
Washington to make the allot- 
ment of lands to the red men 
on the Fond du Lac Reserva- 
tion under the Dawes Act. 
About 75,000 acres will be dis- 
tributed among 600 Indians and 
under the Act the heads of fam- 
ilies get 160 acres, unmarried 
adults 80 acres, children 40 
acres, and the balance is sold 
and the profits distributed 
among the Indians. The land 
is rich in pine. 

= * a 

T. B. Walker’s mill at Grand 
Forks, Dak., has been destroyed 
by fire, with a loss of $50,000 





and insurance of $23,000. 
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Plywoods.. 


or 











Pine 


FRY- 
FULTON 
Immediate 

Service 






















Super-quality lumber — choice 
products of several mills. We 
can 
your lumber needs. 


Let us quote or fill an order for you. 


supply practically ALL 


Complete stocks in St. Louis of 


Cypress, 
Hard Maple, Yellow Pine Fin- 


Oak, Birch, Poplar, 


ish, Walnut, Mahogany. 
Ponderosa, California Sugar 
Pine, Northern White Pine. 


Plywoods of California Pine, 
Fir, Hardwoods. 


Full lines of Northern and 
Southern Hardwoods. 


Fry-Fulton Lumber Co. 


146 Carroll St., 











Appalachian Ha 


sail 
Raine and Raine, Inc. 


RAINELLE, W. VA. 


rdwoods 





CHAPMAN & DEWEY 
LUMBER COMPANY 


Manufacturers of high grade 


* Memphis, Tenn. * 


OAK FLOORING 


AND 


HARDWOOD LUMBER 


from famous St. Francis Basin 





Wire for quotations. 








SUPERIOR BRAND 


MFMA 


MAPLE FLOORING 


Michigan Hard Maple 


BROWN DIMENSION CO. 


MANISTIQUE, MICHIGA 





ST. LOUIS, MO. 
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Eastern Trade News 


[F. J. Caulkins] 


Boston, Mass., Aug. 22.—Whether wholly 
seasonal, or partly from economic impulses, the 
buying surge has slowed down. ' Abnormal 
weather placed an effective check upon busi- 
ness enthusiasm, as executives hied away to 
the resorts. The inflow of pump priming funds 
in July caused dealers to check over their de- 
pleted inventories, and with mill production 
and inventories low they saw possible early 
price advances as well as difficulty in securing 
supplies when needed, so sought to make re- 
placements. 


WEST COAST FIR AND HEMLOCK—The 
rush to place mill shipment orders early in 
July has been followed by a complete re- 
versal of buying enthusiasm. Producers are 
holding steadily to the higher price level 
established in late July to bring mill order 
fir dimension, delivered at the Boston ter- 
minals to the discount of $9@9.50 from 
page 16 of the West Coast list No. 32. This 
includes the timber sizes up to 6x8-inch, in 
lengths up to 32 feet. The discount for small 
lots from the local distribution yards ranges 
$5@7. Hemlock at the mills is in scant pro- 
duction and is ordered sparingly, with the 
price differential ranging $1@2. Unsold lots 
of West Coast woods at the terminals have 
been sharply reduced. Receipts at Boston 
docks in August to date have tallied 2,730,- 
999 feet. The average in August in the pre- 
vious nine years was 10,076,854 feet. Whole- 
sale distributors are bringing in very few 
unsold lots. 


EASTERN SPRUCE—Aside from one round- 
lot order of 250,000 feet from an industrial 
for use in crating heavy machinery, the vol- 
ume of business booked through August has 
been seasonally low, though most of the 
larger mills have order files that will take 
care of production well into September. 
There has been little if any tendency to shade 
prices in an effort to stimulate buying. The 
base for small scantling 2x3- and 4-inch, in 
lengths up to 6 feet, is uniformly $28.50, and 
up to $36@38 for the 10- and 12-inch. Dry 
boards, rough or dressed, show no price 
changes, though bundled furring strips, 2- 
and 3-inch, are well sold up and firm at 
$28@29, with a tendency at the mills to 
add $1 to these prices. The English market 
for 9- and il-inch spruce deals from the 
Provincial mills remains disappointingly in- 
active. Ship space is available at 60 and 65 
shillings per standard. 


LATH AND SHINGLES—The call for lath 
is limited to small lots with most sales of 
1%-inch at $3.50@3.75, with the 1%-inch size 
at $3.75 @ 4.25 and quite firm, and few sales 
below $4. Eastern white cedar shingles sell 
freely, with the top grade of extra’s in the 
stronger price position at $4.25 per square. 
For the West Coast red cedars, all-rail de- 
livered at New England points, latest mill 
quotations are 10 to 15 cents per square 
higher than in July. The 18-inch No. 1 Per- 
fections have moved up from $5 to $5.10@5.15, 
with the 16-inch XXXXX No. 1 at $4.62; 
No. 2, $4.02, and the No. 3 variously quoted at 
$3.47, $3.62 and $3.72. From local storage 
there are air dried lots available at: Per- 
fections No. 1 $5; No. 1, $4.60; No. 2, $3.95 and 
No. 3, $3.60. Of kiln dried lots of the same 
grades there are offerings up to $5.25, $4.67, 
$4.12 and $3.62. Most wholesalers now have 
ample supplies of all grades, but kiln dried 
holdings are light. 


EASTERN HARDWOODS—There has been 
freer buying of hardwoods of late, due, it 
is felt, to the depletion of supplies at the 
shops and factories as buyers avoided new 
commitments through the summer season. 
Perhaps the greater activity is found in the 
call for heel maple, as stocks at the heel 
shops held over from last season have dis- 
appeared for most shops are now running 
to capacity, and will so continue to about 
Oct. 1. Full-length 2-inch maple heel plank 
are active today at $68@70, while the short 
cross-cut 2-inch—90 percent usable for heels 
—brings $78@80. The larger Adirondack 
mills continue a curtailed production pro- 
gram, but are booking orders more freely, 
chiefly from the furniture plants. Inch FAS 
maple and birch sell at a range of $80@85, 


with lots of air dried offered by the smaller 
mills at $5 and even $10 less. 


PINE BOXBOARDS—tThere is sales pres- 
sure to move inch round edge, as supplies are 
somewhat excessive and prices favor the 
buyer. Lots have sold as low as $12 f. o. b. 
the mill yard, and up to $16 for the wider 
average, with an occasional sale of extra 
wide as high as $17. Inch square edge box, 
and the better lots of graded pine, are well 
sold up and steady in price. The No. 3 
common grade of inch box, 4- to 10-inch, sells 
at $28@34 f. o. b. the mill, with the No. 4 
common of the same widths at $25@29. 
Stocks are ample in most sizes, but are not 
excessive. 


A visitor in the Boston offices last week was 
Charles J. Harris, eastern representative of 
the Winton Lumber Sales Co., of Minneapolis, 
who makes his headquarters in New York. The 
company is more than a half century old, and 
handles a complete line of Idaho and Pon- 
derosa pine, Douglas fir finish, western white 
spruce, cedar siding and shingles. It dis- 
tributes the product of the Winton Lumber 
Co., at Gibbs, Idaho, and of a number of 
modern Ponderosa mills in Montana, Oregon 
and Idaho. 

A paragraph in this column two weeks ago 
stated that Wiggin Terminals in Charlestown 
had reduced its charge for loading lumber into 
open cars from storage from $1.50 to 50 cents 
per thousand feet. The reduction to 50 cents 
was from the previous charge of $1, but not 
$1.50 and was made to produce an identical 
charge for loading either trucks or open cars. 

A very welcome caller at the Boston office 
of AMERICAN LUMBERMAN on Friday was Will 





Georgia Dealer's New Kiln 
Is of Wood Construction 


LAGRANGE, Ga., Aug. 22.—The Daniel Lum- 
ber Co., established here in 1918 by T. A., and 
J. B. Daniel, is a recognized retail lumber and 
building material firm, as well as being a gen- 
eral contracting company, and is under the 
management of Alton Daniel, son of one of the 
founders, T. A. Daniel. 

According to President Daniel, the company 
has found it an advantage to be able to dry its 
own pine and hardwoods, and excellent results 
are being obtained from the recently installed 
Moore cross-circulation kiln which is 30x22-ft. 
and has a capacity of 14,000 feet of lumber, be- 
ing especially designed for charge operation 
with end piled loads. The kiln building is of 
low-cost would construction with the kiln tracks 
on ground level. Foundations are concrete but 
the walls, center posts, ceiling, floor baffles and 
fan ducts are wood. Automatic temperature, 
humidity and recorder controllers are part of 
the equipment. 
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Riley, well known retail dealer at Bloomfield, 
Conn., a suburb of Hartford. With Mrs. 
Riley he was off for a week’s motor trip along 
the North Shore and to the mountain resorts 
of New Hampshire and Vermont. He is a 
former president of the Northeastern Retail 
Lumbermen’s Association. 

The Parkway Building Supply Co. has just 
been incorporated at Boston with a capital of 
$10,000 by Samuel Rudnick, David I. Goldberg 
and Thomas N. Creed, all of Boston. 

The builders supply business of the late S. B. 
Green on Arsenal Street, Watertown, has been 
reorganized and incorporated as S. B. Green 
& Co. (Inc.), with a capital of $100,000 by 
Karl E., M. L. and Ernest W. Westcott, of 
Belmont, and A. C. Sheehan, of Westboro, 

His host of friends in the trade will be 
pleased to learn that Harry E. Pearsall, for 
many years a vice president and resident Bos- 
ton manager of the Guernsey-Westbrook Co. 
of Hartford, Conn., has so far recovered from 
a critical head operation of two years ago that 
he advises AMERICAN LUMBERMAN he will re- 
sume his business activities on Sept. 1. With 
his family he had spent six weeks at his 
cottage in Rockport, on Cape Ann, returning 
to his home in Newton, Mass., on Aug. 1. He 
is a former president of the New England 
Wholesale Lumber Association. 

George Fisher, manager of the Godfrey 
Lumber Co., at Boston, who has been confined 
to his home in Newton since early in March, 
suffering from shock, has so far recovered as to 
enable him to take daily motor rides into the 
country. 

C. H. Chenoweth, long associated with 
Bloedel-Donovan Lumber Mills of Bellingham, 
Wash., as its New England sales representative, 
and who two years ago moved on to the home 
office in Bellingham to serve as sales manager, 
returned to Boston Monday, Aug. 22, and will 
again have personal charge of sales in New 
England. 


NEW YORK, N. Y. 


This market has been very drab through 
August, following the active buying surge dur- 
ing most of July. There is a steady stream 
of lumber moving toward the 1939 World’s 
Fair site, including chiefiy western fir and hem- 
lock and low grade North Carolina pine, of 
which varieties fully ten million feet has already 
ben delivered of the thirty million feet estimated 
to be required. When these buildings are razed 
in the following year there will be plenty of 
cheap lumber for the home building devel- 
opments already planned for nearby areas, 
and it has been suggested that some of these 
development plans that have been tempo- 
rarily held up this year have high hopes of 
utilizing this low-cost lumber later on. New 
home construction in the suburban residen- 
tial sections, while in small volume through 
the summer months, will increase sharply 
through the fall season, as most yards re- 
port a freer run of actual orders and a real 
renewal of interest in new construction in 
the form of schedules being submitted for 
bids. Retail yard inventories are so low 
that a sudden expansion of consumer de- 





Newly completed, low-cost wood construction kiln of Daniel Lumber Co., LaGrange, Ga. 
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mand will bring inevitable price advances. 
Most yards stepped into the market in early 
July and placed liberal orders for early fall 
delivery. Early July mill prices are defi- 
nitely out; the movement is upward. The 
significant feature in the New York market 
is continued light receipt of fir and hem- 
lock by water, and the extremely small 
number of unsold parcels being landed at the 
local terminals, where stored dimension sells 
in small lots to dealers at a discount from 
page 16 of the West Coast list ranging all 
the way from $5 to $7. The flow of mill 
shipment orders that ran high through July, 
flushed out completely through August while 
mill lists made another price gain averaging 
close to a dollar, to bring delivered prices 
at the local docks to the discount of $9@9.50. 
It should be noted also that the local supply 
of Nos. 2 and 3 common fir and hemlock 
boards is very low, and that all attempts 
to locate important blocks at the mills have 
failed. Boards are in brisk demand, and 
there are offerings of those 50-50 British 
Columbia boards as low as $26.50, with most 
sales at $27. The regular No. 2 fir and/or 
hemlock sells at the dock at $25.50@26, with 
the No. 3 boards at $22@23. Offices here 
anticipate a sharp increase in water de- 
liveries through September, as mill orders 
placed early in July begin to arrive. Sales 
of eastern spruce have been in small volume 
through August, and there have been few 
if any quotable price changes for either di- 
mension or boards. Dimension orders for 
delivery at Harlem River rate points are 
booked at: 2x3- and 4-inch, $30@30.50, up 
to $41@42.50 for the 10- and 12-inch. Due 
to the scarcity of western fir boards, there 
is a better demand for dry spruce, with the 
6-, 7- and 8-inch available at the price range 
of $33@36.50. Eastern spruce lath from local 
storage move slowly, and at prices which 
show a wide spread between high and low. 
Through the month, local sales of the west- 
ern pines have been in small volume, as the 
shippers of Idaho and Ponderosa stock have 
been pressing for a price advance ranging 
$1@2. Southern pine finish is more active, 
and the shortleaf pine roofers hold firmly to 
all recent price advances, with the 8- and 
10-inch quoted at $27. 


Buffalo, N. Y. 


The lumber trade is fair for this time of 
year, though curtailed to a considerable ex- 
tent by hot weather during the past two 
weeks or longer. The buying is largely for 
present needs. Wholesalers anticipate that 
the usual pick-up in demand will start soon 
after Labor Day, and a good amount of con- 
struction work is promised for fall. Little 
change has occurred in lumber prices re- 
cently, and increased firmness is expected to 
develop in the near future. The shingle mar- 
ket has lately been stronger, largely because 
of smaller production. 


HARDWOODS—The trade has continued 
backward recently, being interfered with by 
the hot weather and the vacation season. 
Consuming plants are expected to be in the 
market to a larger extent in September than 
for several months past, and most of: them 
are carrying light stocks. Prices are re- 
ported to be holding steady, and no large 
Surpluses are in evidence at the mills. 


WBESTERN PINES—Demand has not made 
much, if any, appreciable gain in the past 
couple of weeks. Many buyers are showing 
a tendency to defer taking hold until next 
month, as improvement in building is looked 
for then. Prices in the various woods have 
been holding about steady of late, after a 
number of advances. 


NORTHERN PINE—The market is showing 
the usual midsummer quiet, due to a large 
extent to the unusually warm weather and 
the vacation season. What buying is being 
done is mostly to cover immediate needs. 
Competition of other woods is not as severe 
as it sometimes is at this time of year. 


. Norfolk, Va. 


NORTH CAROLINA PINE—The shortleaf 
market has been far from active, though 
some improvement has been noted in the sale 
of a few items that had been moving rather 
slowly heretofore. There is a lot of figur- 
ing for residences, repairs, etc., and the Fed- 
eral Government, also various State agencies, 
will spend a lot of money for lumber dur- 
ing the next several months. North Carolina 
Pine prices have generally been firm, with 
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one or two exceptions. Demand for the bet- 
ter grades, rough and dressed, has been very 
good and some items that had been slow 
have been moving briskly. Prices are strong 
and are likely to go higher, particularly on 
10- and 12-inch widths. The large planing 
mills are still taking in a lot of B&better 
and No. 1 common from the small mills, so 
that the large mills can fill mixed car orders 
for dressed finish, flooring, ceiling etc. There 
has been a slightly better demand for rough 
stock box, both air dried and kiln dried. The 
amount of good stock box available is small, 
so the price has held up very well. There is 
not must demand for edge box, but most 
mills are now cutting all stock widths. Small 
rough framing has not been very active; 
competition from small mills is not as bad 
as it was several months ago. Mixed cars of 
dressed small framing have been quiet; prices 
are firm. Air dried roofers have not been 
active, and prices have weakened. The 
6-inch are being offered at $14 f. o. b. cars, 
Georgia Main Line rate; $14.50 for 8- and 
10-inch; $15@15.50 for 12-inch, and $8.50 for 
4-inch. There seems to be a shortage of 
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8-inch at many Carolina mills today. Pro- 
duction of shortleaf could have been in- 
creased during July if the weather had not 
been so terribly hot. In addition, whole- 
salers and others are not willing to finance 
small mills with high-priced stumpage and 
higher wage rates soon going into effect. 





Loadings of Revenue Freight 


A report of the car service division of the 
Association of American Railroads shows that 
the revenue freight for the two weeks ended 
Aug. 13 totaled 1,173,611 cars, as follows: For- 
est products, 58,619 (an increase of 3,967 cars 
above the amount for the two weeks ended July 
30); grain 99,415 cars; livestock, 23,221 cars; 
coal, 182,444 cars; coke, 8,715 cars; merchandise, 
297,779 cars; ore, 47,796 cars; miscellaneous, 
455,622 cars. The total loadings for the two 
weeks ended Aug. 13 show an increase of 4,026 
cars above the amount for the two weeks 
ended July 30. 
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SEATTLE LUMBER FIRMS 


METROPOLITAN BUILDING COMPANY, Seattle, Wash. 























ALABAMA RIVER 


LUMBER COMPANY, 
Montgomery, Ala. 





Long Leaf and Short Leaf. 


Members, Southern Pine Ass‘n. 
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Let us show you Quality and Service that will merit your l 
repeat orders for kiln dried or air dried Dowicide-treated 


Dipped, Eased Edge Dimension, No. 1 and No. 2 Common, 
Flooring, Ceiling. Siding, Finish, Boards, Railroad and Car 
Material—mixed or straight cars. 


Address all Correspondence to Montgomery, Ala. / 


COOSA RIVER 


LUMBER CORP. 
Wetumpka, Ala. 
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MANUFACTURERS OF 


LONG LEAF and SHORT LEAF YELLOW PINE 





_ SPECIAL: 











Order a set of our Planer and Jointer Knives and see 
how they compare under actual service conditions. 


Send us a paper pattern with dimensions and kind of 
wood to be worked. 
give you earliest date of delivery. 


[High Speed Steel Knives and Moulding Cutters for the Woodworking Industry] 


We will quote you at once and 





TAYLOR, STILES & COMPANY --RieceELsvitte, Nn. 3. 


WESTERN AGENTS: Hall & Brown 





W. W. Machine Co., St. Louis, Mo, 





66 
Seattle, Wash. 


WEST COAST WOODS—A general slowing 
up in the brisk flow of orders is noticeable 
in the principal markets, but it is believed 
that fall will bring a good volume. Light 
rains have somewhat relieved the forest fire 
menace, and production tends to increase. 

RAIL—The past fortnight has brought a 
slowing up of buying, and mills are trying 
hard to hold prices. Mills need common cut- 
ting orders; railroads usually take 28 percent 
of production, 


INTERCOASTAL—tThe market is at about 
$9.50 discount though quotations of $10 off 
are made, and some say business is being 
done at $10.50. Without question, the market 
is definitely weaker. Intercoastal mills need 
cutting and export business. Recent heavy 
orders called mostly for dimension, as do most 
current orders. 


CALIFORNIA—This market is probably the 
most active. Large quantities of lumber and 
shingles are moving to the Los Angeles area. 
An advance of 50 cents in the freight rate 
is scheduled to go into effect Sept. 5, making 
the rate $6. Ship space is plentiful. 


EXPORT—tThe principal business is a small 
volume from the United Kingdom. The Argen- 
tine is not issuing any further exchange. Eu- 
ropean continent, South Africa and South 
America are inactive. The Orient is out of 
the picture except for a small amount of 
inquiry from Hongkong. 


SHINGLES—Business has slipped consider- 
ably, and the price structure is weaker. Stocks 
have increased. Some quotations are as much 
as 15 cents under previous lists, but most mills 
are trying to hold to old quotations. No. 3 
Royals and No. 2 Perfections are probably the 
weakest items. 


San Francisco, Calif. 


COASTWISE MOVEMENT—The movement 
of lumber from Pacific Northwest ports to 
California points by members of the Pacific 
Lumber Carriers’ Association for July totaled 
74,780,500 feet, which represents a gain of 
more than five million feet over June footage. 
The association has 48 steamers in opera- 
tion, and is now preparing to file with the 
United States Maritime Commission its actual] 
rates to be effective Sept. 21, as required 
under the new Act regulating Coastwise Car- 
riers, according to Robert C. Parker, chair- 
man. 


LUMBER AND BUILDING MATERIALS 
SALES—tThe percentage changes in the dol- 
lar value of retail sales of lumber and build- 
ing materials in California, Oregon-Wash- 
ington, and eight Rocky Mountain States for 
June, 1938, follow: CALIFORNIA—201 firms 
in June reported a loss of 19.1 percent, as 
compared with the same month in 1937, and 
a June gain over May of 2.6 percent. ORB- 
GON - WASHINGTON — 43 firms reported a 
June loss of 17.3 percent, as compared with 
the same month in 1937, and a June gain over 
May of 5.2 percent. EIGHT ROCKY MOUN- 
TAIN STATES—146 firms reported a loss in 
June of 13 percent, compared with the same 
month last year, and a June gain over May 
of 13.3 percent. 


CALIFORNIA TRADE PAYROLLS—State 
manufacturing industry averages show 24 
percent less employees, 36.9 percent smaller 
weekly payroll total, and 17 percent less 
average weekly employees’ earnings in the 
logging and sawmill industries in July, 1938, 
as compared with the same month last year. 
For planing mills etc. the averages showed 
16.4 percent less employees, 13.2 percent 
smaller weekly payroll total, and 3.8 per- 
cent greater average weekly employees’ earn- 
ings. for July, 1938, compared with July, 1937. 
The furniture industry showed 22.6 percent 
less employees, 26 percent smaller weekly 
payrolls total, and 4.4 percent smaller aver- 
age weekly employees’ earnings in July, 
1938, compared with the same month last 
year. Other wood manufactures reported 
13.9 percent less employees, 14.4 percent 
smaller weekly payrolls total, and 0.6 per- 
cent smaller average weekly employees’ 
earnings during July, 1938, as compared with 
the same month last year. 


INTERCOASTAL SHIPMENTS—The June, 
1938, lumber cargo movement from the Pacific 
to the Atlantic, through the Panama Canal, 
totaled 225,821 tons, compared with 321,291 
tons in June, 1937. 
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Market News from Am 


REDWoOOD—During July, business proved 
somewhat above normal for that month, with 
a tapering off to about a normal market for 
August. Demand is still reported not what 
it should be, but much better than it has 
been. There is some expectation that tank 
and vat will show more activity in near future. 
Prices continue firm. 


CALIFORNIA PINES—The Ponderosa mar- 
ket experienced a good volume of business 
during July, from pretty much all territory, 
and with the increased activities showing 
signs of continuation. Mouldings showed in- 
creased activity, and quite a little new shop 
business is now on the books. Selects and 
commons experienced a strengthening in 
prices, with shop holding about the same. 


DOUGLAS FIR—The California markets 
showed a good pick-up during July, more 
than normal for the month. 
mand in July was attributed to home build- 
ing activities as heavy construction and 
other fields continue weak. Prices show a 
strengthening trend. 


Portland, Ore. 


WEST COAST WOODS—Continued improve- 
ment in the Columbia basin lumber market 
is noted by manufacturers. Better demand 
is spread through virtually all items, and all 
domestic trades. Production continues to 
mount but has not yet reached the level of 
new orders. Prices are improved. 


INTERCOASTAL—Demand for all items is 
reported, and an actually scarcity has ap- 
peared in some. Cargo space is rapidly 
tightening up, with bookings now extending 
several weeks ahead. Prices have advanced 
about $1 more in the past ten days—some 
items slightly less and some a shade more. 


COASTWISE—California continues very ac- 
tively in the local market, and buyers are 
making offers at nearer the market level. 
Demand for railroad and heavy construction 
items is not as active as that for general 
building material. It is reported here there 
has been a more rapid absorption of tide- 
water yard supplies in California than was 
anticipated. Ship space, although a bit 
tighter, is yet ample to meet needs. 


RAIL—Straight car orders from rail ter- 
ritory are now more plentiful. Nearby and 
local business has improved with favorable 
weather. 


FORBEIGN—Foreign markets continue leth- 
argic. The European continental market is 
very dull, and Japan and China are still 
unable to buy. Some temporary construction 
with very low grade pine is being carried 
out in bombed sections in China. 


LOGS—The market is active, and woods 
operations are being resumed following a few 
days of rain which checked the forest fires. 
The Columbia River log inventory is said to 
be materially lowered. 


Kansas City, Mo. 


SOUTHWEST MARKET—Activity levelled 
off a little in the last ten days, following 
the relatively sharp advance in prices and 
sales in the previous thirty days. For the 
most part, manufacturers and distributors re- 
port that prices have maintained their recent 
advances, and that a further advance is quite 
possible within the next month. Building 
prospects, in general. have improved consider- 
ably, and retail yards have begun to buy 
more liberally. Industrial and factory re- 
quirements still are at low levels. 


SOUTHERN PINE—Steadiness in prices is 
expected for the next thirty days. Mill men 
believe that recent advances will hold. In 
the last thirty days, Nos. 2 and 3 common 
have advanced $1 to $1.50. Mills report low 
oi of these grades, but uppers are plen- 
tiful. 


WESTERN PINES—Stocks of Ponderosa re- 
main spotted and poorly assorted. No. 2 com- 
mon items are not plentiful. In the main, 
however, prices have held steady. Most grades 
have not followed the general market into 
higher price ground. 


Increased de-' 
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HARDWOOD—A good volume and slightly 
higher prices were reported. Volume slack- 
ened a shade in the last ten days, but indi- 
cations are that demand will increase again 
before the end of the month. Prices are steady 
at recent advances. No. 1 sap gum, which 
could be purchased easily at $16 two months 
ago, now is difficult to obtain under $20. No. 
2, used primarily for boxing and crating, is 
up around $1. 


OAK FLOORING—Most manufacturers of 
oak flooring are oversold, and there is a 
good backlog of orders. A dwindling of orders 
in the last week has permitted mills to catch 
up a little, however. Advances in the oak 
flooring list range from $1 to $4 in the last 
thirty days, with the best gains in No. 2 
common and No. 1 white. No. 1 red was up 
$3, and select white, up $2. 


DOUGLAS FIR—Stocks of fir are broken, 
and it is hard to place mixed-car orders for 
yard stock items. The market is up $1.50 to 
$2 in the last thirty days, and, while prices 
are strong, a slight decline in shipments has 
been noted this week. 


CYPRESS—Tank and clear heart cypress 
continued scarce and in good demand. A 
moderate increase in orders was reported 
from the factory trade. Stocks of low grades 
are in fair assortment. 


SHINGLES—Prices of red cedar shingles 
slipped around 5 cents a square in the last 
week, after a period of steadiness and ad- 
vances, 


Tacoma, Wash. 


WEST COAST WOODS—Improved weather 
has reduced the forest fire hazard. Camps 
have resumed cutting, and the danger of 
lack of logs appears to be over. During the 
last fortnight the log traffic, both by rail and 
water, has been heavy, as outside camps have 
been making extensive shipments to Puget 
Sound mills. From tributary southwest 
Washington territory come reports that ad- 
ditional mills are starting to cut following 
extensive shutdowns. An indication of defi- 
nite improvement in the lumber industry was 
seen here this week in announcement that 
two hundred logging cars had been received 
at the Northern Pacific Railway shops in 
South Tacoma for repairing and rebuilding. 
H. J. McLain, general superintendent of the 
shops, said that additional cars are expected. 


Warren, Ark. 


ARKANSAS SOFT PINE—Most mills con- 
tinue to operate to capacity on business booked 
during July and early August. No large 
volume of new business has been booked for 
the past two weeks. Some items of common, 
particularly 8- and 10-inch No. 2, are scarce 
with some mills. The same width in No. 3 is 
in short supply. but price remains $14@15, 
mill. Straight cars of 6-inch No. 3 have sold 
the past week on the basis of $12, which is 
under the present market of $13. Some mills 
report that desirable lengths of No. 1 and 
Bé&better are oversold, and 1x10- and 1x12- 
Bé&better is very scare at a few mills. 


SOUTHERN HARDWOODS — Outside of 
some recent sales of rough oak to the floor- 
ing manufacturers, no large volume of new 
business has been booked. Some scattering 
sales of sap gum have been made, but not in 
sufficient volume to take up the surplus of 
No. 1 and selects and No. 2 common accumu- 
lated during the first six months of the year. 


Minneapolis, Minn. 


NORTHERN PINE—July bookings were 
considerably less than those of July last year. 
Retail yards still are the chief consumers, 
“and their orders are “hand to mouth.” How- 
ever, orders are now a little more frequent 
and in larger volume than in July. The mills 
are in strategic position to furnish material 
on short notice, and most orders stipulate 
speed, and are for mixed lots. Stocks are 
larger at Head of the Lakes mills than those 
of a year ago, but apparently no larger than 
will be required. Prices are firm, with pre- 
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ericas Lumber Centers 


miums being asked and paid on a few items 
in short supply. 


NORTHERN WHITE CEDAR—While this 
is usually the slack time of year for post and 
pole business, a fair volume is being trans- 
acted, with inquiries increasing. Most poles 
being shipped are to fill REA orders, and 
these are increasing. Prices are firm. 


MILLWORK—Sash and door factories are 
recovering from the strike which tied them 
up for more than two months, and sent much 
of their business to other sections. In the 
suburbs of Minneapolis and St. Paul, small 
residential building is at its season’s height, 
while Duluth reports more new building than 
last year. In the smaller towns, too, con- 
siderable new construction and repair work 
is under way. Farmers in this area are an- 
ticipating their largest income for some sea- 
sons past. Some prices have been shaded to 
meet competition from other regions. 


Cincinnati, Ohio 


HARDWOODS—Southern hardwoods are ap- 
parently ahead of the Appalachian species in 
sales and inquiries. This is said to be due 
to greater demand for cheaper grades of furni- 
ture. Local hardwood yards are selling fair- 
sized lots of low grade oak, poplar and gum 
to box factories. Better grades of red and 
sap gum are being sold in small lots to furni- 
ture factories. Flooring demand is much im- 
proved, but interior trim is dull. Prices of 
millwork items are weaker, whereas flooring, 
particularly oak flooring, is stronger. 


SOFTWOOD sales have been more active in 
August than in July or June, due to the 


bigger volume of dimension, sheathing and 
common lumber used for low-cost dwellings 
both in the cities and in the country districts. 
Southern pine and cypress are stronger to $1 
a thousand higher on most items. Several 
good sales of cypress have been made re- 
cently to Kentucky and Indiana distilleries. 


Memphis, Tenn. 


SOUTHERN HARDWOODS—After new high 
records for the year, buying has declined. 
Orders are down to about 44 percent of nor- 
mal capacity; they had been up to 55 percent. 
Production still remains below the volume of 
new business. Prices have held to levels of 
three or four weeks ago, although there have 
been scattered reports of softening. FAS 
plain white oak is currently quoted at around 
$55; FAS red, at $42@43; plain white oak, 
$32; No. 2, $24.25; and 3-A at $20. Plain red 
gum FAS are about $72; No. 1 common is 
$33.35 and plain sap gum FAS are $35; No. 
1 is $25; and No. 2, $15. The prices are all 
for 4/4 stock, f. 0. b. Memphis or this terri- 
tory. Reports from furniture shows at High 
Point, Chicago, Grand Rapids, Jamestown, 
N. Y., and New York City indicate that fac- 
tories will need large amounts of hardwoods. 
Prospects for building trade demand, espe- 
cially for flooring, are considered good. Ex- 
port trade is spotty, but number of orders is 
increasing. 


HARDWOOD FLOORING mills last week 
reported orders for 8,567,000 feet, as against 
9,600,000 feet the preceding week; production 
was 8,968,000 feet against 8,300,000 feet, and 
shipments 8,314,000 feet, against 7,850,000 feet. 
These mills have a normal weekly productive 
capacity of 16,500,000 feet. 








THE BUSINESS RECORD 








Business Changes 


ALABAMA, Decatur—Stone & Barnett Lumber 
Co, succeeded by Stone Lumber Co. 


ARKANSAS. Belleville—Buckman & Moudy suc- 
ceeded by Buckman-Moudy Lumber Co. 

Little Rock—Arkla Sash & Door Co. (Inc.) sold 
to Scott Sash & Door Co. 


CALIFORNIA. San Francisco—Swift & Co. suc- 
ceeded by E. D. Swift & Co., 65 Tenth Street. 


DELAWARE. Wilmington — Eastern Terminal 
Lumber Corp. sold to A. C. Dutton Lumber Corp. 


GEORGIA. Dorchester—Whittle & Slade Lum- 
ber Co, succeeded by Slade Lumber Co. 


ILLINOIS. Milford—Jones Bros. 
Alexander Lumber Co. of Aurora, IIl. 


INDIANA. La Porte—McCarty & Fitzsimmons 


Lumber & Coal Co. succeeded by Fitzsimmons Lum- 
ber & Coal Co. 


IOWA. Emmetsburg—Shadbolt & Middleton suc- 
ceeded by W. G. Middleton. 

MICHIGAN. Ellsworth — William Drenth sold 
wood working plant and lumber yards to Joseph 


succeeded by 


Bugai. 
MISSISSIPPI. Canton—Burt Smith Co. leased 
Plant to Hodges Hardwood Products Co., which 


will continue the manufacture of dimension for 
making furniture. 


MICHIGAN. Detroit—The 
Lumber Co. 
Lumber Co. 

MISSOURI. Jackson—Williamson & Raines suc- 
ceeded by C. E. Williamson Co. 


NEW YORK. Brooklyn—Frederick W. Starr & 
Sons (Inc.) succeeded by Hamarine Lumber Corp., 
807 Third Avenue. 

New York City—Bamberg Lumber Co. (Inc.), 50 
Church Street, has been taken over by Harry Fried- 
lander, president and treasurer of the Stuart Lum- 
ber & ‘Export Corp., and will henceforth be merged 
with ang become a part of the Stuart Lumber & 
Export Corp. 

NORTH DAKOTA. Hillsboro—Hillsboro Lumber 
Co. succeeded by Interior Lumber & Fuel Co. 

Jud—Thompson Yards (Inc.) succeeded by Kir- 
mis Lumber & Fuel. 

Makoti—Erickson-Hellekson-Vye Co. is discon- 
tinuing its business here and opening a yard in 
Crosby. The lumber and stock is being trucked 
to Crosby. 

Rolla—Atlas Lumber Co. has sold its local yard 
to the Turtle Mountain Supply Co., a subsidiary of 


Houston Wholesale 
has changed its name to Houston 








the Howe-Betcher interests of Minneapolis. 


OKLAHOMA. Stigler—Twin City Lumber Co. 
succeeded by the Stigler Lumber Co. 


OREGON. Newport — Hutchinson Lumber Co. 
succeeded bv Newport Spruce Co. 


UTAH. Ogden—Belnap Bros. Lumber Co. at 229 
Twenty-fourth succeeded by Associated Builders 
Supply. 

WASHINGTON. Bellingham—N. Jerns succeeded 
by M & R Shingle Co. 

Seattle—J. J. O’Leary has sold his interest in 
Kimball Lumber Co., 4365 Leary Way, to M. L. 
Maloney. 

Seaview—H. W. DeMuth has sold lumber and 
building material yard to Long-Bell Lumber Co. 


WISCONSIN. Black River Falls—Jackson Box 
Co., local mg oat and os plant, has 
been purchased by J. Van Etta, who plans to 
install additional dry kilns and extend the present 
operations of the plant. 

Merrill—Merrill Lumber & Supply Co. succeeded 
by Brandt Lumber & Supply Co. 


CANADA. ALBERTA. Fort 
tina Gordon 
(Ltd.) 


McMurray—Chris- 
succeeded by Gordon Lumber Co. 


New Ventures 


ARKANSAS. Brinkley—W. H. McCollum, well 
known Wheatley lumberman, will open a lumber 
yard in Brinkley, carrying a complete line of build- 
ing supplies and materials. 


CALIFORNIA. Los Angeles—Eastside Lumber 
Co., 4917 Firestone Boulevard, formed by George 
W. Olson and William Larsen. 

Los Angeles—Holland Lumber Co., 
land Avenue. 

INDIANA. Goshen—Save-Way Lumber Co. will 
be operated on a cash and carry basis by T. J. 
Newell, at New York and Tenth Streets. 

KANSAS. Kingman—John T. Whetzel will open 
a lumber yard, carrying a complete line of lumber, 
paint, cement and other building materials. 

MINNESOTA. * Minneota—Dominic J. Mootz will 
open a lumber yard. 

MISSISSIPPI. Yazoo City—Delta Lumber Co. is 
a new retail lumber business here, carrying a com- 
plete and select stock of building materials. It is 
owned by T. B. Grantham. 

NEW YORK. Groton—Fred H. Eldredge _ re- 
cently opened a retail lumber business. 


NORTH DAKOTA. Crosby—Erickson-Hellekson- 


3701 Over- 


Vye Lumber Co. will open a yard here, carrying a 
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LONG TIMBERS! 


Our Main 
Lumber 
Business 


Our Real 
Lumber 
Business is 





OSTRANDER 
RAILWAY & TIMBER CO. 
OSTRANDER, WASH. 


The Original Long Timber Mill 








= oR ERR 
50,000 Feet na Day 


FIR‘ 


Every 
Modern 
Facility 
Soft Old-Growth UPPERS and 
Vertical-Grained CLEARS. K-D, 
Smooth-end-trimmed COMMON. 


OREGON - AMERICAN 


LUMBER CORPORATION 
VERNONIA, OREGON 


ENNING 


Portable 
Corn 


Corn! Corn! Corn! Farmers will have loads of it. 
They'll need Denning Portable Cribs to store it. 
Your big opportunity, Mr. Dealer. Sell this money- 
making line. And sell Denning Portable Silos, Bins, 
Snow Fence, Yard and Lawn Fence. Good business 


waiting. Don’t pass it up. Today. write for prices 
and information. 


Illinois Wire & Manufacturing Co. 


Joliet, Ilinois 


Shipments from Joliet, Ill., East St. Louis, HI., 
Minn., Council Bluffs. lowa, Lufkin, Texas, 





Minneapolis, 
Buffalo, N. Y. 
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complete stock of lumber and building materials. 
Ray—Knudson Lumber & Supply Co. recently be- 
gan business. 


ORBGON. Portland—W. L. Reid has engaged in 
the wholesale building supply business at 105 S. W. 
3rd Avenue. 

Portland—Stebinger Lumber Co., Platt Building; 
wholesale lumber. 


Incorporations 


INDIANA. Terre Haute—Pierson Lumber Co. 
(Inc.), 800 South Ninth Street, will do a general 
retail lumber business. 

KANSAS. Wichita—The Midwest Planing Mill 
(Inc.); $10,000. 


NEBRASKA. Holstein — Hardin-Silvey Lumber 
Co.; $21,000; will buy and sell at wholesale and re- 
tail, and ship and transport lumber, wood, coal and 
fuel of every kind and description; and will buy 
and sell at wholesale and retail, hardware goods 
and merchandise, and operate lumber yards. 


NEW JERSEY. Lakewood—Ocean County Lum- 
ber Co., Fifth Street. 


, — Portland—Lumber Products (Inc.); 
25, ‘ 
Salem—Gates Logging Co. (Inc.); $5,000. 
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Casualties 


FLORIDA. La Belle—The sawmill of C. L. 
Arbuthnot was destroyed by fire, with estimated 
loss of between $25,000 and $30,000. About 1,000,- 
000 feet of lumber burned. 


GEORGIA. Savannah—The main mill of the A. 
S. Bacon & Sons Lumber Co. was destroyed by 
fire. No insurance. A small lumber shed and the 
office building were saved. 


ILLINOIS. Chicago—New Deal Lumber & Sup- 
ply Co., 9451 Ewing Avenue, had one shed and its 
contents and a truck destroyed by fire, with loss 
of $8,000. Another shed and the office were saved. 


MICHIGAN. Cedar Springs—Cedar Springs Lum- 
ber & Fuel Co. main shed and about 40,000 feet 
of lumber destroyed by fire, with loss of $5,000. 
Loss is covered by insurance. 

NEBRASKA. Lincoln—Fred H. Yost Lumber Co. 
yards destroyed by fire, with loss estimated at 
$60,000. Will be rebuilt. 

OREGON. Waldport—Sawmill of E. E. Mills 
destroyed by fire. Mr. Mills says he will begin 
rebuilding the mill at once. No insurance carried. 

WASHINGTON. Cle Elum—The M. C. Miller 
Lumber Co. mill was destroyed by fire, with dam- 
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age estimated at $25,000, including a quantity of 
lumber in process of loading at the plant. 


New Mills and Equipment 


IDAHO. Jaype—L. Cardiff (office at Orofino) 
will rebuild sawmill recently destroyed by fire. The 
new mill will have a band saw and resaw. 

MARYLAND. Oakland—R. F. Boening plants 
establishing a woodworking plant to manufacture 
educational toys. 

NORTH CAROLINA. Hayesville—E. E. Ritter 
Lumber Co. is building a new band mill 

VIRGINIA. McGaheysville—The Alspline Corp. 
of New York, manufacturer of wood products, has 
purchased the old Spotswood Canning Co. Dlant 
here and will install woodworking machinery, 
Headquarters of the business will be at Harrison- 
burg. 





CENTRAL STATE Forest Nursery distributed 
over 11,000,000 trees, mostly Wisconsin native 
pines and spruces, during the lifting and ship- 
ping season, in the spring of 1938 to individuals 
and agencies all over Wisconsin. 





WHITE RIVER 


LUMBER 


COMPANY fo =] R 


CEDAR 
"" HEMLOCK 


For Many Years Good Dealers Have Bought 
and Sold White River Lumber 


Progressive dealers have found that it 
pays to handle this time-proved quality lock, 
This is the kind of stock 
that makes good with your customers 
and builds trade for you. Whenever you 
need products in Douglas Fir, Western 


lumber line. 


Red Cedar and West Coast Upland Hem- 
just send your orders to White 
River. Tell us your needs in Yard and 
Shed Stock, Fir Timbers, Bevel Siding, 
Lath, Moulding and Shingles. Let us 
fill an order for you. 


mclaw, Wash. 


White River Lumber Co., Enumclaw, ¥ 
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Newsy Notes of Persons and Places 


and OFFICE 








R. N. Redford, secretary of the Morgan Co., 
Oshkosh, Wis., included northern California 
on his recent vacation trip in the West. 


E. E. Wagner, who is in the lumber com- 
mission business in Oklahoma City, was a 
recent visitor in San Francisco and other points 
on the West Coast. 


The Long Lake Lumber Co., Spokane, Wash., 
recently made a gift to the Mount Spokane 
State park of 280 acres of land on the west 
slope of the mountain. 


John L. Avery, general sales manager, Frost 
Lumber Industries (Inc.), of Shreveport, La., 
is combining a short vacation and business trip 
in a visit to the West Coast. 


Fred C. Gardner, treasurer of E. C. Atkins 
& Co., Indianapolis, Ind., and Mrs. Gardner 
have returned home following a short vaca- 
tion at Lake Wawasee, Ind. 


H. C. Atkins, Jr., an official of the E. C. 
Atkins & Co., saw makers of Indianapolis, Ind., 
has gone to Clear Lake, Mich., to join Mrs. 
Atkins and children for a short vacation. 


F. W. Sternenberg, vice president of the 
Lumbermen’s Association of Texas, will visit 
Seattle Aug. 29 and 30 on a business and pleas- 
ure trip. He intends to call at shingle mills. 


John Goodwin, president and treasurer of the 
Indiana Veneer & Lumber Co., Indianapolis, 
and Mrs. Goodwin have returned to their home 
following an extensive vacation in Michigan. 


Otto T. Pfeffer, of the Dian Lumber Co., St. 
Louis, was in Minneapolis recently and visited 
the offices of the Winton Lumber Co., whose 
white pine and other stock is handled in St. 
Louis territory by the Dian company. 


Frank Park of the Park Lumber & Invest- 
ment Co., Le Mesa, Calif., became a member 
of golfdom’s “hole-in-one” club recently when 
he sunk his tee shot on the 100-yard thirteenth 
hole on the La Mesa Country Club course. 


Roy Sharp, Issaquah, Wash., lumberman, was 
elected lieutenant governor at the recent fourth 
district convention of Gyro International, men’s 
service club, in Yakima, Wash. Mr. Sharp is 
a member of the Tacoma (Wash.) Gyro Club. 


James Harriman, the oldest active lumber 
dealer in Canada, celebrated his 96th birthday 
on Aug. 10 at his home in Niagara Falls, Ont. 
He started in the lumber business over half a 
century ago, and still spends each business day 
at his mill. 


George R. Kendrick, California division man- 
ager of Pope & Talbot Lumber Co., San Fran- 
cisco, Calif., recently made a business call to 
the company’s mills and offices in Washington 
and Oregon. He also called on several mills 
in the Willamette Valley in Oregon. 


The City Lumber Co. of Laredo, Tex., was 
host Aug. 15 to a number of patrons and friends 
on the occasion of its thirty-ninth anniversary 
in business in the town. Peter P. Leyendecker, 
Sr., started the company, and is still its active 
president. 


Winford H. Johnson, secretary and treasurer 
of the Kiel (Wis.) Wooden Ware Co., and 
Bradford A. Cox, have purchased the Tri- 
County Record, local weekly newspaper. Mr. 
Johnson recently announced his candidacy for 
the Republican nomination for the Wisconsin 
assembly. 


John McLeod, vice president of the R. Laid- 
law Lumber Co., Buffalo, is the proud grand- 
father of twins, lately born to his daughter, Mrs. 
Sutherland Scott, of that city. Another grand- 
father of recent date is H. L. Vetter, president 





of the National Lumber Co., Buffalo, a daugh- 
ter having been born to Mrs. Elliott J. Vetter. 


Kurt Stoehr, treasurer of Oconto Co., Chi- 
cago, and Mrs. Stoehr left the city Aug. 13 for 
a two weeks’ trip by train to the Northwest. 
The tour covered Oregon, Wyoming, Idaho, 
Oregon, Washington, and British Columbia. Re- 
turning through Canada, they enjoyed a motor 
trip through the scenic Canadian Rockies. 


The R. T. Jones Lumber Co., North Tona- 
wanda, N. Y., has completed a new office build- 
ing to replace the one recently destroyed by 
fire. It is completely insulated with Fir-Tex. 
The company has a new sales representative in 
the Pittsburgh district—Arthur Christopher, 
who has been traveling in that territory for 
years. 


The Shafer-Hammond Lumber Co. of Mas- 
sillon, Ohio, will open a demonstration home 
for public inspection Sept. 10, according to 
word from C. M. Shafer, president of the 
company. Red cedar shingles are being used 
for siding and roofing, and the residence is 
similar to the Certigrade Home near Wash- 
ington, D. C. 


Murphy Thomas of Tupelo, Miss., was named 
district chairman when retail lumber dealers of 
northwest Mississippi communities conducted an 
organization meeting in West Point, Miss., Aug. 
12. The towns represented were, Macon, 
Tupelo, Pontotoc, Philadelphia, West Point, 
Louisville, Columbus, Starkville, Houston, Oko- 
lona, and Jackson. A conference is scheduled for 
Sept. 14 in West Point. 


One hundred and twenty-five lumber dealers 
and their employees attended the monthly meet- 
ing of the Lake County Lumber Dealers group, 
Aug. 11, in the Masonic Temple at Libertyville, 
Ill. O. A. Newson of the Libertyville Lumber 
Co. was host at the occasion, Michael Clements, 
president, of Long Lake spoke on the progress 
of the organization since its formation three 
years ago. 


C. L. Grevstad of St. Paul, was a guest of 
G. A. Vangsness, his brother-in-law, at the 
weekly luncheon of the National Association 
of Hardwood Wholesalers in the Great North- 
ern Hotel, Chicago, Aug. 23. Mr. Grevstad 
and his mother, Mrs. Louise Grevstad, made the 
trip to Chicago so that she might see her first 
great-grandchild, Neil Lied Negley, born June 4 
to Mr. and Mrs. Paul Negley, son-in-law and 
daughter of Mr. and Mrs. Vangsness. 


Willard V. Young, southwest Washingion 
lumberman, is a candidate for the Republican 
nomination for Congress in the Sixth Wash- 
ington district. Mr. Young, whose home is in 
Tacoma, Wash., formerly was supercargo in the 
district north of the Columbia river for the 
Charles R. McCormick Lumber Co. He now 
operates the W. V. Young Lumber Co., of 
Sumner, Wash., which manufactures wooden 
parts for automobiles. 


J. W. Lewis, general manager of the Willapa 
Harbor Lumber Mills of Raymond, Wash., has 
announced that Charles M. Jeans, formerly with 
the Bloedel Donovan Lumber Mills at Bell- 
ingham, Wash., has been appointed logging 
superintendent for his company’s camps to suc- 
ceed Frank Rhyne, who resigned recently. Mr. 
Jeans has been with the Bellingham concern for 
seventeen years and has been superintendent of 
the Marysville, Alger, and Saxon logging 
camps. ' 


Morris Kleiner, president of the Liberty and 
Model lumber companies of Tacoma, * 
was in charge of reception and hospitality at 
the recent district convention of Kiwanis Inter- 
national in Tacoma, attended by more than 
1,000 delegates from Oregon, Washington, 








To Meet The 
New Demand 


for Quality Construction 
supply your customers with 


BOOTH-KELLY 
Douglas Fir 


Now, more than ever, the progressive lum- 
ber dealer knows the advantage of being 
able to offer lumber products that he can 
back with his own unqualified recommenda- 
tion as to quality. You are fully justified 
in backing this Booth-Kelly Certified Lum- 
ber. It is from our own superb stands of 
big-bodied old-growth trees, seasoned, cut 
and accurately manufactured in our modern 
mills. It satisfies dealer and customer. The 
dealer likes to handle plainly-marked, self- 
evident values. The customer can identify 
the maker at a glance. It takes the guess- 
ing out of buying. Remember, the Booth- 
Kelly “20” mark is a quality pledge, and 
the Association marks guarantee right 
grading. Let us quote on your needs. 


DOUGLAS FIR 


Dimension _ Flooring Ceiling 
Drop Siding Finish Stepping 
Mouldings Casing Base, etc. 


We are headquarters for Association Trade-Marked 
and Grade-Marked Douglas Fir Lumber. 


sae 
BoothAtell 
GENE ORE 


TWO MILLS—SPRINGFIELD & WENDLING, ORE. 
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Idaho and British Columbia. He is a member 
of the Tacoma Kiwanis club. Norton Clapp, 
Tacoma lumberman-attorney and a member of 
the South Tacoma club, was in charge of 
yachting arrangements for convention guests. 


The Madden Lumber Co. (Inc.) started in 
1901 in Schenectady, N. Y., has been purchased 
by H. W. Fleet and Fenton J. Sylvester, two 
employees of the company. Mr. Fleet has man- 
aged the firm for two years, and Mr. Sylvester 
has been identified with the Madden interests 
for the past sixteen years. The new owners 
will continue the company as a lumber, mill- 
work and building supplies business. Mr. Fleet 
was previous to his present connection engaged 
in the retail and wholesale lumber business in 


Albany, N. Y. 


Ralph W. Hansen, public relations depart- 
ment of the Red Cedar Shingle Bureau, has 
been visiting mills the past month, and now will 
return to New York where he will direct red 
cedar activities on the Atlantic coast. W. J. 
Ivey of the bureau is going to California and 
take charge of the Los Angeles office. W. W. 
Woodbridge, secretary-manager of the bureau, 
will leave Seattle after Sept. 1 to visit New 
England points before going to Washington, 
D. C., in the interests of red cedar shingles. He 
will be gone about three months. 


Accompanied by W.. A. McAdam, London 
agent general for British Columbia, and J. C. 
Berte, assistant timber commissioner in the 
Province, thirty-five leading timber trade rep- 
resentatives from Great Britain and France 
arrived at Quebec Aug. 19. The party went to 
3ritish Columbia, where as guests of Premier 
T. P. Pattullo, the members will spend ten 
days examining timberlands and lumber re- 
sources in the Province. Mr. McAdam said 
that British Columbia’s policy of cultivating 
markets by personal contacts had proved suc- 
cessful in Great Britain. Niagara Falls was 
visited by the men before starting West, and 
returning East they will visit Banff, Alta. They 
plan to sail from Montreal for home Sept. 11. 





Lumber Company Founder Moves 


on 50th Anniversary 


O. M. Barr, Sr., president of the Park 
Avenue Lumber & Supply Co., Chicago, an- 
nounces that his firm will occupy its new loca- 
tion at 4508 West Division Street, effective 
Sept. 1. The move has the added significance 
of occurring in Mr. Barr’s fiftieth year of serv- 
ice to the lumber users 
in Cook County. 

In 1888, Mr. Barr es- 
tablished a lumber yard 
in Oak Park, IIl., cater- 
ing to contractors. He 
recalls how it used to 
require a team and 





O. M. BARR, SR., 
Chicago, IIl.; 
Moves Company in 
Its Fiftieth Year 





wagon all day to go into 
Chicago after a load 
from the big warehouse 
yards on the river. In 
the _intervening half 
century Mr. Barr has 
watched the building in- 
dustry steadily progress, 
with constant changes in the uses of lumber and 
its methods of distribution. 

The company’s new location is more cen- 
tral and will tend to speed up deliveries. There 
are two acres in the site, and they contain 
weather-tight sheds for storage of lumber and 
other building needs. The company’s slogan is: 
“Tf it’s lumber, or made of lumber, we have it.” 
Sales will be divided into four departments: 
Retail sales direct to home owners will be un- 
der the management of J. L. Hoch, who will 
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supply the orders from a warehouse containing 
lumber, roofing, wallboards, insulation, mould- 
ings and millwork, which are in bins that are 
marked with the size, grade, and price of the 
items; contractors sales under the direction of 
J. L. Barr; industrial warehouse sales, headed 
by W. N. Edwards, and wholesale carload divi- 
sion, managed by P. H. McNamara. 

In addition to the warehouse mentioned in 
the foregoing paragraph, there are structures 
for the storing of concrete and kiln dried con- 
struction lumber, another for the stocking of in- 
dustrial lumber, and a fourth for serving large 
industrial users who buy in carload lots. 





New Manager Appointed for 
Asbestos-Cement Division 


AMBLER, Pa., Aug. 22.—The Keasbey & 
Mattison Co., here, manufacturer of asbestos 
and magnesia products, has appointed J. Walter 
Lauer, Jr., as merchandising manager of its 
asbestos-cement products sales division. He 
has been associated with the company for the 
past six years as a departmental manager and 
special field representative. Mr. Lauer will be 
responsible for the execution of merchandising 
policies governing K&M’s Century line, includ- 
ing asbestos-cement roofing and siding shingle, 
wall finishes and mineral wool home insulations. 


COMINGS & GOINGS 


McLean, Itt.—Harry S. Baldwin, former 
manager of the Alexander Lumber Co. yard in 
Paw Paw, IIl., has replaced William J. Nor- 
gaard in the managership of the firm’s local 
branch. The latter has become manager of the 
oe yard which the company recently pur- 
chased. 


Bairp, Tex.—V. F. Jones has been made 
manager of the Home Lumber Co. succeeding 
W. M. Coffman who died recently. 


RocKDALE, TEx.—Frank Brandon has suc- 
ceeded L. S. Parker as manager of the local 
yard of William Cameron & Co. (Inc.). Mr. 
Parker has been transferred to Granger. 


Hatron, N. D.—L. C. Klein is the new local 
manager for Thompson Yards (Inc.) succeed- 
ing E. G. Rosvold who has held the position 
several years. For the past six years, Mr. 
Klein has managed a lumber and elevator con- 
cern at Garden City, Minn. 


Princeton, Mo.—George Yelton, who has 
been in charge of the Princeton Lumber Co. 
(Inc.) for the past two years, has taken a post 
with the James B. Russell retail lumber firm in 
Cameron, Mo. Mr. Yelton’s place was filled 
by J. E. Mitchell of Kansas City. 


StIGLER, Oxita.—R. J. Funnell of Norman 
has been named manager of the Stigler Lum- 
ber Co. which is the successor to the Twin 
City Lumber & Supply Co. Mr. Funnell has 
been connected with the Long-Bell Lumber Co. 
in Norman for several years. 


Hammon, Oxita.—Emery Vignal has suc- 
ceeded E. B. Burton as manager of the Ham- 
mon Lumber Co. The latter has moved to 
Darrouzette, Tex., where he will have charge 
of a lumber yard. 


Bancrort, Nes.—After serving as manager of 
Finkbine Bros. Lumber Co. in Ponca for three 
years, Harry E. Mill has accepted a position 
as manager of the same company’s unit here. 
Herman Schultz, formerly with the Holland 
Lumber Co. at Lincoln, succeeds Mr. Mill. 


LAGRANGE, Inp.—Lehman Wemple has left 
the LaGrange Lumber & Coal Co. and accepted 
the position of manager in a yard at Milford. 
Fred Hart has followed him as local manager. 


Decatur, Itt.—Clifford J. Behnke has been 
named manager of the millwork warehouse of 
the Alexander Lumber Co. here. He was em- 
ployed sixteen years by the Farley-Loetscher 
Manufacturing Co. at Dubuque, Iowa. 





Marroon, Itt.—Walter R. Fawley, manager 
the past ten years of the Charles Kirchner re- 
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tail lumber concern in Casey, Ill., has joined 
the J. D. Andrews firm here. He replaces 
Glenn V. Coffey, who resigned recently to take 
a position with the J. M. Rothwell Lumber Co. 
in Mt. Pulaski, Ill. 





Name Manager for New Warehouse 
Being Opened in September 


Rocuester, N, Y., Aug. 22.—J. H. Riddle, 
connected with the Milcor Steel Co., Milwau- 
kee, Wis., for the past twenty-three years, has 
been named manager of the company’s new 
warehouse here. 


According to Earl A. Tan- 
ner, Milcor’s president, 
the new warehouse, to 
open September 1, will 
make large stocks avail- 
able on short notice for 
the New York area. 
Mr. Riddle has trav- 
eled extensively and 
has taken an important 
part in the promotion 





J. H. RIDDLE, 
Rochester, N. Y.; 
Warehouse Manager 





of many Milcor prod- 
ucts, which include 
metal lath and_ spe- 
cialties, corner beads 
and accessories, metal 
ceilings, skylights, steel 
roofings and trimmings, 
etc. 

The new warehouse is located at Atlantic 
Avenue and Greenleaf Street. Other Milcor 
plants and warehouses are operated in New 
York City, Canton, Ohio; Milwaukee, Chicago, 
Atlanta, and LaCrosse, Wis. 








Chicago Lumberman Joins U. S. 
Naval Reserve for Vacation 


Instead of going fishing, playing golf or tak- 
ing some other form of recreation for his va- 
cation, David O. Gran of Charles Darling & 
Co., Chicago, spends two weeks each year in 
training with the U. S. Naval Reserve. Mr. 
Gran has been connected with the naval service 
for twenty years, and for the past decade has 
taken his vacation in this manner. It is in- 
teresting to know that he is connected with the 
repair department where wood is involved, and 
to know further that the U. S. Navy depart- 
ment is still interested in various kinds of lum- 
ber, particularly ash, oak, teak, Port Orford 
cedar and yellow pine. 

This year’s cruise finds Mr. Gran on_the 
U.S.S. Wilmette from Aug. 21 to Sept. 3. With 
four other ships of the country’s navy, the Wil- 
mette is concentrating maneuvers around South 
Manitou Islands near the shores of northwest- 
ern Michigan. The decks of Mr. Gran’s boat 
are of teak, and formerly were edge grain long- 
leaf yellow pine. 





Longevity of Wood Impresses Lum- 
berman on Visit to Old 
Home Community 


L. J. Pomeroy, who is in the commission 
lumber business in Hinsdale, IIl., visited his old 
home on a farm in Juniata County, Pennsyl- 
vania, this summer. The house in which he 
was born was built at least eighty years ago, 
and is in good condition, he told the AMERICAN 
LUMBERMAN in an interview. The original barn 
still stands, also, and like the house is a sound 
and firm monument to wood. Mr. Pomeroy 
was enthusiastic about the scenic country around 
his old home. The Tuscarora mountains are 
around the valley in which the farm is located, 
and the Juniata river is nearby. 7 

While in the East visiting the old familiar 
landmarks, the lumberman went to the Pres- 
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byterian church in which he was christened. 
He found that the seats in which his grand- 
father used to sit are in their original setting, 
and in good condition. “We are so accustomed 
to changes in buildings these days that it is 
noteworthy not only to consider this age but 
it is refreshing to see something that has not 
been changed many times,” Mr. Pomeroy re- 
marked. 

Most of the farms in that area have some 
timberland, and most of the settlers made most 
of the lumber for their own use. A sawmill 
in the neighborhood still produces boards and 
timbers for local use on the farms. 

Mr. Pomeroy visited his grandfather’s home, 
a mile away from his old residence. He was a 
Federal judge, postmaster, general store 
keeper, and owner of several farms. The inside 
of the house is finished in solid walnut, and 
the staircase and steps are the same wood. 





Baltimore Dealer Begins Second 
Decade of Business 


BavtimorE, Mp., Aug. 22.—Commemorating 
the tenth anniversary of the founding of the 
extensive lumber business carried on by F. 
Bowie Smith, he has issued a handsome illus- 
trated brochure describing and portraying, in 
graphic style, the facilities and equipment which 
the concern possesses for serving its customers 
promptly and efficiently. The firm enjoys a big 
industrial trade, but also meets the needs of 
even the smallest consumer. 

Headed by F. Bowie Smith, an efficient and 
experienced staff of executives and assistants 
is on the job constantly. These include William 
B. Turner, in charge of office and orders; 
Gordon L. Sheeler, who helps handle orders and 
inquiries, as does also Charles J. O’Hara. Yard 
boss August F. Burkhardt is a veteran with 
forty years’ experience in the lumber business. 

Before starting the present business, ten 
years ago, Mr. Smith had put in twenty-one 
years in the lumber business, working up from 
shipping clerk to vice president and sales mana- 
ger of one of the largest Baltimore concerns. 

The present plant, covering over four acres, 
is located on deep-water harbor, with railroad 
sidings running directly into the yard and stor- 
age buildings. A completely equipped and mod- 
ern mill provides prompt service to customers. 
The fleet of delivery trucks has a capacity for 
handling 100,000 board feet per day. 

These and other interesting facts, with more 
than twenty fine halftone engravings, make up 
a booklet which worthily commemorates a 
decade of business life. 





Lumber Firm Employee Designs Best 
Air Mail Cachet 


Scotta, Cair., Aug. 20.—Fame has come to 
this little town of 2,300, and residents of it are 
proud to be among her citizenry. Scotians are 
eagerly awaiting the arrival at the post office of 
a bronze plaque which has been awarded to it 
for having the most attractive cachet on its air 
mail letters. The cachet, depicting the longevity 
of redwood trees, was designed by Eddie Oliver, 
employee of the Pacific Lumber Co. in Scotia. 

The award was donated by the Hoff Rubber 
Stamp Co. to the post office in California having 
the best looking cachet on its air mail. The lo- 
cal residents are naturally proud over having 
its distinctive cachet selected as the winner in 
California. 





Business Gains After Concern 
Moves Into New Quarters 


_ Sawn Francisco, Cauir., Aug. 22.—A definite 
increase in business due to the advertising value 
of now being located on the heaviest traveled 
street in this city has been the result of the 
recent move into its new home by the Jones 
Hardwood Co., according to Nelson E. Jones, 
owner. Formerly at Fifth and Bryant Streets, 
the concern now is at 1401 Potrero Avenue. 
Since the gleaming white main building of the 
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business is on the main traffic artery between 
Los Angeles and San Francisco, it is seen 
twenty-four hours a day by many thousands of 
people. 

Commenting on the location of the new plant 
on a spur track, Mr. Jones said that high labor 
costs have made spur trackage and labor saving 
devices most desirable. In fact, he said, that 
they are an economic necessity, if a company is 
to progress. 

William Schieman, sales manager, is an old 
timer in the hardwood industry, having started 
to work in the hardwood business here in 1906. 
Kenneth Penn, yard superintendent, has been 
identified with the hardwood business twenty 
years. Mr. Jones, who has done considerable 
promotion work to further the use of hardwoods 
in particular and lumber in general, entered the 
hardwood end in 1911. 





$8,000 Fire Burns Chicago Firm's 
Lumber Shed and Stock 


An $8,000 loss from fire was experienced by 
the New Deal Lumber & Supply Co., 9415 Ew- 
ing Avenue, Chicago, on Aug. 15 when a 
60x112-foot shed and its lumber contents burned. 
A second warehouse filled with wallboards, in- 
sulation, doors, sash and other items, and the 
office were saved. One truck, also, was de- 
stroyed. The loss was covered by insurance 
except in the case of the truck. 

William Hepp, owner and manager of the 
yard, told the AMERICAN LUMBERMAN that he 
has made plans to re-build along the same lines 
as the former building. Mr. Hepp bought the 
yard in 1924 and has built up a large trade since 
that time. 





Hymeneal 


KILGORE-ROOT-—Miss Dorothy May Root, 
daughter of Mr. and Mrs. Herman Francis 
Root, Bonner, Mont., and Capt. John Ogden 
Kilgore of Ft. George Wright, son of Mrs. 

W. K. Kilgore, Oak 
Park, Ill., were mar- 
ried Saturday, August 
6, at the First Metho- 
dist Episcopal church, 
Missoula, Mont., before 
250 relatives and 
friends. Adding color 
to the ceremony was 
the military atmos- 
phere with Capt. 
James Gleason, chap- 
lain of Ft. George 
Wright, reading the 
marriage service and 
scores of Army officers 
among those in at- 
tendance. The grooms- 
man and ushers were 
all Army officers. The 
bride was given away 
by her father, the 
sales manager of the 
Anaconda Copper Min- 
ing Co. lumber depart- 
ment at Bonner, who 
is well known in 
Western pine circles 
as “Jack”? Root. Imme- 
diately following the 
ceremony Mr. and Mrs. 
Root gave a reception 
at the Missoula country club in honor of the 
couple and the wedding cake was cut by the 
bride with her husband’s saber. Later in 
the afternoon, the newlyweds left for a 
motor trip to San Francisco and Los Angeles, 
returning to their home, 2914 Euclid Ave., 
Spokane, Wash., on Aug. 20. The bride is 
a graduate of the University of Montana, 
class of 1937, and a member of Kappa Kappa 
Gamma sorority. Capt. Kilgore received his 
commission from the United States Military 
Academy at West Point in 1927. 


DENOMME-RICHMOND—Miss Jeanette 
Nelda Richmond, daughter of Mrs. Nelda 
Louise Richmond of Providence and Com- 
mon Fence Point, R. I., will be married on 
September 5, to Ernest Francis Denomme, 
resident sales manager of the Weyerhaetser 
Sales Co., Portsmouth, R. I. The bride-elect 
will be attended by her sister, Miss Ena 
Richmond. The wedding will take place at 
St. Anthony’s church, Portsmouth, at nine 
o’clock in the morning. Mr. Denomme has 
been connected with his company at Ports- 
mouth for the past twelve years. Prior to 
that time he was office manager of the 
Pawtuxet Valley Dyeing Co., West Warwick, 
R. I., and at one time was supervisory clerk 
at the United States Naval War College, 
Newport, R. I 
















41st Annual 41! 


Convention “ 


of the 


HARDWOOD TRADE 


Chicago, Illinois, 
September, 22, 23, 1938 
Congress Hotel 






Let’s Get Together 
and Pull Together 
For Better Times 


A year ago, business took a high 
dive into Depression Il and has not 
since had its head above water. 
Now it is just emerging and gasp- 
ing for breath. How much opti- 
mism is warranted? 


WHY are hardwood men—pro- 
ducers, distributors, consumers— 
planning to attend this gathering? 
TO LEARN more from speakers 
and fellow lumbermen about 
trends and conditions vitally im- 
portant in the conduct of their 
‘business. 


WHAT are some of these things? 
BUSINESS TRENDS 


1. Is the recent business spurt 
going to last? 

2. Does it point to a boom or a 
moderate improvement? 

3. How sound are basic condi- 
tions in hardwoods? 

4. What can be expected in the 
building program? 


THE WAGE-HOUR LAW 
{ effective October 24., 1938) 


1. How will it affect production 
volume? 

2. How will it affect costs of pro- 
duction? 

3. How will it apply to your par- 
ticular business? 

4. What advance preparations 
should be made to conform? 


There will be other important fea- 
tures, not the least of which are 
the fellowship, the old friends to 
greet, the new friends to meet, 
the Annual Banquet and Entertain- 
ment strictly up to NHLA stan- 
dards. 


Can you afford to miss this gather- 
ing of the clan? 


NATIONAL HARDWOOD 
LUMBER ASSOCIATION 


J. W. McCLURE, Secretary 














59 E. Van Buren St., CHICAGO, ILL. 
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West East West East 
Side Side Side Side 
Flooring, Standard — 
Lengths 10- 
1x3 rift— B&better 
B&btr Sht. 55.87 57.34jinch thick— 
SS Mt. eee 51.53 50.03 
/ ae ~~ 8' oo to eee cake yet 
i uate ae tedaila § 48. 
— 1x10 sess 57.58 56.76 
po ae saweas ; 12 
B&better. d 42.08 BUSES waves ad 75.88 72.40 
re 8.4 38.48 
Ne ea 52.70 57.00)>~0/4 thick— 
4, 6, 8 58.90 62.15 
x4 rift— 5&10 ..... 64.38 72.88 
B&btr Sht. 45.00 an oe ateseue 6.00 85.13 
No. 1, Sht. 46.50 48.75 
Sa Wesces *31.00 36.00/-— 
1x4 flat Inch thick— 
grain— ie Sccneews 50.50 43.2 
B&better.. 42.02 41.30 B ssevenes Ce ee eaees 
Ne Beet SESE cee ore 48.50 *46.00 
tenes 07 38.2111 x5@10 53.95 50.25 
No. 3 ae 18.36 17.639 .|..°°: 72.50 *68.00 
elling, St 
o (ta —, 2 
14 x4— 
B&better— 
Padetter. *37.14 "3-75 Inch thick-_— 
a 7S? _ D cceoesesn Se “Hee 
ry Pa  -scwie eed 46.06 47.00 
Paberter. Te a ae 47.75 45.00 
“4 33.20 32.86 ed oS es oon ee 
aera ee 73.25 .00 
Partition, Standard -— 
Lengths ck— 
%x4&6— 4-8 i hasan ite 9.62 *61.56 
B&better. . 45.00}o&10 ..... *70.50 *71.05 
Ze etaeeed 83.50 *82.44 
Drop Siding, Stand- 
ard Lengths, 1x6” Casing, aa, © Jamb 
No. 117— 10- 
—: 37.42 *37.00 pametter, 
a 36.58 34.60}1x ~ rer anes ee. 58 
Lae x N ! 
No, ie 45.25 1x5&10 61.75 *62.33 
BP Bec ess 2.93 *41.00 
Assorted men lia No. 1 Fencing, 10-20 
B&better.. 44.78 40.501x4 ...... 40.58 41.58 
Pe Binds SE.36 GE.Ft BBO wc cess 41.00 40.72 


Amemcanfimberman 


THIS WEEK’S LUMBER PRICES 


SOUTHERN PINE 


East and west side mills have reported the following average f. o. b. 
southern pine to the Southern Pine Lumber Bxchange, New Orleans, La.,for sales made 
in the period Aug. 13-19 but, where prices for this period were not available, prices for 
the month to date have been inserted and starred (*): 





mill sales prices on 


West Bast West East 
Side Side Side Side 
No. 1 Shiplap and No. 2 Shortleaf 
Boards, 10-20’ Dimension 
ined’... 4492 47:10] o0 
x ; ; ‘ 
oeas 58.08 61-64/35 “ *4--- 3083 isis 
2x6 
No. 2 Fencing & CM 
Standard Lengths 13 & 14 et et 
~~ —_—— 40.58 41.58loxg , ; 
Peer 41.00 40.72 12 & 14... 17.60 16.69 
Pe Gitnecee 18.33 17.13 
No. 2 Shiplap and 2x10 
Boards, Std. Lgth. 12 & 14... 20.21 19.48 
, es: sekd 19.84 20.16 
Shortl’t— ones 
a asames 18.60 17.86]79 & 14 20.46 19.75 
ee «« ene 18.47 17.49 { ‘ 
— : Sikbbe 24:90 21:26 eres 20.27 20.32 
No. 3 Fencing, No. 3 Dimension, 
Standard Lengths Random Length 
Peers 9.63 11.52 
ee iacaedas 12.94 13.56]2 x 4 Short- 
leaf .... 13.95 13.68 
No. 3 Shiplap and Shortleaf & Longl’f— 
Boards, Standard 
Lengths BEE “weceoetere 11.93 9.98 
eee 2.80 13.00 
are 4.14 14.37]}2x10 ..... 13.80 13.70 
|! ae 13.99 13.9519x12 ..... 15.29 *13.75 
Bae «cone 13.73 14.19 
No. 1 Shortleaf Timbers, 20 & Under. 
. Dimension No. 1 
x 
12 & 14... 22.89 23.13/opgieaf— =— as ng 
a a erapin 23.55 21.93 4x6—8x8..*32. 00 *27.88 
x 
Shortleaf— 
12 & 14... 19.16 18.66 
i 3x4&4x4 .. 28.87 24.58 
ee 19.97 18.81 4x6 8x8. 25. 00 23.75 
x — 1 
12 & 14 21.48 19.96] 5x10-10xi0 30.39 30.00 
a etnewas 1.43 21.02} 9@4%12 ... 37.50 asia 
2x10 5x12-12x12 40.00 *29.00 
Hoc Be BM 
16 ....:.: 31:55 28.75 Plaster Lath 
2x12 %x1%”, 4— 
12 & 14 35.52 31.77 SAA 4.11 4.23 
Gan aed 36.37 SE.26'Ne. 3..... Oat 2.69 





WESTERN RED CEDAR 


Seattle, Wash., Aug. 


20.—Prices for red 
cedar siding in mixed cars, 


new bundling, 


8 to 18 foot, f.0.b. mills are: 


Beveled Siding, 12-inch 

Clear =" — 

COED. ctcedaoeneens $26.00 $23.00 $20.00 

Dt. dKcocetweuseee 30.00 25.00 23.00 

OE wcneceneeeens 33.00 30.00 27.00 

Clear Bungalow Siding, %-inch 

D COED cccc cucsececseeorewadstoesesuces $52.00 

DE. 6¢00+ececesceeecenreeeenes é - 58.00 

PPD . ad ecccces ceeeceées essesencesend 68.00 

Finish, B&better, 82 or 4S, 6-10’ 

828 or 848 

or Rough 

DU éiredtevdeesd ceeewceseduneeeameeee $ 72.00 

DC nenéeeneheoeerees enenseedeneens 77.00 

Dt piccee guna eee cesderseweanataene 85.00 

DE Catesetevés sawveveehaceatebasenen 95.00 

ie ko, ih se ian te iC ae 100.00 

DE 65064 see 60ooo0es eens eeeneeenbhe 105.00 

PE Abie ceiiweseewsooenseevenetenewns 115.00 

SEE cedstescocccedevevencesnenous 120.00 

Ceiling or Flooring, B&better, 4-1¢@’ 

OE Lees eveterererteseceoes eéee «+ - $33.00 

BE” ‘cteeeceredviens cere errr Tr TTT ree 38.00 

Discount on Mouldings 6-20’, Odd Lengths 
Series 8000— 

Beeman MeBer G6... cccccccccccececesecs 55% 

ESSCIRS G6 GRE OVOP. ccc cccccccerscoove 50% 

Clear Lattice, 5/16”, 4 to 10 

100 lin. ft. 

Ce Codec ese ensvesdee dee seaweuleeounan $0.32 

iti videunle obo sand + bekndawee ane .37 

1%” ci ~ rat pind seg en aoe ae ae in arena evel eae tert -50 


Following f. o. b. 


sociation by members 
Aug. 8-Aug. 13, 


Commons 82 or 4S— 





sales were reported to the 


WESTERN PINES 


mill prices on actual 
estern Pine As- 


during the period from 


inclusive. Averages include 


both direct and wholesale sales, and are 
based on specified items only. Quotations 
follow: 
Ponderosa Pine 

5/4x8 6/4x8 

Seuecrs, S2 or 4S— 1x8 & wdr & war. 
-) ~*GNRER RSS 60.06 $69.25 ore 
3 Se 43:31 47.2 $47.25 
Suop, S2S— No. 1 No. 2 
| SSS eT eer $31.49 $19.74 
DU. db nda sheeeanee co eueee 32.02 18.75 
Cogaaegens, | $2 or 4S— 0. 2 No. 3 
adbipealda ss iowa $22.52 $17.65 

ixi ete aiat aa lat bcd ab oe aed 26.39 17.14 
No. 4, be P62 rob ek be ete eeevlees $13.38 

Idaho White Pine 

5-6/4 8 

SELECTs, r 4S— 1x8 & wdr 
Choice Stoy rr $72.00 $90.25 
6 as OG 48.8 74.00 


Colonial Sterling Standard 
No. 1 No. 2 No. 3 


oO. oO. oO. 
s i. pga ade ahaa $35.29 $28.87 $25.19 
iran al lina oar 9.13 39.01 25.32 
Uulity Coe. S) SFG Be ie oo cctatreeccs $16.27 
Sugar Pine 
1x8 5/4x8 6/4x8 
Seixects, 82 or 4S— &wdr. wdr. & war. 
. Ae $72.35 Te $75.50 
SR? Sur Ges wigih eee 68.83 $66.67 66.50 
DED, Wid 4-6 asd.avia ae 57.00 56.50 52.25 
SHop, S2S— No. 1 0. 2 No. 3 
|, ere $39.94 ve-ee etek 
|, reer 40.17 23.3 $18.75 
De esx0demeteaeen 48.73 25. 34 13.75 
Larch-Douglias Fir 
I TF yd wre ce v6.0 se bamey $21.56 
Dimension, No. 1. ED cians Wilke al <ie-@ e A 20.23 
pe eS BO eee 20.75 
Flooring, vert. gr., C&Btr. 4 RL........ 36.91 
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ARKANSAS SOFT PINE 


Following are average sales prices, these 


f. o. b. mill figures being based on shortleaf 

weights, obtained by Arkansas Soft Pine 
mills during the week ended Aug. 20: 

Flooring 

Edge grain— 8-inch 4-inch 

— ee eee ee eee --$57.00 $57.00 

Ss ae Serco re 50.00 47.00 

No. * ss al li daca anh St Nort 32.00 32.00 

i grain— 
Bers igs ah hie tha aosre > aiohe Gear $39.00 $39.00 
Ne , ee re ee 25.00 23.00 
Ceiling & Partition 

B&Better No.1 

eee Ee gh word Dew walnmmd $35.00 $33.00 

Py ga errr 48.00 44.00 

Boston Partition, ae 45.00 40.00 

Drop Siding, 1x6 

No. 117 No. 116 

SNM «cas die'w.atee teas Saad eee $40.00 $45.00 

BE edn wisioaicins deere eae 36.00 .00 

BG. icon eso Snare beaea vee wen 26.00 27.00 
Finish, Surfaced, B&better 

5 5 6 8 10 12 
4/ 00 $60.00 $52.00 $53.00 $62.00 $80.00 
5/4 ; 5.00 75.00 65.00 65.00 75.00 85.00 
Casing & Base, B&better 
4 5 6 8 

PEG $60.00 $65.00 $60.00 $62.00 

Eo vinnie ne eare 60.00 65.00 60.00 62.00 

Mouldings Discount 

Esato Ot SE ANE GHGS... occ ccwcsvcsceces 45% 

ee Ee tartare abaedy sete sick vane sees erete 40% 


Boards and Shiplap 
1x6 1x8 1x10 1x12 


1. .$43.00 $40.00 $47.00 $62.00 
17.00 18.00 19.00 24.00 


Boards, S4S, No. 
or Shiplap No. 2.. 


i = vicceieeesevns 13.00 15.00 15.00 14.50 
Dimension, 84S, 16-Foot 

No. 1 No, 2 
RD ded. Vo andacewemeiradoee peutewes $23.00 $19.00 
UR eg kiiularw ale hg <xd wanee im ateale a aatee 21.00 16.00 
Be ee ee ee ee 22.00 18.00 
Er ee er 33.00 21.00 
BRINE sore':a.3 eins ace cativsserpod aoa ae 35.00 23.00 

Lath, %x1%, 4-Foot 

BM R64 cescsncms sucads Ove eab es wemnkaaalewe $4.00 
DS OF origi at mivnntuek Seerenberedewenee 3.50 





WEST COAST LOGS 


Seattle, Wash., Aug. 20.—Average prices of 
logs are as follows: 


Fir: No. 1 $23; No. 2, $17; No. 3, $11. 
Peelers, No. $30; No. 2, $24. 
Cedar: Sinineie logs, $15; lumber logs, $30. 


Hemlock: No. 2&3, $9.00. 





DOUGLAS FIR 


Seattle, Wash., Aug. 20.—Current quota- 
tions f. o. b. mill on Douglas fir items in 
mixed cars for rail shipments direct to the 
trade appear below: 


Vertical Grain Flooring 


B&B Cc D 

BUR 5. svcceeaepinoree $38.00 $35.50 $26.00 
Flat Grain Flooring 
re enh $27.00 $25.00 $21.00 
BD savevecvesdeoaence 32.00 30.00 25.00 
Drop Siding 
1x6 Pat. No. 106....$32.00 $30.00 $25.00 
1x6 Pat. No. 116.... 32,00 30.00 25.00 
Ceiling 
a ee 25.50 $24.00 $18.00 
ie er eee +3700 25.00 18.00 
Common Boards and Shiplap 
1x6 1x8 x10 1x12 
OM 2 darwae $18.00 $18.00 $18.00 $22.00 
eee 15.00 15.00 15.00 15.00 
wk @ sees 10.50 10.00 10.00 11.00 
No. 1 + ee” whe eae 

1¢ 20 
= errr. +9 00 oe 4 ot. +4 on 50 $21.00 
SE. caeHoladka + * 8 20.50 20.50 
ee Ascege cee 19 OO th $0 30:00 21.00 21.00 
a) eae 21.00 21.00 21.50 22.00 22.00 
re 22.50 22.50 28.50 238.50 23.50 

No. 1 Common Rough and/or Surfaced 

mbers ‘a 
4x10 planks 20 feet and shorter an 

5 | __ peal ~nystipmeany Reemucrnera te. ” «$18.00 
12812 20 “4. ee ee ee 17.50 
THREE BE WH GO BOGE. cc cc civic coccoccees 19.00 
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F.O.B. MILL PRICES OF 
SOUTHERN HARDWOODS 


Following are ranges of f. o. b. mill prices 
on rough, air dried southern hardwoods, 
from reports of sales made during the week 


ended Aug. 22: 





Qrtd. Red Gum Plain White Oak 
FAS— FAS— 
Oe snases 80.00 4/4 one 51.75 
No. 1 & Sel— ~~ | 2/4 ....-.- ' 
pee 30. 50@35. 00 6/4 ...... 74.25 
Gk veeche No. 1 
PO uacebe 36. 80 Oa Scena 28.00@30.00 

ats 5 4 
Plain Red Gum 
No. 2 pa 
No. 1 & yan ide I Siege 17.50 
G4 vewees .50@ 29.75 Plain Rea Oak 
— Sap Gum FAS— 

r 
eee 83.00@35.00 | 644 (°° pi gt 
| Gare 35.00@37.00 | °/* sec 
Oh) ccumcen 34.00@42.00 | No. 1 & Sel.— 
| ae 43.00 | 5/8 ...... 20.75 
ne 52.00@55.00 | 4/4 ...... 28.75 
No. 1 & Sel.— Plain Poplar 
a acca 24, 25@ 26. 50 FAS— 
> Rs OR bons 39.25 
| pee 26. 50@ 33. 00 Saps & Sel— 

Plain Sap Gum OPO aceccs 38.00 
FAS— No. 1 Com 
RSS 39.00 | 4/4 ------ 25.75 
O78 wadexs 35.00 | No. 2A Com— 
a + A > ED seen 18.00 
Se: gssane 18.00@19.50 Beech 
No. 2 Com.— FAS— 
Oe cavum 11.09 | 4/6 ...... anne 

Qrtd. Black Gum ee ee 

a eee an cce y 
pe ae seo) Soom 90 
mites... : 
WA xsxens 19.50@21.00 | .,, “im 

Qrtd. Tupelo 4/4 32 
ns ae 15 
8/4 38.25 No. 1 & Sel 94.95 
SO dees ee : 
No. 1 & Sel.— Plain Sycamore 
Hy suarsincele - o0@ sess Log run— 
12/4°222213350@47.00 | °/8 agin — 

Plain Tupelo Log run— a 
No. 1 & Sel.— 4] ahead 23.75 
eri 19.00 
No. 2 Com.— — Magnolia 
4/4 eee 13.00 a 46.50 
~. SCom— No. 1 & Sel.— 
Oe Sst cade 2000 F OVE 5.600. 25.00 








WISCONSIN HEMLOCK 


Following « are prices f. o. b. delivery points 
in Wiscon 


No. 1 Hemlock Boards, S18 or S8S1S1E 


8’ “10, 19614" 16’ 
2 ae —- $31.50 $33.50 
TE seasons ae, 32.00 33.50 
OE geiteanapasins .. 32.00 33.00 34.50 
| SP eeteeoeke oces Se 34.50 36.00 
TE” wenn aeadunnn 34.50 35.50 37.00 


For D&M, plain shiplap, or S4S add 25 
cents; for drop siding, ceiling, fancy shiplap 
grooved roofing or partition, add $2.75. 

No. 1 Hemlock Dimension, S81S1E or S4S: 
8’ 10, 12&14’ 16’ 


BY cub cise cera $32.50 $32.50 $33.50 
i psheeeceneekes 31.50 31.50 32.50 
8 pee eee pares 32.50 32.50 33.50 
RE ee 33.50 34.50 35.50 
ples SS ALT? 34.50 35.50 36.50 
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Current Market Review 


Softwood bookings in the two weeks 
ended Aug. 13 made only 96 percent of 
those for the corresponding period of last 
year, compared with 124 percent the pre- 
ceding two weeks in a similar compari- 
son, and they dropped behind the expand- 
ing output, which reached 80 percent of 
last year’s in comparison with 62 percent 
the preceding two weeks. Distributors 
made some replacements, and find build- 
ing demand seasonally light. Lumber buy- 
ing for the extensive public works pro- 
grams has not yet come into the market 
in volume, industrial demand for con- 
tainer and other lumber is lethargic, and 
railroads are taking very little. Prices 
have lost their buoyancy, and in a good 
many instances have receded from the 
levels reached in late July, but the mar- 
ket generally is in a much better position 
than in the first half of the year. Both 
mills and distributors believe that there 
will be considerable expansion in the lum- 
ber movement during fall, by reason of 
efforts to promote building supported by 
liberal financing, demand for public works 
material, and the stimulus given business 
generally by Federal spending. Stocks of 
mills Aug. 13 were at practically the same 
level as on that date last year, but those 
of distributors continue a good deal below 
last year’s. Retail yards have been re- 
luctant to build up inventories, however, 
more especially since the recent mark-ups 
in mill quotations. The Atlantic coast’s 
July purchases are yet to be delivered, 
and there is little new buying ; because of 
the lowness of stocks, eastern prices re- 
main rather firm, but there are reports of 
concessions at the mills. California con- 
sumption has been increasing, and the 
market has a firm tone. Southern de- 
mand has been rather good, and further 
improvement is expected. Middle West 
demand is adversely affected by harvest- 
ing, but gives promise of considerable ex- 
pansion during fall. The foreign mar- 
kets for softwoods continue very dull ; the 
Sino-Japanese war has practically shut 
off demand from the Orient, negotiations 
for securing British outlets are making 
slow progress, and trade with the Con- 


tinent, South America and South Africa 
is dull. 

Hardwood seems to be holding most of 
its recent gains, though buying is not 
as urgent as it was. Demand from wood- 
using plants generally is seasonally inac- 
tive, but reports indicate that their stocks 
are low, so that they may be expected to 
enter the market for fall requirements. 
Demand for flooring is well maintained, 
and the outlook for increased sales of fur- 
niture woods is considered good. Pros- 
pects for automotive plant buying are not 
encouraging, but shipbuilding is expected 
to make a fair contribution to order files. 
The foreign movement, while not large, is 
better than during the first part of the 
year. 





MAPLE FLOORING 


Michigan and Wisconsin flooring mills re- 
port the following prices realized f. o. b. 
flooring mill basis, during the week ended 


Aug. 20: 
First Third 
DE. cbleie ao ass Sree $73.70 $45.90 


OAK FLOORING 


Following are current quotations on oak 
flooring carlots, f.o.b. Memphis and Johnson 


Second 
$64.06 





City, Tenn., and Alexandria, La., as points 
of origin. 

}ex24” 4x1” %x2” %x1%” 
Clr. qtd. wht. $83.00 $70.00 $68.00 $58.00 
Cir. qtd, reds... .. 70.00 60.00 57.00 58.00 
Sel. qtd. w 60.00 50.00 52.00 50.00 
Sel. ata, red..... 58.00 51.00 50.00 650.00 
Clr. pln. wht. 61.00 50.00 57.00 47.00 
Clr. pln. red. 59.00 52.00 50.00 47.00 
Sel. pln. wht. 7.00 46.00 47.00 41.00 
Sel. pln. red..... 56.00 50.00 41.00 42.00 
No. 1 com. wht.. 50.00 43.00 35.00 33.00 
No. 1 com. red.. 48.00 45.00 35.00 34.00 
No. 2 common... 38.00 30.00 25.00 18.00 

x2” %xl%” x2” 

oo a ee ree $77.00 $75.00 Shai 
eS ee eee 72.00 70.00 . 
ee A 68.00 65.00 
Gk. GE, SE 4 aie veces 68.00 65.00 
oS ee 63.00 61.00 
co eS. ara 62.00 60.00 
Bs DR MENEs + 0.4.0.0 0 0:04.08 57.00 56.00 
a Se 56.00 55.00 
EVO. 2 GOR. Wikhescs's 0000 48.00 46.00 
We. 2 GOM, BOGs. 6.6.0.00:00- 45.00 .43.00 
ING, 2 GOMMGR ...0:0.00 00:0: 30.00 26.00 


New York delivered prices may be obtained 
by adding to the above the following differ- 
entials figured on Johnson City origin: For 
##-inch stock, $8; for %-inch, $4; for % and 
fs-inch, $4.50. : 

Chicago delivered prices may be obtained 
by adding to the above the following differ- 
entials figured on Memphis origin: For 
?#-inch stock a6: for %-inch, $3; for %- 
and -inch, $3.5 





RED CEDAR SHINGLES 


Seattle, Wash., Aug. 20.—Below are listed 
average prices received = red cedar shingles 
sold direct to tne trade 


oyal 
3 A ee re errr $4.35-4.50 
| Pees rer 3.15-3.25 
AEE aca si ie gh ce wale aceu ee or Oen 2.15-2.25 
isn ores 
ag. EE eee: $3.55-3.65 
2-18” Bait chs divsa pat at aad Mire VR ae a 
ge RRS RRS eee 2.10-2.25 
XXXXX: 
he: ERR ne ecernremer $3.20-3.30 
ee a oy GPa ee oo eT eevee 2.60-2.70 
ae OU. bi Nicc é Shs Sao see wes 2.10-2.20 





SEVENTY- FIVE PERCENT of the big game ani- 
mals in California graze on the 18 national 
forests of the State during the summer sea- 
son, 





APPALACHIAN HARDWOODS 


Cleveland, Ohio, Aug. 22.—Following are current prices on Appalachian hardwoods, f. o. b. 


Cleveland: 
Ash: 4/4 5/4 6/4 
ees $81.00 $91.00 $96.00 
Com. & Sel.. 56.00 66.00 68.50 
Plain White Oak: 
>) 101.00 111.00 116.00 
No. 1 C.&S. 61.00 66.00 71.00 
Plain Red Oak: 
_ Sake 6.00 96.00 101.00 
No. 1 C.&S 56.00 66.00 71.00 
Poplar: 
SE 3.00 103.00 108.00 
ah 2 C.&S 55.50 60.50 63.00 
Pacatorniciex .00 78.00 78.00 
io “2. A Com. 42.00 47.00 49.00 
Basswood: 
at ANE Pa 82.00 87.00 87.00 
1 C&S... 52.00 57.00 59.50 
No. 2 Com 35.00 39.00 42.00 





8/4 10/4 12/4 16/4 
$98.50 $112.00 $126.00 $141.00 
73.50 81.00 91.00 110.00 
131.00 146.00 161.00 
76.00 86.00 96.00 
111.00 136.00 146.00 166.00 
76.00 86.00 96.00 120.00 
118.00 128.00 143.00 158.00 
73.00 3.00 98.00 
88.00 | Chestnut: a4 5/4 6/4 8/4 
: AS .108.00 118.00 113.00 118.00 
No. 1.G.&S.. 73.00 73.00 73.00 83.00 
97.00]  WHND 41.00 45.00 46.00 53.00 
67.00] No. 1C.&Btr. 
42:00 |Snd. Wormy.. 36.00 40.00 41.00 48.00 
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OBITUARY RECORD 





CoOL. J. LEWIS THOMPSON, 64, prominent 
southeastern Texan, whose lumber interests 
often ran to a million dollars or more, died 
August 10, while on a visit to Alexandria, 
La. In recent years he had lived on a part 
of his huge holdings at Woodlake, Trinity 
County, Texas. He was a son of the late J. 
M. Thompson of Georgia, went to Houston in 
1863 and started in the lumber business as the 
Thompson & Tucker Lumber Co. A native 
of Kilgore, Tex., he entered the lumber busi- 
ness with his father in 1891, and by 1900 
the two were sole owners of the original 
company with the son as manager. The firm 
was incorporated in 1902 and three brothers, 
Hoxie H., Liggett N., and Alex. Thompson, 
entered the business. The firm was moved 
to Houston in 1906, and later the Thompson 
Brothers Lumber Co. was formed, the hold- 
ings of S. F. Carter being purchased for a 
million dollars. The Thompson-Ford Lumber 
Co. was also organized at Grayburg, Tex., 
and is still operating. This was another 
million dollar venture. Col. Thompson also 
organized the Texas Long Leaf Lumber Co., 
and the Rock Creek Lumber Co. He served 
as a director and officer of numerous banks. 
At the outbreak of the World War, he re- 
ecruited a company from the lumber mill dis- 
tricts and was commissioned as a captain of 
the 36th division, being given command of 
Company H, 143rd regiment. He saw much 
service in France and was decorated for 
bravery on four occasions. After the war, 
he continued as a lieutenant-colonel in the 
Texas National Guard. A member of many 
fraternal organizations and clubs, he helped 
to organize the Houston Lumbermen’s Club. 
The widow, two sons, two brothers and three 
sisters survive. 


FRED BUCK, 80, president of the Lufkin 
Rule Co. Saginaw, Mich., died August 12. 
When Mr. Buck took over the company, the 
only products made were hickory board and 
log rules and the plant was located at Cleve- 
land, Ohio. During his fifty-four years with 
the company, now recognized as a leader in 
the manufacture of precision rules, measur- 
ing tapes and rules etc., Mr. Buck had a 
fond place in his heart for the first products 
and would often be found in the board and 
log rule department, twisting hickory sticks 
and talking to a worker, an old Swiss who 
has been with the company for half a cen- 
tury and had never done anything but make 
the rules. Mr. Buck, as general manager, 
brought the plant to Saginaw in 1892. He 
Was made president in 1914. He was also 
president of the Lufkin, Rule Co. of Canada, 
Ltd., a member of the board of directors of 
numerous banks and insurance companies, 
and active in civic circles. A daughter and 
a sister survive. 


FRED J. VERKERKE. 59, president of the 
Fisher Verkerke Lumber Co., commission lum- 
ber firm of Grand Rapids, Mich., died suddenly 
August 15. He was a native of Grand Rapids 

had spent his entire life there with the 
exception of a few years when he was with 
the Peterman Lumber Co., Tacoma, Wash. 
He started in the lumber business with C. A. 
Spears at Grand Rapids, and was later con- 
nected with other lumber companies there, 
including the Fuller & Rice Lumber Co., Mar- 
quette Lumber Co., and the Felger Lumber 
& Timber Co. In 1921, with Archie and Don 
Fisher, he formed the Fisher Verkerke Lumber 
Co., acting as its president until his passing. 
Archie Fisher served as vice president and 
treasurer of the company and Don Fisher as 
secretary. Mr. Verkerke’s experience included 
the manufacturing, wholesaling and retailing 
of lumber and he was widely known through- 
out the trade in the middle west. He was a 
32nd degree Mason. Survivors include the 
bead and a son, Clyde J. Verkerke, Syracuse, 


HASLETT P. WILSON, 92, who spent more 
than an average man’s lifetime in the log- 
ging and lumber business, died August 6 in 
Duluth, Minn. For many years he had resided 
in Ashiand, Wis. A native of Clearfield, Pa., 
he left home at the age of fourteen to make 
his own way. He entered the lumber indus- 
try at Saginaw, Mich., and continued as a 
logger and dealer until his active days were 
over. In 1888, he joined James Sayles in the 
lumber business at AuSable, Mich. Later at 
Ashland, he was head of the firm of Wilson 
& Dudgeon. He never married. A sister 
survives. 


GEORGE E. SPRY, 74, real estate broker, 
Chicago, died August 20 at his home following 
severaal weeks’ illness. He was active in the 
lumber business until 1910, as vice president 
of the Spry Lumber Co. Mr. Spry and his 
brother, the late John C. Spry, were active in 
the same real estate firm, but kept much of 
their lumber business as separate ventures, 
the latter having been interested principally 





in holdings consisting of large tracts of tim- 
ber. Survivors include four children. 


LeROY THOMPSON, 58, manager of the 
Home Lumber Co. (Inc.), Danville, Ind., died 
at his home there on August 7. Prior to 
coming to Danville, he was manager of the 
Whitestown Lumber Co., Whitestown, Ind. 
Both yards are branches of the J. W. Pinnell 
& Co., Indianapolis, Ind. He had been en- 
gaged in the lumber business for the past 
thirty-eight years. The widow and two 
step-sons survive. 


MRS. LYDIA GREEN MORRISON, 71, wife 
of J. W. Morrison, owner of the lumber com- 
pany bearing his name at Minneapolis, Minn., 
died at her home during the third week of 
August. Mrs. Morrison, a native of Wales, 
N. Y., had lived in Minnesota since 1887. She 
was active in club and church work. Sur- 
vivors, in addition to Mr. Morrison, include 
a daughter and two sons. 


ROBERT MURDOCH, 66, sawmill operator 
of Washington, Ind., died August 15. A 
native of Shelbyville, Ind., he came to Wash- 
ington in 1901 and established the Murdoch 
Lumber Co. He was active in church and 
fraternal work. The widow, six children, 
including four sons at Washington, who are 
connected with the company, a sister and 
two brothers survive. 


JAMES W. CANTERBURY, 78, who was a 
salesman for the Rust Sash & Door Co., Kan- 
sas City, Mo., died August 11 in a Kansas 
City hospital. Prior to his connection with 
the Rust company he was affiliated with the 
American Sash & Door Co., and before com- 
ing to Kansas City in 1897, he operated a 
retail lumber yard at Higginsville, Mo. The 
widow, a son and a sister survive. 


FRANKLIN F. NICOLA, 75, engaged in the 
lumber business in Cleveland, Ohio, before 
moving to Pittsburgh, died August 17 at his 
home in the latter city. He is survived by a 
brother, Charles A. Nicola who is chairman 
of the board of the Northern Ohio Lumber 
Co., and president of Nicola, Stone & Myers 
Co., Cleveland. 


WILLIAM H. DEMING, 55, a resident of 
southwestern Washington for’ thirty-one 
years and operator of a sawmill at Galvin, 
Wash., for twenty years, died in a Seattle 
hospital, August 11. He was a native of 
Paris, Mich., and was active in fraternal cir- 
cles. The widow, two children, his mother 
and a brother survive. 


MRS. JOHN M. KUEBLER, 65, wife of the 
president and general manager of the J. M. 
Kuebler Lumber Co., Wausau, Wis., sash and 
door manufacturer, died recently in a 
Wausau hospital. She was a lifelong resi- 
dent of Wausau and had been active in club, 
church and charitable work. In addition to 
Mr. Kuebler, a son survives. 


FRANCIS GEORGE HOOD, 59, founder and 
head of the former F. G. Hood Lumber Co., 
Pentoga, Mich., died in a Marinette, Wis., 
hospital recently. He had been head of the 
Ansul Chemical Co. in Marinette during the 
last few years. The widow, a son and two 
daughters survive. 


J. A. KRAUSS, 49, manager of the Lam- 
pert Lumber Co., yard at Brainerd, Minn., 
for the past fourteen years, died recently at 
Rochester, Minn., after a long illness. Prior 
to coming to Brainerd, he was manager of 
the company’s yard at Breckenridge, Minn. 
The widow, a daughter and two sons survive. 


WALTER LOWNES WHITACRE, 71, vet- 
eran lumber dealer, died at his home at 
Harbor Hills, Ohio, August 21. He organized 
the Whitacre Wholesale Lumber Co., Colum- 
bus, Ohio, in 1903. He was active in church 
and fraternal circles. The widow, a daugh- 
ter, two brothers and a sister survive. 


ELMER M. HAYDEN, 69, attorney and sec- 
retary of the Cascade Pole Co., Tacoma, 
Wash., died at his home August 16. He was 
a native of Panora, Iowa. He moved to 
Tacoma in 1890 and had played an important 
part in the city’s civic life since that time. 
The widow and three sons survive. 


A. H. AITKEN,, president of A. H. Aitken, 
St. Johns, Kan., a company operating retail 
lumber yards in Kansas and Colorado, was 
killed on the night of August 17 near Sharon 
Springs, Kan., when he lost control of his 
car while trying to pass another motorist. 


FINIS EWIN CRIBBS, 63, connected with 
the Gates Lumber Co., Memphis, Tenn., and 
prior to that time associated with the Lee 
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Lumber Co., also of Memphis for twenty- 
two years, died August 11. The widow and 
a daughter survive. 


RALPH C. HARTMAN, 56, commission lum- 
ber salesman of Rochester, N. Y., died August 
11, following a month’s illness. He was a 
member of the Empire State Wholesale Lum.-: 
ber Salesmen’s Association. A daughter and 
two sons survive. : 


BEN W. McLUCAS, owner of the McLucas 
Lumber Co., Fairbury, Neb., and a _lifelong 
resident of Fairbury, died August 5, in an 
Omaha, Neb., hospital. He had been engaged 
in the "lumber business for many years. The 
widow, a daughter and a brother survive. 


HOWARD DICKERSON, 67, superintendent 
of the Danville Lumber Co., Danville, Va., and 
identified with the company for the past 
thirty-five years, died in a Danville hospital 
August 19. 


FRANK N. DUDLEY, 56, of the Dudley- 
Thomas Lumber Co., Santa Monica, Cailif,, 
died recently at his home. 





The Obituary Record in the July, 30 issue 
of the AMERICAN LUMBERMAN contained men- 
tion of the passing of Robert A. Sanford, 
Hamden, Conn., and gave his former business 
connection as the Sanford Lumber Co. 
1895, Robert A. Sanford and John W. Sanford, 
A: organized the Sanford Brothers Co. which 
was continued until 1913, when the company 
was dissolved and each partner operated under 
his own name. The Sanford Lumber Co. (Inc.), 
Hamden, was incorporated in 1924, with John 
Ww. Sanford as president and has continued 
the same since that time. Robert A. Sanford 
retired from active business in 1930. i 


To Consider Proposed Ad- 


vances in Louisiana Rates 


New OrLEAnS, La., Aug. 22.—Proposal of a 
substantial increase in rail rates (carloads) on 
logs, bolts, billets, rough heading and rough 
staves, and on rough (lumber) material has 
been advanced in Texas, and will be considered 
at a meeting of the Louisiana Division of the 
Texas-Louisiana Freight Bureau in a meeting 
in New Orleans on Aug. 23, according to 
George Schaad, secretary. Southwestern Hard- 
wood Manufacturers’ Club. Establishment of the 
advance proposed, it is stated, will be followed 
by extension to other Southwestern territory, to 
Mississippi Valley points, and to the South- 
east territory. 

The rate increase scheduled for consideration 
by the Bureau, Mr. Schaad reported, contem- 
plates its application on carloads of 80,000 
pounds, or less, with excess weight to be charged 
proportionately. It would not affect butternut, 
walnut, cherry or holly, but otherwise would 
result in the following rates: 

(a) On logs, bolts, billets, rough staves 
and rough headings, carloads, between points 
in Louisiana, as follows: For distances of 
25 miles or less, $13.50 per car; from 26 to 
50 miles, $17 per car; from 51 to 75 miles, 
$20 per car; from 76 to 100 miles, $29 per 
car; from 101 to 125 miles, $38 per car; for 
distances in excess of 125 miles, a charge of 


$9 per 25 miles or fraction thereof would be 
added. 


(b) All rough material (lumber) and s0- 
called cut-back rates (transit), except as 
covered by (a), will be revised by eliminating 
the increases authorized by Ex Parte 123 and 
in lieu thereof will be advanced 15 percent. 

(c) Rates published under the above (a) 
and (b) will bear an expiration date of De- 
cember 31, 1929. 

Inasmuch as increases under Ex Parte 123 
have been either 5 or 10 percent, depending 
upon classification, their substitution by 4 
straight 15 percent increase would bring 4 
substantial advance in costs of transportation. 

Hardwood interests in Louisiana are disap- 
pointed in the movement outlined in the Bureat 
hearing, in that little opposition was given in 
Louisiana to an increase in the rates undef 
Ex Parte 123. In an order just issued, the 
Louisiana Public Service Commission, effective 
Sept. 1, has granted an increase of 5 percemt 
where logs, staves, headings etc. take the lum- 
ber rate, and an increase of 10 percent where 
a specific rate applies. The action was in elim- 
ination of an exception granted in Order 198%. 
dated May 17, 1938. It was thought among 
hardwood manufacturers that the rail carriers 
would be satisfied with the Ex Parte 123 ad 
vance on logs and rough materials etc. 































